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OT coctaBnTens

3a nBa-TPHM MNOCHEOHHX roma cJloBo "MapkeTHHr"
NMPOYHO BOWJIO B Haul JIEKCHKOH. PacumpeHue BHEuHe3KOHO-
MHYECKMX CBA3ef CTpaHH, NpenocTaBJ/IieHHe NpPennpHsaTHAM
npasa CaMOCTOATEJNIbLHO BHXOIOMTHL Ha MHUPOBON PHHOK, pa3s-
BHTHEe TakuX $OPM MexOyHAPOOHOI'O 3KOHOMMUYUECKOIro CO-
TPpyOAHUYEeCTBa, KakK cOo3naHue COBMECTHHX MNpennpHaTUi -
BCe 3TO TpebyeT OT OOBPEeMCHHOIO XO3ANCTBEHHOI'O PYKO-
BOONTEJIA H NpenanpuHuUMaTesna rny6oOKHX, OCHOBATEeNbHHX
3HAaHUA O MHPOBOM OH3HecCe, ero CTPYKType M NpHHUMNAaXxX,
BaxHePuMM 3BeHOM GH3IHECA SABASAETCA MAPKETHHr, KOTOPHMH
BCJslen 3a AMepHKAHCKO#ft accoumanmeft MapkeTHHra MOXHO
onpenenuTh Kak "npouecc NAaHHPOBAHHA H BOMJIOMEHHA B
AHU3Hp pA3paboTKH, YCTAHOBJEHHUA IleHH, pPekJlaMH H IOUCT-
pubyuun /pacnpeneneuus/ unen, TOBApOB U YCAyr B ue-
N1AX opraHu3lauuu ob6MeHa, ynoBneTBoOpsaAmmero norpe6HOC-
TH OTHEeNIbHHX YJIeHOB ofiecTBa H oprauusauuft”™ /Cm.
Business: Second Editién, Boston, 1988, crp. 317/. B cooreer-
creuM ¢ dopMynoit MAapKeTHHra - ToOBap, lLeHa, OUCTPHOYUHA,
pexnaMa - B npemnjaraeMoM BaueMy BHHMMAHHI CJIOBHHUKE
npencTasfieHH AaHIJIO-PYCCKHE TEePMHHH, OTHOCAmMHECHs KO
BCeM yeTHpeM "cocTaBnswouuMM",., Tak, BH HalneTe 34eCh H
XapaKTepHUCTHKH TOBapa H PAa3/IMYHHX TOBAPHHX KJACCOB,
U TepMHHH M3 O6GJIaCTH LEeHOOBpPA30BAHHA, CTPYKTYPH OUCT-
PHOYUHH U pexnamMu. KpoMe TOro, CymeCTBEHHYW 4acCTh
MApKEeTHHIOBO HNEeATeNbHOCTH COCTABNAAINT MAaPKETHHIOBHE
HccnenoBaHusa, MNMO3TOMY Ciola BKIKWYEHH H COOTBETCTBYHMHE
3Toft Oo6sacCTH TEepMHHH, '

Cnenyer oco60 OTMEeTUTh, UTO B nocnenHue NeCcCATH=
JIeTHA AHTJIMACKHUN A3HK /NMpUYeM B ero amMepHKaHCKOM Ba-
pHaHTe/ NPOYHO 3aHAN MECTO Benymero cpencTbBa Mexny-
HapoOIHOroO nenoBoro OGmeHus, M B YAaCTHOCTH, Mapke-
THHrOBafA TEePMHHOJIOT'HSI, pa3patoraHHaa B ClIA, npHHATA
B HacTofinee BpeMA B GOJILLIMHCTBE PAa3BHTHX CTPaH MH-
pa. B patoTe Han HacCTOAmMMM NOCOGHEM aBTOP HCIIONBL30-
BaNn nocsienHHe PYKOBOICTBA H TOJNIKOBHE CJlOBap# no 6mua-
Hecy M MapKeTHMHry, Hu3naHHue B ClIA, a Takxe TakHe Be-
noymye aMepMKaHCKHe CrHeuasiM3upoOBaHHHE MMepHoaHdYeckHe
u3nanuAa, kak "Business Week", "Adweek's Marketing
Week" u "Fortune",

Bce 3aMevyaHHUfsl H NMPEVIOXEHUA MO COMAEePXaHMUI H
odOpMIIeHN0 BHINYyCKa CJlenyeT HANpaBJATHL NO ajapecy:
117218, Mocksa, B-218, yn. Kpxuxauosckero, 14, xopn.1l
Bcecow3HHM LleHTP nNepeBOOOB.
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AHIJIMACKUE TEPMWHW W PYCCKHE 3KBHBAJIEHTH

A

1. AA rating
cpenHeCTaTHCTHYEeCKHA 3pH-
TeNbCKHA PEeATHHI': NPOLEHT
ceMeft no BCefl cTpaHe,
CMOTpPEBWHX CpefHecTaTHC-
THYECKYH MHHYTY KOHKpeT-
HOR Tenenepenayu
cM. Average Audience Ra-
ting ’

2. abnormal Magoo
HeTHNHYHasa peakuua aynu-
TOPUH NPOGHOI'O TIOKasa
TeJjilenporpaMmul Ha crneuHanb-
HEH MYJIbTHIIJIHKAUHOHHHMN
ponnk c “"mmMcrepom Mary"-

B OTJIMYHe OT "normal
Magoo" ‘
CM. Takre "Mister Magoo"

3. above the line
KpynHasa TBopuYeckasa oéurypa,
yyacTBymaad B CO3NAaHHH
KHHOOHMJIBMA HNIH TEeJIEeBH3H~-
OHHOI'O PEeKJIaMHOI'O PpOJIHKa
/aBTOp cueHapHA, pexHccep,
nponwcep, Benymuft akrtep/
cM. Taxxe key talent

4. account
3aKa34YHK, KJIHEHT peKJIaMHO-
ro areHTrcTBa

5. account management
PYKOBOAOCTBO CJNYXGOR HCIoON-
HEeHUs 3akKka3’oB, PYyKoBOXCT-
BO pa®OyHMMH TrpynnamMm KJIIH-
eHTOoB / B peKJIaMHOM areHT-
cree/

6. account manager
pykoBoouTens paéouen rpyn-

[H KMeHTa /B perIaMHOM areHTcrse/
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7. across the board
perynapHaa exenHeBHasd
Tenenepenavda, NOABIANL=
mascCA 0 OOHOM M TOR %xe
nporpamMme B OOHO M TO Xe
Bpemsa
cM. Takxe strip show

8. action devices,
pl
pekjlaMHHEe H3NeNIHA W npu-
eM:, HcCnoJib3yemme I
NOJIYYEHHST OTBETHOR MOKY=-
naTesIbCKOR peaxkuuHu /B
NPAMO NOYTOBOR pexname/

9, action picture
H3ob6paxeHHe /rToBapa/ B
netCTBHH

10. acquisition
budget
nNeHexHne cpencTBa, KOTO-
PHMH pacnosiaraeTtr ¢Hpma
U191 NPHUBJIEYEHHA MnoKyna-
TeJsiel nocpencTBOM NPAMOR
NMOYTOBONl peKslaMuH H pekna-
M B CpelcTBax MaCCOBOR
HHOOPMALMH; PEeKJIAMHHN
SooxeT (UPMH

11. ad
pekylaMHOe OOGbABJIEHHE
/coxp. ot advertisement/
cM. Takxe advertisement

12. ad agency "
pexJylaMHOe areHTCTBO
cM. advertising aaency

13. Ad Alley
OOHO M3 HAa3BAaHUNR M3OHCOH-
aBeHK, YJIMIH B LIEHTpe
Hew-flopka, Ha koTOpOft
cocpenoToYeHo 6ornpluoe



YHCJIO PEeKJIaMHHX areHTCTB;
CHHOHHM peKJIaMHOro OH3Heca
Boootue

cM. Takxe Madison Avenue

14. addressinag company
$upMa-NnoOCTaBUIHK AaOPEeCHHX
CrHUCKOB /IUIA NpPsIMOR MNMOYTO-
BOR peknamu/
cM. Takxe list company

15. adjacencies, pl
cocencTBywmHe Ha Npulas-
Kax TOBapHHe KaTeropuH
/B DPO3HHYHOR TOpromne/

16. ad maker
aBTOpP PeKJIaMHHX OGbsB-
JIeHHN

17. ad makeup
KOMITOHOBKA PEeKJIaMHOI'o
OObABJIEHUA

18. administered verti-
cal marketing
svstem

CHCTeMa pacrnpenesieHus,
KOTOPOR KOOPpAMHALHKHA Ka-
HaJIOB pacnpenesleHUuA OOCTH-
raeTcs He 3a CYeT HX elu-~
HOr'O BNnamensua, a Ginaromna-
pA ycunuam OHpMum-siHaepa

Ha pPHHKe

19.

advance advertise=-
ment

AHOHC, NpenBapHTelNibHOe
PexknaMHoe OObABJIEHHE

20. adversary ad-
vertising
NPpOoTHBORERCTBYyKIMAnA pekamMa

21. adverse publicity
aHTHpeKJ1aMa

22. advertised price
UeHa Ha ToOBap, o6baBNAAeMas
B pekname
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23, advertisement
pekJlaMHoe O6bABJIeHHEe
cMm, ad

24. advertisement
file

KapTOoTeka o6pa3loB pekK-
JIaMHHX OO6GbABJIEHHN

25. advertiser
Peknamonarenb

26. advertising
Peksiama, pekJaMHpOBaHHe
/onnaunBaeMoe pekJsiaMo-
narteneM, peknaMHpoBaHue
B CpencTBax MaccOBOH HH-
déopmMauuu TOBaApOB, YCHAyr
unu uner/

CM. Takxe promotion

27. advertising
account
pexnamonaTesib, KJIHEHT
PeKJIaMHOr'O areHTcTBa

28. advertising
agency
pekJslaMHOe areHTCTBO

cM. ad agency

29, advertising
allowance
CKHOKa Ha peknamy /nns
MOKPHTHA PAacXOOdOB NO
npoBefieHH peksiamu/

30. advertising
appeal
pexylaMHas KOHUENuUUs

31. advertising
audience
ayoHTOPHUA, Ha KOTOPYI
paccuMTaHa pekJjlaMa; pex-
JTaMHaA ayauTopHsa

32. advertising
awareness
OCBENOMIEHHOCTb O pexJja-

Me



33. advertising claim
pekJslaMHOe yTBepxaeHHe

34. advertising code
KONEeKC pekJaMu

35. advertising copy
TEeKCT PeKJIaMHOro OGbABNe*
HUa /B newaTtHoft pexname/
CM. Takxe copy

36. advertising
decision
NPUHATHE PEmeHHA O pekjiaM-
HOR KaMMAaHHH

37, advertising de-
partment
oTnen pekname /Ha dupMme-
pexnamonarene/

38. advertisement
durmmy
MaKeT peKJIaMHOI'o o6bfaB~-

JIEHHUA

39, advertising effect
3ddekT pexksiamu, peksam-
HOe BO3nefcTBHE

40. advertising expen-
diture

3aTpaTH Ha pekKJlaMy

41. advertising expert
cnenHanMcT MQ pekyiame,
pexJIaMHUCT

42, advertising expo-
sure
pexJlaMHHl KOHTAaKT

43, advertising expo-
sure potential
noTeHunas pexksaMHHX KOH-
TaKTOB

44. advertising
field
chepa pexnamu

45, advertising
solder
peKslaMHHfI NpocnekT

46. advertising image
pexnaMHuil ot6pas

47. advertising
industry
pexnaMHoe neno

48, advertising leve-
rage
naBJsieHHe Ha oOOmeCcTBEHHOe
MHeHHe, OKalnBaemMoe pek-
namof

49, advertising mana-
gement
ynpaBnexsue peksaMofnt /Ha
dupme-pexknamonaTtene/

50. advertising media
cpencTBa pekJslaMH; HOCH-
Tenu pexyamu

51. advertising panel
PEeKJIaMHHR HHUT

52, advertising
people
CneuuMasucTH peKsamMH

53. advertising
performance
nefiCTBEHHOCTh DEeKJIaMH

54. advertising
personality
peknamHoe "nuuo”

55. Advertising Re-
search Foundation

POoHO pekKJIaMHHX Hccieno-
BaHUN /HEKOMMepyeckKoe
o6beanHeHNne pekJslamMona-
Tesiett, pekKJIaMHHX
AreHTCTB M YHHBepCHUTe-
ToB CUIA, uMewmee uenbo
BCeMepHoOe MNnoompeHHe nuc-
cnenoBaHufl 3¢PeKTHUBHOCTH
pexnamu/



56. advertising
revenues, pl
OOoXon OT peKkjaaMu -

57. advertising spiral
npouecc pexkJlaMHpOBAaHHUA

HOBOro ToBapa; "“peknam-
HaA cnupanb"
58. advertising

theme
OCHOBHAasa peksamMHaa naes
OObABJIEHHA, OOHYHQ BH-
paxeHHaa OpPOCKOR 3anoMHHa-
omefca ¢pason

59. advertology
HaykKka O pekname, pexna-
MoBeleHHe

60. advertorial
1/ pexnaMHasa BKJieRKa TO-
ro xe ¢dopmarta, 4YTO cCTpa-
HMUA NeyaTHOro M3naHuA,
B KOTOPOM OHA nomeumaer-
ca. Ee TexcT nonxeH co-
OTBETCTBOBaTh TeMaTHKe
u3naHuA /c oba3aTenbHOA
noMeTkon "“peksaMHoe OOb-
ABJIeHHe BBepXy Kaxaon
cTpaHuuur/; 2/ pexnamHoe
oO0bABJIEHHEe MO aKTyaJIbHOR
npoébsieMe oOOWEeCTBEHHOR
XH3HH, BNepBHe BBelleHHOe
B PEeKJIaMHYK NPaKTHKY
amepHkaHckon é¢upmon Mobil
/or "advertisement" -
pekslaMHoe OOGbABJIeHHe +
"editorial" - nepenmo-
BHuA/

61. advocacy adverti-
sement
OObABNEHHE HOeAHO-npona-
FaHOHCTCKOA pekJiaMHOR
KaMnaHuu

62. advocacy adver-
tising

HOEeRHO~-NponaraHaucTCcKan
pekJsiama

63. aftermarket
1/ MaccoBuR DHHOK /noTpe-
OGHTENbCKHUX CHOEJIOK KYIJH=-
npomaxu/; 2/ npomaxa san-
yactel n obecrneyeHue Tex-
OO6CNyXHBaHHA OLITOBHX
N1eKTPponpuéopoB H aBTO-
MOOHJIEeA nocJsie npoaaxu

64. agate line
cTpoka "arart", pacueTHas
CcTpoka /B NevyaTHoON pek-
Jlame - cTtonben BHICOTOR
1/4 monma/

65. agency network
CeTb areHTCTB

66. aggregation
arrperaumMsa puHka /cosme-
meHHe BCeX CerMeHTOB
pHHKA B eOHHOe ueJsioe H
pa3paboTka ToBapa H cTpa-
Terud MapKeTHHra HCXOOA
H3 3TOoro uenoro/

67. AIDA model
¢opmyna peknamu “BHHMa=-
HHe-HHTepec-xejlaHHe=
nencreue" /aHra. atten-
tion-interest-desire-
action/

68. AIDMA model
¢opMyna peksama “BHHMa=-
HHe-HHTepecC-XeJlaHHe-MO=~
TUB-geAcTBHe" /aHra. at-
tention-interest-desire-
motiv-action/

69, air-able
NOOXONAWMUN [JIA TPAHCHAA=
UHH NO TeJIeBUOEHHI0 HIH
panMo, He CJHWKOM SaTi-
HYTHA H T.n. /o MaTe-
puane/



70. all-you-can-
afford method
BHIIEJIeHHe MaKCHMallbHO

BO3MOXHHX HOEHEeXMHHX CpencTB

Ha pekJIaMHYK KaMrnaHHio

71. allowance
CKHIOKA C LEeHH /OGHYHO
npenocrasnaeMas ONTOBHMH
TOProBlAaMH PO3HHUYHEM/

72. alphameric
6ykBeHHO~-uudpoBot /O KO-
ne Tosapa/
cM. Takxe alphanumeric

73. alphanumeric
6ykBeHHO-UHOPOBORA
cMm. alphameric

74. alternate broad-
casts, pl
yepegywmHecs, nonepe-
MeHHO ¢HHAHCHpyeMHe pa-

ouo- n TeJjienepenadyn

75. alternate media
HeTpaOHUHOHHHE CpencTBa
pexknaMu /uHanp., nepena-
ya peKJIaMHHX OGbSABJIEHHN
B camosierax, nudrax,
naysax B TeJiepOHHHX pa3-
rosopax/:

76. alternative media
anbTepHaTHBHHE CpencTBa
Maccosoit MHPOpPMALIHH,
pPanqHOCTAHUUHN H NevYaTHHEe
H3naHusA, npyuHannexammue
K TaK Ha3HBAaeMOWM KOHTp-
KyNnbType

77. anchor
"akopp", GONABLHIOA H3BECT-
HHl MarasMH B TOPI'OBOM
neHTpe

78. anticipated ful-
fillment respon-
se time

BpemMs, B TEYEeHHe KOTO-
poro éupmMa BHMNOJIHHT CBOH
ob6a3arenkCTBa nepen noky
nareneMm /Hanp., NOracur
KYNOH HMNH BHIUIET PeKJjiaM-
HHil npu3/ /B nporpammax
CTUMyNHpOBaHuua cOHTa/

79. anticipatory
.groups, pl
rpynna norpeturene#, K
KOTOPHM XOTenu OH NpHu-
HannexaTh KOHKpeTHHe
noxynartesnu

80. apparel business
MHIOYCTPHUA I'OTOBOTO
aThA

81, art
XynoxecTBeHHoe odopmne-
HUEe peKJIaMHOI'o OObsaBne-
HHA; WUIOCTPAalLHA

82. art department
oTnen XynoXeCTBEHHOTO
obopmnenus /B PEKIaMHOM
areurcree/

83.
TOBap

84, artwort
1/ xynoxecTBeHHOe OdOpM-
NleHHe PeKJIaMHOTO OGbAB-~
JIeHHUsI, PHUCYHOK} 2/ MyJib-
THNJIMKANUOHHAA 3aroToB-
Ka; 3/ 3aroToBka HIH
OPHMTHHAJI TUTpPa

85. as it falls
MeTon pacnpenesyieHusa o6-—
mMeHanHoOHAJIBHON peknam-
HO KaMITaHHH 110 pa3Jjiny-
HHM CpeacTBaM pPeKJiaMH
B COOTBETCTBHM C pe3yinb-
TaTaMM ONHTHOIO Mapke-
THHIra, NpoBenNeHHOr'o Ha
MECTHOM DPHHKe

article



86. associated
y3HABUHA TOProBYyWn MapkKy
Topapa /o0 norpe6urtene/

B7. association
advertising
KONMNEeKTHUBHAA, COBMECT-
HafA pekynama

89. atmospherics
"nuuo" ¢OdMpMH, BKIYaA ee
nponykuue, GUpMeHHHN
CTHINb, WTaGKkBapTHpPpy M
nepcoHan /mnevaTnenune,
KOTOpOEe BCe 3TO NpoH3=-
BOOMT Ha norpeturensa/

90. attitude measu-
rement
MccnenoBaHe M OlLEeHKa
OTHOWEHUA noTpedurenn
K YeMy-JH6BO

91. audilog
"aymnor" /3puTennckuft
OHEBHHK, B KOTOpPOM udJe-
HH 3PHUTEeNbCKON BROOPKHU
dukcHupylor cBeneHHa o060
BCeX NPOCMOTPEHHRX Nnpo-
rpammax/

92. audimeter
"aynumeTp" /3NeKTpoOHHOe
YCTPONCTBO IJIA NMOMUHYTHOM
perucTpauMM Ha nJieHkKe
HHdOpMauUn 06O BCex
BKJIIOYEHUAX TesJeBU3opa M
ero nepexawYeHUAX C npo-
rpamMmMe Ha nporpammy/

93. audit bureau

VPO NO KOHTPONW 3a THpa-
»amu

94. audience flow
OHHAMMKA HOBUXEHUs /Teky-
yecTts/ ayouTOpUH

2-1

95. audience impact
yaapHoe Bo3neficTBHEe Ha
aynuTopHn

96. audience measure-
ment

CTaTHCTHYECKAA OuLEeHKa
AYOUTOPHH; 3aMep ayanuTo-
PHH

97. Audience Surveys
Ine
M3BecTHAA KOMMAHHA no
HccnenoBaHNo 3PUTEJILCKUX
peakunft! Ha Tenenporpammnl
/cua/
cMm. ASI

98. automaker
aBTOMOBHIIbHAA KOMIAHHA

99. automatic
groups, pl
rpynna norpecuresief no
dopMaNnbHOMY NPH3HAKY
/BO3pPaCT, MECTOMMTENLCT-
BO, non u t.n./

100. automotive
market
PHHOK aBTONpPHHALJIEXHOC-
Teh

101. Averaqe Audience
Rating
cpenHeCcTaTHCTHUYECKHN
3PUTEeNbCKUN PefTUHT
cM. AA Rating

102. average dis-
posable income
CpenHHUft noxon nocne yn-
JlaTH HaJIOrOB

103. average house-
hold income
cpenHuft Ooxol CeMbM



B

1. baby billboard
MHHH-WHTH OJIA PeKJiaMu,
TakHe KaK aBTOMOOHJIbHHE
pekJsiaMHHE MJlaHWeTH

2. baby boomers
nemorpaduieckasa rpynna
Jonen, POAMBWHXCA B NOC-
JleBOeHHOEe necATuneTHe,
BO Bpemsa "6Gyma poxnae-
MOCTH" W npencrasnapman
WHPOKHA PHHOK IUJIA noTpe-
OHTENbCKMX TOBaApoOB B CH~-
Ny cBoef NOCTATOYHO BH-
COKOR O6ecneueHHOCTH
cM. boomers

3. baby busters, pl
NnokoneHue, poaUBWEecH
nocne Gyma poxnaeMoCTH,
c cepenuHu 60-x romos
/nemorpaduueckan rpynna/

4. back end
nepcTeUAa QUPMH nocne
NnoJiy4eHHA 3axKkasa OT KIU-
eHTa /B NPAMOM MapKEeTHH-
re/

5. back file
1/ nonbopka nevaTHHX Ma=-
Tepruasiop 3a npemuecTBYOWHA
nepuon /peksiaMHE apxuB/;
2/ KOMMJIeKT npemuecTBYw-
WHX HOMEepOB nepHonHuec-
KOro H3MaHHA

6. back office

1/ BcnoMorarenbHas KOH=
Topa ¢éMpMu Ona o6padoT-
K4 HHOOpMaAuUHH H ob6Ccny-
KHBAHHA ABTOMATHSHPOBAaH-
HHX CHCTEM ynpaBJIEHHA
NMPOU3IBOACTBOM H COHTOM,
pPacnosioxkeHHag OOHYHO B

OTHnEeNbHOM /MeHee NpecTHx-
HOM, 4YeM wTadG-KBapTHpa
OHMpPMH - 3naHMKH/; OeATeNb-
HOCTb 3TOM KOHTOPH

7. back-order
odopwiieHHe 3akasza VA
NOCHUIOYHOR TOProOBJIH B
nBa sTtana /H3-3a OTCYyT-
CTBUA HEKOTOPHX enNWHHL
sakasa y ¢HpMum-nocraB-
‘muka/

8. background
display
PeKJsiaMHuP SalHHK /BHTPHU-
Hul/

9. backend perfor-
mance

noeeneHue rnoxynaTtesns,
HaXonAuweroca B MNPOAOJIXH-
TE€JIbHOM KOHTaKTe C oup-
MOM-nocTaBUWMKOM /Hanp.,
YyjieHa KHHXHOro knyo6a,
KOTOPHA exeMeCAYHO no-
JiyyaeT (HOBO€ H3naHHe, KO-
TOpOe OH MOoxXeT JIM6O OoC-
TAaBHUTbL cele, OMJaTHB
ero CTOHMMOCTbL, JIH6O Bep-
HYTBb OOpaTHO/

10. backlist
NOCTOAHHKA aCCOPTHUMEHT
TOBApPOB, NOJb3YIUWHUXCH
CNpoCOM HEe3SaBHCHMO OT
BPEeMeHH rojga M Tekymen
Monu

11. bait and switch
pexnaMHaa ynoska ¢ "yc-
Konbsawmei npuMmaHkKon",
Korna nokynarena sama-
HHBAKWT B MarasHH ofema-
HHEeM OCOOBOM CKHIOKH Ha
HenpencTaBJIEHHHA Ha ca-
MOM Jzieyle B MarasHHe TO-



Bap B Hanexne Ha TO,
YTO OH BCe PABHO YTO-TO
npuodpereTr

12. bait and wait
peknamHuft npuem /B Tene-
BU3UOHHOM pekyname/, ocC-
HOBaHHHI Ha TOM, YTO IUIA
nomoepxaHud BHHUMAaHHA 3PH-
Teniefl pekJaMHpyeMHft TO-
pap He Ha3HBAeTCA NOYTH
OO CaMOr'o KOHUAa pexjam-
HOr'o PONHKa

13. bangtail
"xBOCTHK" /peknaMHoOe
OoO0bABIIEHHNE O KAKOM-TO
TOoBape Ha OB0OpOTEe KOH-
BepTa, B KOTOPOM MOCH-
NanTCA nokKynaTensaMm cue-
Ta M3 maras3uHa/

14. bank gift
TOBApPHH# nNpH3, KOTOPHMN
GaHK BhilaeT KaxJOMy HO-
BOMY BKJ1aOUYHKY

15. banner
1/ aaronosok Ha BCIO WK~
PHHY nevyaTHOM nNOJIOCH,
"wanka"; 2/ TpaHcnapaHT

16. bar code
YHUBepCaJIbHHA TOBAaPHHN
/uTpuxosoft/ xon
cM. Takxe Universal
Product Code, UPC

17. bar-code label
3THKEeTKa C YHHBepcalib-
HHM TOBApPHHM KOIOM

18. bargain company
Toprosas ¢$upma, npenna-
rammasa rnokynarendM He-
noporoft ToBap

19. basic appeal
OCHOBHasa ypapHas MOTH-
BHpOBka /B pekname/

2-2
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20. basic buying
motive
OCHOBOMNOJNAarawm1Uf MokKy-
naTesbCKHP MOTHB

21. basic cable
"ocHoBHON kaGens" /npo-
rpamMMa kKatGenbHoro rtene-
BUIOEeHNA ONA aGOHEHTOB,
naaTAMUX NO MHUHHHUMASIBHO-
My Tapudy/

22. basic selling
idea
OCHOBHAaf KOMMepuyeckas
unnesn

23. B-B advertising
pPeksiaMa s npeanpuHUMa-
Tenen
cMm. business advertising,
business-to-business ad-
vertising

24. B-B yellow pages
CnpaBOYHUK [UIA pPekKnaMo-
narteneft Ha cdepy npen-
npUiHUMaTene /BnepsHe
BHNycTHna ¢upma Nynex
B 1985 r. B CuA/

25. beautician
KOCMeTOoJIOr', PaBOTHHK KOC-
MeTHYeCKOTrO CaJIoOHa

26. beauty aids
KOCMeTHYeCKHe TOBapH
cM. beauty products

27. beauty products
KOCMeTHYeckHe TOBapH
cM. beauty aids

28. bell cow
"¢narman"; ToBap OUPMH,
NUOUPpYOIHUA Ha DPHHKe

29. below the line
JIerko 3aMeHsgeMas OouUrypa
yyacTBywmass B CO3OaHHH



KHHOOHMJIbMA HJIM TeJleBH-—-
3HOHHOr'0 pekKJylaMHOr'o po-
JINKa; TexXHUYEeCKHN nepco-
Han /ocBeruTenb, rpumep
M T.0./

30. belt
/B ClIA/ reorpaduyeckup
noAc, 30Ha

31. benefit segmen-
tation

Cnoco6 cCermMeHTHpPOBaHHA
phHHka, KOrga 3a OCHOBHOM
KPUTEPHA OepeTcA pacueT-
Has noOJIe3HOCTb ToOBapa
WK ero cCBOfCTBa; cer-
MeHTAaUHUA phHka no "ka-
yecTtBaM ToBapa"

32. better business
bureau
6i0p0 conefiCTBHA NO ynyu-
WeHU neyioBofl nNpaxKkTHKH

33. bi-weekly
H3naHKHe, BuXxoasuee pa3l
B HBe Henenwu

34. Big Blue
"CuHufl rHraut",
me xkomnaHuu IBM

npo3IBHu-

35. big-event marke-
ting strategy

crpaTerii MapkeTHHra,
NOCTPOEHHAA Ha yBA3Ke
pPeKJlaMHOM KaMnauHu C
KPYMNHHM COGHTHEM B KYJib=
TYPHOR H O6GWEeCTBEHHON
KH3HHU

36. big name brand
“3BecTHas Mapka

37. Big six
"BonbwanAa wecTtepka" /esB-
ponenckue aBTOMOOGHIIbHHE
éupME, npou3BoOL4AuWHE Ma=
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.Chrysler/;

nonutpaxku: Ford, Europe,
Fiat, Volkswagen, Peu-
geot, Opel, Renault/

38. Big Three
"Bonbwas Tpo#uka" 1/ cm.
Takxe “petroit Troika"
/aMepHkaHCKUe aBTOHI'aH-
Thl, pacnoJjsioxeHHue B Jler~
ponTe, wraT HnnuHonc:
General Motors, Ford,

2/ kpynHefwue
aMepHKaHCKHe MarasvHH
PO3HHUYHOA TOPrLOBJH:
Sears, K mart, J.C.
ney

39. big ticket item
NOPOrOoCTOAWMA TOBAap

40. bill
/o ToBape/ npencTaBAATH
KaK ...

41. bill enclosure
peknaMHaa BKJaamnka, no-
coulaeMas BMeCTe CO cye-
TOM 3a NOKYnkKky /B npa-
MOR nodToBON pekname/

42. billings, pl
o6opoT no cyetam /pe-
KJ1aMHOr'Oo areHrtcrtBa/

43. bingo card
pexksiaMHaAa OTKpHTKa, NpH-
naraemas K xypHany, no
HEeR uYuTaTenb MOXET sa-
Ka3aThb JIATEpaTypy MHIH
npo6Hu# obpa3eu ToBapa,
pekJjylaMa KOTOpPOro nome-
meHa B H3OQaHHUH

44. "bird"
"nTHyka" /pa3roesopHoe
Ha3BaHHe CNYyTHHUKOBON
cBA3n/

Pen-



45. birdability
peAaKUHOHHHA MaTepuasn,
o6nanamniiiin 1OCTAaTOY HOR
HHOOPMAUHOHHOR - UEHHOCTBIO
JUIA nepelayd ero no cuc-
TeMe CIYTHHUKOBOR CBRA3H

46. Black Belt
"yepHH nosac” /oxHuwe pano-
Ha CHIA ¢ npeo6GnanaHuem
HerpHTAHCKOro HaceneHua/

47. Black Rock
*YepHasn ckana", npo3Bu-
me KkomnaHuu CBC /3nauHue
mrab~-KBapTHPH KOMIAHHH
B Hblo-Nlopke nocTpoeHo
¥3 uYepHoro rpasurta/

48. blanket coverage
OOHOBPEeMeHHHN OXBAaT BCEeR*
TEPPHTOPHH PHHKA

49. bleed poster
njakaTr, HaneyaTaHHHRA
"non o6pe3"

50. blow-in
BKJIefKka /peKJiaMHufl BKAa-
OHlU, KOTOPHI BkJIEEH HAH
NMOAWHT B nevaTHoe u3jga-
HHe/

cM., Takxe stitch-in

51. blowout
HEBEePOATHO BHCOKHR Cnpoc
Ha Kakoe-nub60 H3IANenHe
/B pPO3HHUHOA Toprosne/

52, body copy
OCHOBHOR TEeKCT pekJlaM-
HOIr'o OGbABJIEHHA

53. book-card
KHHXKa-OTKPHTKa /MCcnonb-
SyeTcA KakK pekKJiaMHui
CyBeHHMp B nporpamMmax no
CTHMYNIHUPOBAHHI COHTA/

54. boom-bust pat-
tern /of sales/
HEepOBHAaA KapTMHA COHTa
/NHKHA yepenywTCa C pes-
KHM nNoHHxeHneMm/

55. boomers
apeMorpasduueckas rpynrna
noge, POOAHMBWHXCA B noc-
NleBOEHHOEe HecCATHINeTHe
cM. baby boomers

56. borderline cus-
tomer
"norpaHyuHuA" nokynaresb
/T.€. HEYCTOAUYUBHA KJIK-
eHTt/

57. borax
TOBaph HH3KOr'o KadecTBa
B NPEeTeHUHO3HON yrnakoBKe
/"Borax" - ¢upmeHHOoe
Ha3BaHHe QeweBOro CTH-
panbHoro nopoiuka/

58. borrowed interest
spot

PEeKJIaMHEA TeNeBH3HOHHEA
POJIKK, CHATHIM MO NpUH-
uuny "“saMMCTBOBAHHOrO
HHTepeca", T.e. TakKuMm
oftpasoM, 4YTO ero coxer-
HaA JIMHHA KaxXeTCA He of-
HOCAWENCA K peknamMpye-
MOMY TOBapy

59. bounceback offer
TOProBoe npemwioxeHue,
npexnosiarawmuee IOBTOPHYI
NOKYNKY C npenocrasnfae-
MOR 3THM ilipemJyiIOXeHHUeM
CKUOKOR /Hanp., KYNOH Ha
nprHoopeTreHne Cco CKMOKOH
oyepenHoOr enHHHUW ToBa-
pa/
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60. boutioue
HeGonbwoe pekJlaMHoe
AareHTCTBO, OKa3HBamiee
yCNyrH npeuMymecTBEHHO
TBOPYECKNIoO XapakTepa,
"peknamHoe arense moa"

61. brainstorming
"Moarosoft wtypMm”, cnoco6
pemweHus nesnopot 3anaun
COBMECTHHMH YCHIIHAMU
CneunasIMCTOB B pa3HHX
o6nacTAX

62. brand -
TOBapHas Mapkaj;
TOBap

MapOYHHRA

63. brand advertising
expenditure
3saTpaTH Ha DPeKJIaMy MapKH

/MapouHoro Tosapa/

64. brand awareness
OCBeJOMJIIEHHOCTbL O Mapke
HJIXH MapOYHOM TOBape

65. brand-conscious
/0 norpet6utene/ cTpeMa-
mUfica K npuoGpeTeHHIo
MapoOYHOr'o TOBapa

66. brand equity
LLEHHOCTh MApOYHOr'o TOBa-
pa /B rnasax rorpeoutens/

67. brand-extension
/brandina/
nnpucBoexHne ¢$upMot HOBO-

My TOBapy ywxe cymecTBYL-
meft MapkH

cM. takxe franchise ex-
tension

68. brand historyv
"6uorpadua” ToBapHOR
MapkH
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69. brand image
o6pa3s Mmapku /o6pa3, 3a-
KPenuBuHNACA 3a Mapkoft B
CO3HAHMH noTpedurtensa/

70. brand image
campaian
peksaMHafd KaMnaHHMA MO
co3naHuw ob6pa3a MapkH

71. brand imagist
npueepxeHeln Teopuu obpa-
3a MapkH

72. branding
NpUCBOEHHe TOBapy MapkH,
TOBapHOro 3Haka, a Takxe
TOProBOro Ha3BaHHUA

73.'brand-lo§a1
/0 roxynartene/ npusep-
XeHHHA Mapke

74. brand loyalty
yCTOfYMBAA npUBepXeH-
HOCTb /noTpeturensa/ Mmap-
xe

75. brand manager
ynpapnfswoufl no ToBapHoOfl
Mapke /HeceT MOJIHYK OT-
BeTCTBEHHOCThL 3a CTpa-
Teruy pekJIaMHPOBAHHA H
MapKeTHHra onpenesieHHON
Mapku/

76. brand mark
CHMBONT MapkKH /Te 3eMeH-
TH MapKHM, KOTOpHE Henb3f
NMPOU3HECTH PHCYHOK,
H376pasurenbuan CHMBONHN=
Ka

77. brand name
Ha3BaHHe TOBapHOM MapKH,
a TakKkxe caM MapoOYHH ToO-
Bap /Ta 4YaCTb TOBapHON
MapKH, KOTOPYI0 MOXHO
NPpOH3HEeCTH, T.e. CJoBa,
6YkBH H uudpu/



78. brand personality
uHaOuBHaOyanbHocTs /"nuuo"/
MapkH

79. brand preference
/nokynartensckoe/ npen-
fIOuNTEHHE K Mapke

80. brand product
MapO4YHHA TOBap

81. brand recognition
y3HaBaeMOCTb MapKH,
npUsHaHHE MapKH

82. brand switching
nopefieHHe nokynartenemn,
XapaKTepH3ypueecsi NnocTo=
FHHON CMeHON npHoGpeTae-
MHX MapoK ToBapa

83. break
"sanyckaTb" /pexsiaMHHR
ponuxk U T.n./

84. breakdown
approach

crnoco6 onpeneneH:Hs no-
TeHUuHasla COHTa KOMIMAHHH
Ha OCHOBe OfOwero SKOHO-
MHUEeCKOro nporiHosa nna
OaHHOR cdepH nenosBoft
AKTHBHOCTH

85. break-even
point

"KkpuTHueckaa Touka" /ko-
JIMNECTBO eOHHHU ToBapa
Nnomwnexamux peasnusaundu
IVIA KOMNEeHCaUKH saTpaT
MO KX NPOWSBOOCTBY H
nponaxe/

86. breakout
TeneBU3IMOHHAA nporpamma
MK nepcoHax, HMewuwHA
SHaVHMTenbHu ycnex y
AYOHTOPHN
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87. bribe

"B3aTKa" /npemnaraemas
nokynaTtenm cnenka B Clly-
Jyae, €C/IH OH CTaHeT non-
NMHCYUKOM KAKOIro-JIH6O H3-
ONaHUA MM YileHOM Kkiyoba,
Hanp., 6ecrlaTHaa rpam-
MJIaCTHHKA NpPH BCTYNJI€HUH
B Knyo6 nmnbHTenefl rpamsla-
nucu/

88. broad business
philosophy
¢unocodus MapkeTHHra
CcM. Takxe marketing
concept

89. broadcast adver-
tisement
o6bABJ/IEHHe panuo- HJIH
TeneBemaTenbHON pekJsiaMu

90. broadcast ban
sanpeT Ha nepenayy pek-
JlaMu KaKoro-Jin6o ToBapa
no panHo H TeJIeBUOEHHK
/Hanp., TaGauHHX H3Oe-
nun/

91. broadcast distri-
bution
pacnpocTpaHeHHe Bema-
TeNIbHHX nporpamm

92. broadcast in-
dustry
cdepa cpencrtB Tene- H
panMoBemaHKA

93. broadsheet
KpynHodopMaTHasa JIMCTOBKA
cM. Takxe broadside

94 . broadside

KpynHodopMaTHas JINCTOBKA
cM. broadsheet

95. brown goods, pl
/pasr./ "nepeBsukH",
T.e. MeGens /B POSHHYHON
Toprosne/



96. bubble
pa3snysaHHe UeH /rsaBHHM
o6pa3oM Ha norTpeGHUTenb-
CKHe TOBapH UIHMPOKOTO
cnpoca/

97. bucktag
anpecHas Haknefka Ha
pPeKkJIaMHOM OTnpaBJIeHHH
/B npaMoft HOYTOBON pe-
kname/

98. budget
C IeweBHMH TOBapaMi
/obuuno o MarasuHe/

99. budget conscious
CTPEeMAMUACA K 3IKOHOMHH

/o nokynatene/
cM. Takxe value-

conscious

100. budget engineer
6yXrasjnTep-XxOHTpOnep HC-
MOJIHEHHA CMEeTH

101. build a brand
ycrnemHo cosgaTk M nNpo-
naBaTh HA PHHKE HOBYW
Mapky

102. build-up ap-

proach

crnoco6 onpeneneHHa no-
TeHuHasla COHTa KOMIAaHHHU

Ha OCHOBE€ noapcyera OﬁbeMa

3aKyNKH ToBapa CPemHHM
NMOKyNnaTesieM U YMHOXEHHH
3rtot undpw Ha YHCNO NO-
TeHUHAJIbHHX MOoKynare-
nent

103. built-in pro-
duct advantage
npucymee TOBapy npenMy=-
mecTBO /rnepen aHanoruy-
HEMH TOBapamMm Opyrux
Mapok/

104. bulk goods, pl
MaccoBHe HeMapKHpOBaHHHEe
H HECOPTOBHE TOBApPH

105. bulk mail
o6beMHHEe OIHHaKOBHE pe-
KJlaMHHE OTnpaBJIeHun,
pacchaeMse Mo pa3HHM
anpecaM /B npAMofl nouYTo-
pon pexname/

.106. bulldog
"gynpnor" /nepBHR BHIYCK
YTpeHHeRf raseTH, KOTO-
pHft NOABNAETCA OOGHYHO
eme MNo3QHO BeYepoM npe-
aunymero nHa/

107. bulletin /bul-
letin board/
nocka oOOGbABJIEHHUR

108. bumpers, pl
My3HKanbHoe odopMeHue
PEeKNIaMHHX POJIMKOB

109. bundle
"cBA3ka" /B PO3HUYHOM
TOProB/jie - TpeGOBaHHe
KOMIUJIEKTHO! npoaaxu
Kakoro-iu6o rtopapa/

110. buried offer
CKpHTOE KOMMepuYeckoe
npemyioxeHue
cMm. Takxe hidden offer

i11. bug-o-rama
pexnaMHas mnaHens C nom-
CBeTKOft, yCTaHaBJiMBae-
Mas Ha Kphme aBTo6yca

112. business ad-
vertising
peksaMa s npennpuHu-—
MaTeJeft
cM. B-B advertising
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113. business building
plan
nporpamMma pacuiHpeHus nea-
TenbHOCTH NpPennpHATHA

114. business develop-
ment company
KOMIMAaHUA ., OKas3nBamwmas
KOHCYNbTalHOHHNE MapkKe-
THHT'OBHE YCJyTH

115. business gift
cyBeHHp OT OHUPMH NMOTEH-
LHATIBHOMY KJIHEHTY

116. business goods,
pl
TOBapw IUJIA CNeuuasucTOB

117. business list
oTpacyieBOf CIHCOK

118. business magazine
nenoso#t /orpacnesofi/ xyp-
Han

119. business market
PHHOK cCrnelanu3upoBaHHHX
TOBApPOB

120. business mix
CTPYKTYPHHE KOMIOHEHTH
nenosofN aKTHBHOCTH

121. business plan
nrsaH nenoBoft aKTUBHOCTH
/npencrapnseTca BHOBBb
o6pasoBaBueica (UPMON
NOTEeHUHANBHHM KpeOuTopaM
H BKJIAOYHMkaM H BKJIOYAET
nporpamMMy npomu3sBoacTBa,
MapkeTHHra, ¢$HHAHCOB H
KagpoBON NONMUTUKH/

122, business-to-
business adver-
tising

Pekslama nona npennpuHUMa-
Tenen
CM. B-B advertising

3-1
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123. buy direct
COBepwaTh MNPAMYI0 3aKYNKY
/6e3 nocpenHukos/

124. buyer profile
XapaKTepUCTHKH nokyna-
TeNnbCKON TpPYNrnH

125. buying behaviour
NnokynaTenbCckKkoe noseje-
HHe

126. buying center
"neHTp 3akynok" /rpynna
OTBETCTBEHHHX JIUI Npemn-
NPUATHA MJIK OPraHU3aumuu,
oTBeuawmMx 3a coBepie-
HHe onepauuit Mo 3akynke
ToBapa/

127. buying guide
PYKOBOOCTBO NO 3akynkam

128. buying habit
NMoKynaTenbCKasa NPHUBHYKA

129, buying informa-
tion
nHdopMauusa o NMOKyTNKax

130. buYing potential
NMOKynaTesbCKUR NOTEHUHaN

131. buyout
NOKynkKa OJHOf. ¢UDMH Opy=~"
ropt

132. buy the business
OCyuwecCTBJATh BHXOO HAa HO-
BHI DHHOK C LleHaMH O6onee
HU3KMMH, YEM CymecTBYyW-
mue Ha HeMm, YTOOBH Oo6oN-
TH KOHKYPEHTOB U NpPHUBJIEYHL
noxkynarenen /B pPO3HHYHON
Toprosne/

C

1. cable /cable TV/
KaGenbHOE TeNeBUIOEHHe



2. call report
OTHYETHHNA JOKYMEHT O nef-
TeJIbHOCTH TOpProBoOro pa-
O0O0THHKA M OTBETHOA peak-
LHH ToKyrnaTesilel Ha 3Ty
neATenbHOCTDb

3. Cambell's Soup

Position
pasMeuleHHe pekJlaMi Ha nep-
BOA NpaBoOA CTpaHHUe, He-
fnocpencTBEHHO creayiouen
3a OCHOBHHLIMK penaKUuHOHHH=-
MH MaTepHanami, "BHropHoe
pa3mMmemeHe" /KOMnaHuA Mo
NPOM3BOICTBY KOHUEHTPATOB
cynos “Cambell Soup Co"
YaCTO MNONb3YETCA HMEHHO
TAKHM pa3MeweHHeM peKyam-
HWX OObABJNIEHUA/

4, cannibalize
NPOBOAUTDL MOJNIHTHKY Mapke-
THHrA, KOorga olHa M Ta
xe OHpMa crneldanbHO BH=-
nyckaeT Ha DPHHOK HOBYW
MapKy ToBapa B TOR xe
TOBaApHOM KaTeropuu, B
KOTOPON y Hee yxe ecTh
3apeKoMeHOaBaBuMA ceOlA
Ha pHHKe ToBap, TeMm ca=-
MbIM YMeHblafd CNpOC Ha
HEro B NOJIb3Y HOBOTIO
TOBapa-. /O6HYHO NPUBOOMUT
K POCTY MnpHOwUlIeR Komna-
HUH/ :

5. canvassing
1/ onpenenenne obuecT=
BEHHOro MHEHHA nyTeMm on-
poca; 2/ c6op 3aKa3oB

6. captive audience
crneuHanbHO nonobpaHHas
pekJjlaMHas aynuTOPHA

7. car card

pekKJiaMHH nJjlaHweT, ycTa=

HaBJIMBaeMH Ha TpaHC-
MOPTHHX CpencTtBax /BHYT-
pH HUAM cHapyxu/

8. carry a product
npomaBaThb, MMeTb B HaJn-
yuu TOBAp /B Marasunhe/

9. case study
‘"ucropua OGone3Hu" /u3y-
YyeHMe npemuecTBylwero
ONHTA PEEeHUA PpeKJIaMHHX
3aflay B peKJlaMHuHX HCccle-

" moBaHuAX/
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10. cash and carry
warehous
MarasvH-ckJjlan, TOpryio=-
mWMA 3a HaJMYHHA pacuyer
/npenocrasyiieT CBOH yC-
JIYCH ONTOBHM MNOKYMNaTesNAM,
TaKMM KakK MNOCTAaBUHKH,
Blafenbus HeOGOJIbUIMX Mara-
SHHOB PO3HHYHOA TOProOB-
M U t.n./

11. cash buyer
nokynatenbs 3a HaJHUYHHA
pacuer

12, cash cow
"nonHasa koposa" /ToBap,
NPHHOCAWMA OONbuHe NpPH=-
ObUIM U He TpeOyluHi oOCco-
OLX 3aTpaT Ha peknamy/

13, cash discount
CKHIOKAa C LUeHH, npenocraB-
naemMaa nokynartrenw, pac-
nJaaydBapomeMycsa HaNHYHH-
MH

14, cash refund
neHexHoe BO3HarpamxaeHue
/HAJNHYHEMH; 3a MNOKYINKY
/B OTJIHYHe OT coupon re-
fund, rme B kauecTse
BO3HarpaxiaeHHA BHCTYymna-
eT KyNOH, pnawwdil npaso



Ha CKMIKY TIpPH ouepenHoOf
NOKyNnKe 3TOro HIM Apyro-
ro ToBapa naHHof ¢upmu/

15. cataloque corners,
pl
oThenH NMOCHNOYHO TOp= '
roBJU pa3H4YHHX OUDPM B
YHMBEPCAJILHOM MarasuHe

16 . catalogue
retailing

pO3HHYHAA TOPTOBJAA NO
kaTanory /nokynarenu
oGOPMIIAIT 3aKa3 NUCbMeH-
HO, NnO TenedoHy HNH JIUY-
HO, a MOKYyNKa BHCHNaeT-
CA no NouTe HJAM BHOAETCA
B MarasuHe/

17. catalogue
showroom
MarasuH-CckKJian, B KOTOPOM
nokynaTesH MOKymnawT TO-
Bap, BHOpPpaAHHHA MMM IO
xaranory

18. cataloguer
dupMa NMOCHIJIOYHON TOpP~-
TOBJIK, TOPrywmas Mo Ka-
Tamoram

19. category business
KOMMAaHHA, MOCTOAHHO 3KCr
nnyarupyomaa ooHy U Ty
Xe cepuiw H3nenuf,
BaBUMX MONYJAPHOCTHL HA
PHHKe, pacuMpAs U MOOW-
duuupys ee /uanp., npo-
H3BONCTBO Kykax "Bap6u"
H akcecyapoB k Heft/

20, cause-and-issue
advertising
Pexnama, 3aTparupawumas

ofilecTBeHHHE NPOGJIEMH

21, census inter-

viewer

3-2

3aBoe~- .
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CUYeTYHK NnepennucH Hacene-
HHA

22. center-of-influen-
ce method
MeTONHKAa BHXOJla Ha HOBYW
KIIMEeHTYpPY, HCNonb3yomas
pexkoMeHnaTesibHHe NMUChbMa

BJIMATENIBHOTO JiMUA

23. cents-off offer
"uenroBas ckupka" c ue-
HH TOoBapa /ONMH U3 MNpH-
€eMOB CTHMYJIMPOBaHHA COH-~
Ta/

24. chain-order
margin

nOoXoNn, KOTOPpHA nonydamoT
OT DPEeKJIaMHOMl KAMIMaHHH,
nposonuMoft U dUHaAHCHUDYye~
MOR OTNeJIOM NMPAMOI'0 Map-
KeTHHra, JnpyriHe otTnenu
3TOR OHUPMH

25. channel of
distribution
KaHaJl pacnpeneneHus
/ceTh areHTCTB H IOPYIUX
NOCpPenHUKOB, KOTODPHE
CBA3HBAKWT MNPOU3BONUTENsA
M KOHEéYHOoro norpeturensa/

26. charmaceuticals,
pl
NMPOAYKIHA KOCMeTHYeCKHUX
éupM, npouspomuUMas Ha
OCHOBEe HAay4YHHX HCCcneno-
BaHH B o6GnacTH KOCMe-
TOJNOI'HH

27. check-list
BOMPOCHUK

28. check=-out counter
kacca y BHxoma /B po3-
HMUYHOM MarasuHe/



29. checkinag out
OLICTPO MOKHMAAWWHUR MMOJIKH
MarasMHa, He3aJlexHBalw-
uMica /tosap/

30. Chief Executive
Officer
rJiaBHBN yrnpaBJiAvuMA,
pPeKTOp-pacnopsaauTenb

dupMHU
cm. CEO

31. choice location
HCKNIYHUTEJNILHO. BHI'OJHOE
MecToO pa3smeuweHusa /Ha-
pPyxHON pexJslambl H T.n./

32. circular
cneuranbHaa peKlaMHasa
tpounopa, OO6GLYHO pPaccCh~
JlaeMaa no nouTe HWAM BJO-
MEeHHaa B raseTy HUAH Xyp-
Han

An-=

33. circulation
YHCNIO NPOXOUAWHX H Npo-
e3 XK WX MHUMO KaKON-JNH60
peknaaMa /UAu Apyroro
o6bekTa/ nmaefn

34. circulation area
PaNoH pacrnpoCcTpPaHEeHHus
THpaxa

35. circulation de-
‘partment

orThaes pacnpocTpaHeHun
pexkJsiaMmal /B PEKJIIAMHOM
areHrcree/

36. claimed feature
3asipasieMoe CBONCTBO TO-
vapa /B pekname/

37. classic
TPaOUUHOHHER /IJIA KOH=
KPEeTHOI'O puHka/ TOoBap

38. classified /clas-

sified ads/
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Py6pPHUYHAA pekJyiama B
NneYyaTHOM H3NOAaHHH

cM. classified adver-
tisements

39, classified adver-
tisements, pl
PYyOpHUYHasaA pekJsiama

cM. classified

40. clone
MMHTAUMUA ToOBapa /OGHYHO

“MapouHoro/

cM. copy-cat

41. closed=-circuit
/o Tenenporpamme/ orpa-
HHUYEHHOro npuema /o6uuy-
HO nepenamuasiCaAe no Ka-=-
GenbHoOMy TeneBUREHHI/

42, closed corpora-
tion

"saxkpuTasn" ¢éupma /oupma,
aKUuMH KOTOPON HAXOOAATCHA

B PyKaX HCCKOJbKHX BKJan-
YUKOB=J/IMPCKTOPOB M He
NpooanTCs Ha 6upxe/

cM. closely held corpo-

ration

43, closely held
corporation
"sakpuras" dupMma
cM. closed corporation

44. cluster
NOKYTNATCILCKAA
pelnenaeTca Ha
MOorpadHUuIeCKHUX
XorpadHyCeCKHX
pos/

45. clutter
"mym", MHOI'OUHCNEHHHE
peksamMine O6bABJIICHWUA,
cnenyluie oOiMH 3a JAPYIHM
/B TCNIEeBH3WOHHON pekJa-
me/

rpynna /on-
ocHOoBe ne-
WIH nCHU-
napameTr-



46. coffin case
"rpo6", IVIMHHAA HU3Kan
MOpPO3NNIbHAA KaMmepa-npu-
naBoK /B PO3HHYHOA TOp-
ropse NPOAOBOJSIbCTBEHHH=
MM TOBapamu/

47. cognitive dis-
sonance
nokynaTtejbCKaa HeynoBner-
BOPEHHOCTL TOBApoM /noc-
e cOBEepWEeHHA MOKYynKu/

48. coined brand name
opHMruHanbHoe /npunymaH-
Hoe/ Ha3BaHHe TOPrOBOR
mapku /Hanp., crisco/

49. cold call
npHeM MapKeTHHra, kKorga
okynaTejo cpasy xe
npemiaraeTca Kakaa-ToO
cnenka, 6e¢3 npenBapH-
TenbHOoro "rpencrabByicHHA"
npoaykudu, "“no6oBoR npu-
eMll

50. column inch
OioNM neyaTHoro cronodua,
pacueTHas eCOHHHLA PeK=-
J1JaMHOr'o MeCTa WHPHHON B
1 cton6eu ¥ Bucoron B 1
Anim

51. combined market
coveraqge
COBMeweHHHN OXBAT PHHKA
HECKOJIbKHMH CpelCcTBaMn

Peknamu

52. Comecon /Council
for Mutual Eco-
nomic Assistance/

Coeer 3koHOMMueckon Bsa-
HMonomouwu, C3B

53. commercial
Pexnamuun ponuvk /Ha pa-
NHO U TenesuneHun/
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54. commercial banner
PeKJIaMHH TpaHCcrnapaHT

55. commercial
channel
KOMMEepYEeCKHR kaHan

/cpencTts BewaHus/

56. commercial deve-
lopment

1/ pa3paGoTka HOBOP Npo-
AYKUHH 0N npogaxy Ha
CBOGOAHOM phHke; 2/ pas-
BHTHE NPOM3BOACTBA B KOM-—

MEep4YeCKHX unenax

57. commercial inter-
ruption
naysa B nporpaMme paimo-
WM TeJIeBMOEHUA ONA ne-
penauyM pekJlaMHOro otb-
fiBNIeHNA, PekKJiaMHasa ray3a

58. commercial list
house

KOMMEPYECKHN [OCTAaBuHK
afipeCHHX CMHUCKOB /ans

NPAMOA MOYTOBOA pexJyiamul/

59. commercial tele-
vision network
CeTb KOMMEep4YeCKOor'o Telie-

BHAOEHHA

60. commercialization
onHa M3 a3 pa3paboTKH
HOBOI'O TOBapa, 3axJjindaw-
mweroca B pa3spatoTke npo-
rpamMMu NpoM3IBOACTBa H
MapKeTHHIa, a TaKxe Bh-
nesieHHe 6maAxeTHHX ACCHI=-
HOBAHHUM Ha ocyuwecTBJIEHHE
3TOR nporpammul

61. commitment
ob6sA3aTeNbCTBa nokynartens
nepen ¢UpMONl /B KHHXKHOM
Knyée vnv Tt.n./ /Hanp.,
NOKynaThb exeroflio 4 KHH-



i no ueHe, npemnoreHHOR
éupmof* T.e. ycnosmua npe-
NOCTAaBJIEHUA HavaJibHOMN
"paarTku"/

cM. bribe

62. commodity market
PHHOK CeJIbCKOXO3ANCTBEH~
HOM U JAPYrof! CHpbLEBOM
npoaykuMH /B KOHTpPaKTe
¢UKCHUPYETCHA BHIO NMPOOYKIMH,
ee xayecTBo U o6beM no-
CTAaBKH MO JOr'OBOPHHM
ueHaM ¥ C yCTaHOBJIE@HHHMH
cpokaMH nocTaBkH/

63. commodity group
TOBapHas rpynna

64. commom-carrier
1/ "usBo3uuk", kpynHas
KOMMepyeckad aBHakoMna-
HuA; 2/ GaHk, npenocTrasB-
naomuit HeorpaHUYeHHHA
KpenuT

65. communications

gap
OTCyTCTBHEe B3aHUMOMNOHH~-
MaHHUA

66. community news-
paper
o6mHuHHaA rasera

67. community shop-
pino center
OGMAHHENA TOPrOBHN LEHTP

68. comparative
advertising
pekysiaMa, MCnonb3ywman
NpHeM CpPpaBHEHHA TOBapoOB
MM yCNyTr Pa3IMYHHX
Mapok

69. company price
image
"uenosoit" o6paz OUPMHI,
o6pa3 (UPMH C TOUKH
3pPEeHHA YPOBHA LieH

70. company sales
potential
noTeHuUan coura GUpMH

71. company vision
cTpaTeruyeckuflt 3aamucen
oBsMKa U NeATeNbHOCTH
dupmu

72. competition
analysis
NMPOMBIWIEHHHA WMTHOHaX
cM. corporate spying

73. competitive
advantage

KOHKYDEHTHOEe npeuMymecT-
BO /Cnoco6HOCTH OHUPMH
NPOU3BOOUTHL TOBApP C
6onee HU3IKOM ceBecToM-
MocThlo/

74. competitive
behaviour
KOHKYPEHTHOe rnoBeneHune,

OTHOWEeHNnEe KOHKYPEHLHH

75. competitive bid
KOHKYPEeHTHasa 3afBKa
/3aaBka OUPMH-TIOCTaBHUKa
B OTBET Ha NMpaBHTENbLCT-
BeHHoe 3aABieHue O npen-
nosnaraemMom sakase/

76. competitive-
bidder's list
CnHuCcoK ¢UpM, cCOenabBWMUX
3afABKY Ha BHNOJIHEHUE
NpaBUTENbCTBEHHOro 3a-
Kasa

77. competitive
capacity
KOHKYPEHTOCNOCOBHOCTDb

78. competitive
checks, pl
crnepxuBammme PaKTOPH
KOHKYPEeHUHUH



79. competitive envi-
ronment
KOHKYPEHTHOE OKpyweHHe

80. competitive impact
gapAl KOHKYPEHTOCNOCO6-
HOCTH

81. competitive-pari-~
ty method
"ypaBHOBeWHBaKUWHA KOHKY=
peHuup" Cnoco6 onpenene-
HUA OIOXEeTHHX acCCHrHoBa-

HHR OUPMH HA pekJiamy,
OPHEHTHPOBAHHHA Ha pexk-
naMHuR SoaxeT (UPMH-JIH-
nepa B naHHomn cdepe

npon3BOACTBA
82. competitive pres-
sure

nasjieHHe CO CTOPOHH KOH=-
KYPEHTOB

83. computer-gene-
rated form letter
nesoBoe nMcbMO, CocTaB-
JIeHHOe M pacnevaTaHHoe
Ha KoMnblTepe

84. conceptualization
paspaBoTka 3amucna /To-
Bapa/

. 85. conalomerate
KOHrsoMepat", KpynHasa
Kopnopauusa, cocToAwan
H3 KOMNAaHUA, 3aHHMaw-
WHXCA pas3nIHYHuMH cdepa-
MH NeATeNnbHOCTH /Hanp.,
koMnanHua An-Tu-Tu-Ame-
rican Telephone & Tele-
graph-umenmaa Taxkxe roc-
THHHUH H CTPAaXoOBHE areH=
TcTBa/

86. consumer accep-
tance
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NPHHATHE /ToBapa, HIOeH
H T.n./ norpe6urenem

87. consumer adverti-
sement
PeksiaMHoOe OObfABJIEHHE Ha
BIHPOKOIr'O norpesydTens

88. consumer beha-
viour
norpeGuTensbCKoe nosepe-
HHe

89. consumer confi-
dence index

nokasaTtenb norTpebUTeNb=-
CKOM yBepeHHOoCTH /pe-
3YyNbTAT €XeKBapTallbHOro
HCccleaoBaHHA, NPoOBOAM—
MO0 MHYHIaHCKHM YHUBEep-
cutetoM CUIA, 06bEeKTOM
KOTOPOro fIBAAETCA OTHO-
weHHe norpeduTenen K
3KOHOMHUYECKOMY [10JI0XKe=-
HMIO B CTpPaHe, HHOIAALHUH
M T.N., KOTOpoe CKa3uH=-
BaeTCA Ha HX nokKynaTenh-
CKOM nosenexnuun/

90. consumer qoods
fair
fipMapka TOBapoOB WHPOKO=-
ro norpeodJsieHus

91. consumer qoods
advertiser

peknaMonaTesib TOBapoB

WHPOKOIr'o noTpe6l/ieH:uA

92. consumer gquide
PYKOBONCTRO MUIst noTpe-
éuTenen

93. consumer infor-
mation
HHPOpPMALIUA ONA NOoTpebu-
Teney



94, consumer interest
agroup
rpynna 3auUTH HHTEpecoB

norpetutenen

95. consumerism
1/ koHCcroMepH3M, HOeONo-
rUa 3amuTH HHTEpPecoB
norpeGurensa; 2/
norpeGuTenbLCTBa

96. consumer
norpeturenbckoe

97.
CIUCOK

98.

jury
XIOPH
consumer list
norpe6urenei

consumer market-
place
NnoOTpesHUTEeNbCKHUN PHHOK,
KapTHHa noTpeGHUTeNlIbCKO~
'O pPHHKA

99. consumer-oriented
firm L.
dupma, npoaykuHa HIH ycC-
JIYI'M KOTOpPpON paccuuTaHa

Ha WHPOKOro norpedutens

100. consumer pre-
ferences, pl
norpe6uTenbCKkHe npennoy-

TEeHHA

101. Consumer Price
Index .
nokasaTens norpedSuTennb-
CKHX lIeH

cm. CPI

102, Consumer Protec-
tion Agency
ATeHTCTBO NnO 3amuTe no-
TpebuTtenenr /Clla/

103. consumer psycho-
logist
MICUXOJNOT, CIenHasucT no
NoTPe6UTENILCKOMY noBene-
HUIO

dunocodun
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104. consumer-pur-
chase diary
OHEeBHHK MOTPEBUTENIbCKHUX

MOKYTNOK

105. consumer-re-
search firm
déupmMa, 3aHUMaWASCH H3Yy-
yeHHEeM NMoTpebUTeNbCKOro

cnpoca

106. consumer res-
pondent
nokynartTenb, OTKJIWKHYB-
mWHUNACA Ha nporpamMMy CTH

MYyJIMPOBaHHSI COHITA

107. consumer spe-
cialty cataloque
Cneuvand3upoOBaHHHA MoO-

Tpe6UTeNbCKHUA KkaTajnor

108. consuming
capacity
noTpebUTEeNbCKaA cnocob-

HOCTB

109. consumption
curve
KpnBasa norpe6sieHHUA
110. container
premium

OnHa K3 pa3HOBUIOHOCTEN
NPAMOro BO3HarpamxldeHHUs,
Korna npuMaHko#ft s no-
KynaTesia CJy»xHT cama yna-
KOBKa, NMPUIOOHAs V1A BTOPUY-
HOTO HCTIOVIL3OBAHHA /Harnp.,
KpacHBast 6aHKa C JIDKeMOM WM
TUV1IaCTHKOBAasi KAaHUCTpa VI pac-
TUTESTLHOTO Macna/

oM. Tawke direct premium

111. continuity
series
TOBapHasa CepHA, pacnpo-
CTpaHfieMaA nocpencTBOM
NpAMOTO MapkeTHHra /no-



KynaTeJslio aBTOMaTHUYECKH
AOCTaBNIAETCA OvepelnHas
napTMA TOBapa uepes on-
pelesleHHEE MNMPOMeXyTKH
ppeMEHH, Hanp., No OAHOMY
oMy 20-TOMHOR 3HUMKJIONE=
oMM exeMecsadHo/

cm. direct marketing

112. containerization
nepeBO3Ka TOBapa B CIELH~
aJlbHHX KOHTefHepax

113. contract carrier
TPaHCNopTHaa ¢HpMa, OCy-
mecTBJIAanA NepeBO3KH B
Or'PAHHUYEHHOM oOObeme

114. contractual
vertical marke-
ting system
BEepPTHKANBHAA CHUCTeMa
pacnpenesieHHA Mo KOHT-
PaKTy; CHCTeMa pacnpe-
nesieHusa, NPH KOTOpon
He3aBUCHMHE (UDPMH 3aKJo-
YawT corJiaweHue O Koop-
OWHaAUMKY YCHIHUA B cdepe
OUCTPHOYLHH

115. contribution
marain

3anac npUMOLUIH; BEJIMYHHAa
NnpUoLUIM, He 3aBuUCAmas oOT
KONeGaHUA CceBteCTOMMOCTH

TOBapa

116. controlled
circulation

/0 neuvaTHOM M3naHuu/ C
OrpaHHYEHHHM THDPaXOM,
npenHa’HayYeHHHN IUIA y3-
KOf rpynna Juu /npenc-
TaBJIfeT OCOOHN HHTepecC
wia pexknamomartesieft, T.K.
HanesieH Ha KOHKPETHY
aynuropuio/
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117. controlled
distribution
pacnpocTpaHeHHe B KOHT-

POJINPYEMHIX YCJIOBHAX

118. control side
KOHTPONABLHaR rpynna no-
TpeGuTesiet, KOTOPON
npensiaraeTcs cCTtaphft, He-
YCOBEpWeHCTBOBAHHHM TO-
Bap /Mnu crapas ¢opma
ero pekJyjlamMposaHuna/

119. controversial
advertising
pexsiamMma, nNpaBOMEpPHOCTH
KOTOPON MO TEM MJIM HHHM
coobpaxeHHAM npencraBnifa-

@TCA COMHHTEeJIBLHORA

120. convenience

goods

TOBAaphw NOBCEOHEBHOTIO
cnpoca /ratGak, MHIO,
raseTs ¥ t.n./

121. convenience-
meal
nonydabpukaTH /CermMeHT

pHHka/

122. convenience
merchandise
TOBapH MNMOBCENHEBHOTrO

cnpoca

123. conversion rate
nokasaTesNnp NPUBJIEYEHHUA
nokynarejied® B ONBYXCTY=
NeHYaToM MapkKkeTHHTre /T.e
NpoueHT soneft, cosep-
WHBUIMX BTOPON mar nocine
TOro, Kak OHH cnenanu
nepsunt/

CM. two-step marketing

124. co-op ads
COBMeCTHHE pPeKJ/IaMHHe
O6bABJIEHUA oOO6meHauno-



HaJIbHHIX pekyslamopaTenell Hu
MECTHHX PO3HHUYHHX TOpP-
roeueB /nepBhe peKJlaMH-
PYy®©OT, YTO KYNUTbL, BTO-
pue - rpe/

125. co-op adverti-
sing

coBMecTHasa pekJjlamMa npo-

M3BONHTENA H PO3HHYHOIO

Toprosua /¢ COOTBETCTBYIO-

wMM paspeneHueM saTpar
Ha pexnamy/ /B pexyame
HA PO3HHYHYK TOProsiw/
CcM. cooperative adver-
tising

126. co-op chain
CeTb PO3HHYHHX TOProB-
neB, COBMECTHO 3aKynawp-
WX TOBap Y ONTOBHX TOpP-
POBHX ¢UPM; “TOpProso-
3aKynovyHue koonepaTHsu"
cM. cooperative chain

127. cooperative
advertising
COBMeCTHasf pekJyama

cMm. co-op advertising

128. cooperative
chain
ceTb PO3HWUYHHX TOProBLEB

cMm. co-op chain

129, cooperative
mailing
COBMECTHOE Mno4YToBOe OT-
npasJjieHHe PpeKJIaMHOM npo-
AYKUMH 2-X HIH Gosee
pekJslamonaresieil ¢ COOT-—
BETCTBYWIWHM pa3esieHHeM
Mexlay HHMH MOYTOBHX pac-
XonoB /B NpPsAMOA MOYTO-
BOR pekname/

CM. co-op mailing

130. co-op mailing
COBMECTHOEe MMOYTOBOEe OT-
npasJyieHHe
cM. cooperative mailing

131. coordinated
visual identity
COBOKYITHHA 3PHTEJIbHHA

o6pa3 /ToBapa/

132. copy
TEeKCT pPekJlaMHOro OGbAB-

"JIEHUuA

cMm. advertisina copy

133. copy appeal
OCHOBHaf HMAOes peKJIaMHO-
ro Tekcra

134. copy area
nowanb TEKCTOBOM YacTH
PeKNnaMHOro OGbABJIEHHUA

135. copy-cat
HMHTAUHUA ToBapa
cM. clone

136. copy chief
PYKOBOIHTEJNb CJYyXOh pe-
KJIAMHHX TEeKCTOB B pe-
KJIAaMHOM areHTCTBe

137. copy delivery
30PEeKTHBHOCTDL PEKJaMHO-
ro Tekcra

138. copy focus
dokycHupoBaHUe TekcCTa
/B TeopHH YTIl - yHHKanb-
HOr'o TOpProeoro npemjo-
KEeHUS = aMepPHKAaHCKOro
crneuHanucTa peKJiaMu
P. Pusca/

139. copy writing
TeKCTOBKAa, COCTaBJIeHHe
TEeKCTOB pPeKJIaMHHX O00b~-
AABJIEHHUR



140. corner influence
"yrnosoe npeumymectso”,
/BHT'OJHOE pacnoJiokeHue
TOPrOBOr'o 3aBeNeHUA Ha’
yrany/

141. corporate
brochure
peKJlaMHHA npocnekT ¢HpPMH

142. corporate culture
kpeno ¢upmua, ee "cucre-
Ma ueHHocrten"

143. corporate goal
one@npmeﬁHan uesnb

144. corporate iden-
tity

dUPMEHHH! CTHNB /BKJwYaeT

JIOFOTHUI, BH3UTHHE Kap-
TOUYKH, OykneTtH, (uUpMeH-
HYI0 YyNakoBKY M pekKJlamy,
T.e, BCe BH3yaJibHHE KOM-
NMOHEHTH, COCTAaBJAwIHE
MuUp Oupmu/

cM. atmospherics

145. corporate image
o6pa3 ¢MpMH B rja3ax
norpetureneht /r.e. TO,
YTO OyMaeT O KOMIaHWH
PANOBOM MOTPEOBUTENb,
Hanp.,“J.C. Penney -
3TO IUIA MPOCTHX amMepu-
kaHues"/

146. corporate
influence
BJZIHIHVEe npecTuxa O(upmMu

147. corporate licen-
sing
NHUEeH3UOHHHNA MapKeTHHT,
HCNONBb30BaHUE MNONYJIAPHHX
(UpPMEeHHHX Ha3BaHUN A
npomaxy TOBApPOB, C 3THM
Ha3BaHHEeM paHee HHKAaK
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HEe CBS3aHHHX /HAONMHUCH
Coca-Cola Ha Maftkax HIH
H3o06paxeHne Mukn-Mayca
Ha TenedoHHHX annaparax/

148. corporate name
dupmMmeHHOE Ha3BaHHe

149. corporate semi-
© nar
IOenoBoft ceMHHap MNO BOMPO
caM MapkeTHHra

150. corporate spying
NMPOMLIUIEHHHI WMTHOHAX
cMm. competition analysis

151. corporate verti-
cal marketing
system

HeHTpaNu3oBaHHAA cCHUCTeMa
OUCTpUOyuuu ToBapa, KOr-
Ja BCeMM KaHanaM# OUCT-

puéyumum Bnapneer

onHa édupma

152. corrective order
npukas O pa3MemeHHH uc-
npaBJIeHHON peKJ1aMH

153. counter display
HanpunaBoYHasa BHKJIAaOKa
/3kcno3nuua tTosapa/

154. countermarketing
KOHTPMAapK&TUHT /yCcUNHUs
NPOU3BONUTENA, KOHKYPEH-
Ta WIKH OGmMEecCTBEHHOCTH,
HanpasJIeHHHEe Ha Cokpaue-
HHe crnpoca Ha KaKon-To
BHUO HM3nenuft, Hanp., an-
KOTr'OJIbHHE HAaNMUTKH HIIH
curapeTH/

155. counterprogram-
ming

/B Tenesemanuu/ cocrab-

JIeHue nporpamMMe nepenau

H pasMemaHHe KOHKpeTHON



TenenporpaMmMnl B 3aBHCH=-
MOCTH OT TOro, 4YTO B 3TO

BpeMA TPAaHCJIIHPpYeTCA no kKa-

HaJly KOHKYpHpPybuwen cTaH-
UMK /T.e. ecnu¥ no OaHO-
My KaHajJly uaoeT nepepava
IUIA OneTen, TO NO APyroMy
CTAaBHTCHA Ha 3TO BpPEeMs
nepenava JUia B3pocnux/

156. countertrade
6apTepHaa TOProOBIA,
TepHaa cpenka

6ap-

157. country manager
ynpasnApuWHiA no cTpaHe
/B dUpMe, 3aHHMawWeNCcs
MexayHapomHO neATenb-
HOCTBbI0/

158. coupon
KYNnoH /TOpPropHR CcepTHOHU-
KaT, Oawuyil ero Bjanesib-
uy npaBo Ha CKHAKY C ue-
HH olfpenesieHHOro ToBapa
HJIH OeHexHoe BO3Harpax-
OeHHe B cnydae TNOKYNKH
ToBapa/

159. couponing
HCNOJIbSOBAHHE KYMNOHOB
OJNA TOJIYYEHHA CKHIOKH
NMpH NOKyrike onpenesyieHHOA
Mapku Tosgapa

'160. coverage
OXBaT ayaAMTOPHH; SOHA
nencTtBua /pexnamu/

161. coverage
NMOKPHTHE TOBapoM, COOT=
HOWeHHe Mexny HaJIMYHLIM
TOBApOM M 3aKa3HHM TO-
BapoM /BHpaxaeTCA B Npo-
neHrax/ /B PO3HHYHOR
Toprosne/
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162. coverage area
TeppUTOpPHA oxBaTa /pe-
KNlaMHEM cpencTBom/

163. coverage check
npoBepka MNOJIHOTH OXBaTa
aynuTOpPHH

164. coverage error
bunb6ka BClenCTBHE Henon-
HOro OxBaTa peKJlaMHON
aynuTOPHH

165. cover girl
doToMorenb, OOGHYHO NMOAB-
NAKHAACA Ha OOBJIOKKEe Xyp-
Hana /B nevaTHoOR pekna-
me/

166. cowcatcher
"npHuen® /peksiaMHHR po-
JIHK O KakKoOM-JIH6O ToBape,
IEeMOHCTPHPpYeMHP nepen
HavaJsioM nepenauiH, B KOTO-
pon oéUrypupyeT apyron
TOBAap TOr'O xe pekjnaMona-
Tenda, TaK, €CJIH Komna-
HHA "Philip Morris" Bu-
CTynaeT CrnoHcopom ¢yT-
S6onpHOro MaTya, TO nepen
HavyasioM ero TPaHCHAAUHH B
3¢upe NOABJIAETCA pekja-
Ma dHanuTka "7-Up", B TO
BpeMA KaK B CaMOR TpaHC-
NALUUK OUTYPHPYeT peksama
npyroro roBapa SToR xe
éupmMu, nuBa "Miller Beer.
B sToM cnyuae peknama
"7-Up" ABNAeTrca "npuue-
nom"/ '

167. creative /crea-
tive advertising/
TBOpYEeCKas CTOpPOHa pek-
JlaMul, pPeKJlaMHHe HIOEeH



168. creative director
TBOpYECKHI OHUpeKTop /B
pexnaMHOM areHtcrtae/

169. creative manage-
ment .
PYKOBNOCTBO TBOPYEeCKOR
CNIYXGOR /B PeKJIaMHOM
areHrcTtee/

170. creative-only
agency
cyry6o TBopYeckoe pekjlaM-
HOe areHTcTBO /T.e. areH-
TCTBO, He 3aHHMapmeecs
HCCNeNOBAHHAMH U pasMme=
meHHeM peknamu/

171. creative people
TBOpYECKHE PaGOTHHKH

172. creative review
committee
penakuHoOHHO~XynoXxeCT-
BEHHHR coBeT /peksaMHO=~

ro areHrcrsa/

173. credit check
npoBepka KpemaHTOCnoco6-
HOCTH

174. critical mass
"kpuTHYeckas Mmacca" /xo-
JNIMYEeCTBO PO3HHYHHX TOP-
FOBHX TOYEeK HJIH o6beM
PeknamMu, HEOGXOMUMHNR
I8 nNpUBJIeYEeHHA BHHUMa-
HMA nokynarenei X ToBapy
Ha onpeneneHHOM prHke/

175. cross merchan-
dising

CMemaHHafg TOProOBJA, Npo—-
Jaxa NMPHHUKNHANBHO pas-
JIMYHHX TOBApPOB B ONHOM
HeGonpuwioM MarasuHe
/Hanp., npomykToB nHTa-
Hug BMecTe ¢ kHHramu/

176. cross-promotion
COBMECTHHE YCHJIHA B 06-
JIaCTH pekJiaMu pas3JIHYHHX
dupM

177. crowded consumer
category
"neperpyxeHHuf" TOBapHHRA

KJjacc

178. Cumulative
Audience Ratings

/B panuo- MU Tenepekname/
CyMMapHHR 3PHTENbCKHA
/cnyuwatenbckuin/ pefTHHD
/PAacCCYNTHBAETCA MO KOJIH-
YyeCcTBY nwonen, CMOTpPeB-
WHUX HJAHX CJAywaBwHX onpe-
neJleHHHA OTPHBOK nepena=-
UM HJIH PEKJIaMHOI'O POJH-
xa/
cM. Takxe CUME u net un-
duplicated audience

179. cumulative
discount
KYMyJIATHBHAaA CKHOKAa C
UeHH /npenocTaBlAETCA
nokynartemo, Koraa CTOH-
MOCTb ero rogoBHX MNOKy=-
MOK NpeBHWaeT 3alaHHYO

uudpy/

180. customer environ-
ment
YCJIOBHA 3KCMAyaTalHH TO=

Bapa y norpeourens

181. customer follo--
wing

npUBJIeYeHHe nokynarenen

182. customer loyalty
noKynaTeJbCKoe NOCT-
areHTCTBO

183. customer mix
COCTaB KJIKEHTYPH



184. customer satis-
faction
YIOBNEeTBOPEHHOCTHh MNDH=

OBpeTeHHHM TOBapOM

185, customer ser-
vice

o6CnyxuBaHHe KJIHEeHTOB

190. custom-made
/0 ToBape/ nenaHHHMA HA
3aka3, HMHOMBHIOYANbHO

187. custom premium
meHexHoe WM TOoBapHoe
BO3HATpaxneHue, KOTOpoe
nosiyyaeT MNOKynaTenb B
cnyuae NpPHOBPEeTEeHH on-
peneneHHoro Tosapa /B
nporpamMMe MeponpuAaTHA
no CTHMYJIHPOBaHHW cGuTa/
CM, Takxe Premium

D

1. data-base manage-
ment company
dupMa, 3aHHMaKOWAACA CO-
CTaBJIEHHEM KOMINBbIOTEpHON
6a3n AaHHHX O noTrpebu-
TeNfAX B Pa3JIMUHHX cer-

MeHTax PHHKa

2. data plate
dupmMeHHaAa TabnHyka C OC-
HOBHHMM MapaMeTpamMH TO-
Bapa

3. day order
3aka3, NefACTBHUTEJIbHHA B
TeyeH#e OOHHX CYTOK

4, day parts, pl
NHeBHHE nepeénauM /Ha pa-
IHO mno ‘rejleBUnEHHI/

5. deadbeat
kaneur, odopmuBHIUE 3aKa3s
Ha TOBap HAH YCJIyry U He

30

onsaTHBUMA HX /B NpsAMOM
MapkeTHHre/

6. dealer
ounep /npennpuHuMaTens
MapKeTHHI'OBOI'O 3BeHa
"nucTpHGyuun", nocpen-
HUK/ ’

7. dealer's brand
Mapka ToOprosoro nocpen-
HHMKA
cM. Takxe private brand,
private label

8. deceptive differen-
tial

o6MaHuuBuN nuddepenunan
/B Teopuu YTI - yHUKANb-
HOIr'0 TOPIr'OBOTrO MNpenjioxe=
HHA = aMepHKaHCKOTIO
cneuuanucra no pekyjame
P. Pusca/f

9, decision maker
OTBEeTCTBeHHOe Nuuo OUPpMH

10. deep bench
/pa3sr./ "kpenkas kKoMaH-
na" /o pyKoBOACTEBe KOM=-
NMaHUU, ycCnermHo cnpabif-
OIeMCsi CO CBOMMHM OGA3aH-
HocTtamu/

11. delphi technique
/pa3sr./ meron "penbéuii-
ckoro opakyna" /cocras-
JIeHHe 3KOHOMHYEeCKOTrO
nporuosa ¢émMpMu C npusBJie=-
YeHHeM CTOPOHHHX 3KChnep-
TOoB/

12, delta
H3MeHeHHe, 3aMeHa /Tep-
MHH MeHenxMeHTa/

13, demand curve
KpHBas cnpoca



14. demarketing
peMapKeTHHT /noHuxeHue
fOKynaTeNnbCKOro cnpoca
Ha Oe(HUMTHHR TOBap no-
CpPeACTBOM MOBHUIEHHA LEH
WM COKpaleHHA CPeacTB
Ha ero pekJjilaMy H o6cny-
xuBaHue/

15. demo /demonstra-
tion/
AeMOHCTpauud,

noka3 /ToBapa/

16, demographics
pemorpaduyeckue nokasa-
Tend, Ha OCHOBE KOTOPHX
NPOHMCXOOAHT pas3fesieHHe
/cermenTauua/ puHka /Takue
KkaK Bo3pacT, noJs, ceMmen-
HOoe noJioxeHHe, obpas
XH3HH, moxon ¥ T.n./

17. derived demand
NPpOM3BOOHHA cnpoc /cnpoc
Ha TOBAPH NPOMELWIEHHOTO
Ha3HaYeHHUsA, 3aBHCAWHA OT
Crpoca Ha COOTBETCTBYlHe
norpebuTenbCcKkie ToBapu/

HarnanaHun

18. descriptive
brand name
NeCKPUNTHBHOE Ha3BaHHe
TOBapHOA MapKK /Hanp.,
"Kentucky Fried Chicken" -
"xapeHas KypHua MO-KeH-
TYKCKH"/

19, detailing
Aetanusauua /rosapa/,
nogpo6Haa HHOOpMauusna
06 HCNONb30BAHHH H CBOA-
CTBax ToBapa

30, Detroit Troika
"Bonbmwana Tporka"
Cm, Big Three

21. development
marketing
npouecc npespaumeHdd nac-
CHBHOrO /noTeHUHanbHO-
ro/ cnpoca B aKTHBHHA

22, differential
brand advantage
OTJIMMUTENIbHOE NpeuMy-
ecTBO MapKH

23, differentiated
merchandise

MHOMBUAOYaNHU3HPOBAaHHHA
TOBap :

24, diffusion of
innovation
pacrnpocTpaHeHHe HOBMHKH
/npouecc OCBOEHHA HOBO=
ro tTomapa norpetburenem/

25, direct headline
PeKJIaMHHA 3aroJioBOK C
NpAMHM ofpalleHHem

26, direct mail
npAMas royYyToBas pekJyiaMa

27, direct-mail
advertisement
o6bABJIEHHEe NPAMOA NOYTO-
BOA pekJiaMu

28. direct-mailing
oTnpasJjieHHe NpPAMOR NOYTOo-
BOA pekKiamMu

29, direct-mail list
aIpeCHHN CMUCOK INA MNpam
MOA TMOYTOBOM peKnamu

30, direct-mail

. sampling club
éupma, s3aHHMawuwagcs
NpAMON NOYTOBON peKJIaMOR
H pacchulapmas KAUeHTaM
npo6Hue o6pa3un ToBapa



.31, direct marketing
NPAMOA MapKeTHHT
cm, Takxe direct-respon-
se marketing

32, direct premium
npAMoe BO3HarpaxiueHHe
/peKNaMHHN NMpK3, Bpyyae-
MHA NPH NOKYyINKe Ha Mec-
Te nponaxu/

33. direct-response
advertising
pexsiaMa INMOCHJIOYHOR TOp-
TOBNH, npennoinarammasn
NPAMOA OTBET anpecaTra

34, direct-response
inquiry

NpsAMOft 3anpoc

35. direct-response
marketing
NPAMOA MapKEeTHHT

cM, direct marketing

36. direct sales for-
ce
COGCTBEHHHA TOPIOBHA

nepcoHan /urar/ ¢éupmu

37. direct-sales
representative
KOMMH BOAXED

38. direct seller
crieHasiiCT NPAMOTO Map-
KeTHHra

39, discount store
MarasuH yhaeueBseHHHX
/UM Henoporux/ TOBapoOB

40, diskery
/xapr./ dupma rpamsanucu

41, display adver-
tisement
OGbABNIEHHE HAIIIARHO-WNJI=

NIOCTPHTHUBHON pekamMH

32 -

42, display adver-
tising
/nevartHasa/ HarnAnHas
peknama /cocTtosAmas H3
TexcTa W HANKuCTpauun,
OT/INUHE OT DPYOPHUHON
peknamu, cocTofmel TONb-
KO U3 Tekcra/
cM. classified

43, do-it-yourself
products, pl
/cermMeHT puHka/ TOBapH
s "nomawHero macrepa",
"cnenan cam"
cM. Takxe DIY

44, display allowance
CKMOKa 3a 3KCMOHHpOBa-
HHe ToBapa /oGopylOBaHHe
BMTPHUHH, BHKJIAOKH H
T.n./

45, display card
peKNaMHHR nnaHuweT

46. display crew
6purana odopmurenen

47, display line
BHOENMUTENBbHAR CTPOKa
/B NevyaTHOM pPeKxJIaMHOM
oBbABNEeHnH/

48, distribution
center

LeHTP OHCTPHUOYIUHH §
cknan-6asa, npenHasHa-
YeHHHNA A OHCTPOro
pacrnpenesieHus ToBapa
NnO TOPIrOBHM TOYKaM,
a He WA JINTEJILHOIo
XpaHeHus

49, distribution
network
CeTh pacnpoCTpPaHEeHHUs



50. distribution
pattern
cxeMma pacnpelneneHus

51. distributor
"nmMcTpuOewTOP" /nocpen-
HHK, MO KOHTPAKTY C npo-
U3BOAKHTENIeM 3aHHUMAMMAR~"
cA nucTpubyuueft tTosapa/

52, diversify /into/
BKJ1aMHBAaTH CpencTBa B
pa3nnyHHe cdepH nenosoft
AKTHBHOCTH, pa3NHUYHHe
NPOH3BONCTBA

53. docudrama
pexsiaMHO-HHOOpPMALIHOHHOE
coobumenne OupMa /O HOBOM
ToBape H T.n./, NOArOTOB-
neHHoe B dopme uHdopma-
UHOHHOT'O BHNycka /Ha Te=
nesnnexnn/

54, dog .
/pa3sr./ Hexonompoft ToBap

55. donut .
/xapr./ "eyonux" /pexnam-
HHf POJIKK, NMOCTAaBJISIEMHNA
Npou3BOOUTEJNIeM TOoBapa
Ha pafMO MM TeJleBHOeHHe,
B KOTOPOM OCTAaBlleHa naysa
ona coobumeHHs anpeca
MECTHOr'O PO3HHYHOI'O TOp-
rosua/

56. door-hanger
peknamHoe OOGbABIIEHHE,
nomMemaemMoe Ha LBEepPH XH-
JIOro moMa MIHM KBapTHDPH

57. door-to-door
canvassing
NOKBAPTHPHHA 00XOnX KOM=
MHBOSIXEPOM MNOTeHUHAJIb=

HHX fokynareneft

5-1

58. door-to-door
sales
/B NpAMOM MapkeTuHre/
TOProOBJAfA Ha noMmy, "“oT
nBepu Kk nsepu”

59, double truck
"rpy30BHK C npHuenom",
peknaMHoe OObABIIEHHE HA
pa3ssopoTe /B nevaTHoOf
pexname/

60. drip method
MeTon MapkeTHHra "no
xanne®, npu XOTOPOM nNo-
TEeHUHAJILHOMY TNOKYyMNaTesnwn
peryaspHo HanoMHHawT O
TOBape no renedonHy

61. drop
CHTBb OTNPAEBJIEHHHM MO
noure

62, drop back order
noxynka, nocnenoBasuwas
3a npyrof noxynxkoft /c
HCMONBb30OBAHHEM KYIOHA,
KAU OPYroro pekjaMHoro
cpencrsa, BXOOMBumEro B
Hee/

63. drop shipper
HeSONBLWONR ONTOBHA NMOCTaB-
muKk /3aHHMaeTcs nepena-
yeft 3aka3oB OT norpetu-~
Tes1A Ha OUpMYy-TIPOU3 BOAU-
Tesl» U NMOCTABKOM TOBAapa
¢ éupMu-nponssooguTeEns
saka3unxkam/

64. dropship
"pa3tuska" /onTtoBoft
napTHX TOBapa IUIf Ho-
CTaBKM B PO3HHYHHE Mara-
SUHH/



65, dryage
YCIYTH BHCTABOYHHX KOMM=
JleKCOB, OKa3nBaemue
Yy4aCTHUKAM BHCTAaBOK
/odopmiieHHe CTeHOOB, Xpa-
HeHMe ToBapa M T.n./

66, dual-function
/product/
NBYXUENeBOro Ha3HaAYeHHA

/o ToBape/

67. dual ovenable
npenHasHayeHHhe IA Nnpyu-
I'OTOBJ/IEHHA KAaK B OOHUYHHX,
TaK ¥ MHKPOBOJIHOBHX neuvax
/O nuumeBnX npoaykrax/

E

1. early fringe
paHHee "norpaHuyHoe"
Bpema
cMm. Takxe fringe time

2. early lead
OHCTPHA BRIXOJ HAa nepBoe
MEeCTO cpend KOHKYPHpPYH-=
wWHMX TOBApoB /O HOBOM TO-
pape/

3. early majority
paHHee OGONBWHHCTBO /o=
OH, BOCNPHHHMaWWHKE HOBHA
TOBAp paHbule cpenHero
nokynaresa, HO NOCJE HO=
BATOPOB H PAaHHHX noclie-
nosarenen/

4. editorial-adver-
tising mix v
coueTaHHe penaKiHOHHHX
H peKJlaMHHX MaTepHasoB

5. educational toys,
pl
"o6yvawwHe" HIPynKH,
HI'PYWKH C 3JIeMEeHTOM
NO3HaABATE/IbBHOCTH

6. effective buying
income
daKTHYECKHA nokynarTesyb-
HHA noxonm /JMYHHA noxon
nocsie ynnaTta Hanoros/

7. Effie
30dH /npH3, exeromHo
\IpMCcyxnaeMun AMepHKaHC-
KO accouMauueft Mapke=
THHIrA 3a Jiyyuyl pekjam-
HYl0 kKamnaHuw/

8. Electronic Data
lnterchange
CHCTeMa OOMeHa KOMNblIo-
TepHof HHoOpMauHeRn

cMm. EDI

9, electronic kiosk
"371€eKTPOHHHA KHOCK",
KOMNblOTEPHAA CTONKA B
MarasuHe /B PO3HUYHON
Toprosne/

10. electronic media
3JIEKTPOHHHE CpencTsBa Mac-
coBofl uHdopmauun / panuo,
TeJleBHOCHME W BHOeoMmar-
HUTOOOHH/

.

11. employee magazine
dHpPMeHHOe H3JaHHe ONA
COOCTBECHHHX PAaOGOUYHUX H
cayxaunx

12, end-aisle
display
pekJlaMHHe TaHWweTH,
TAHOBJIEHHHE MO KpPasaM
TOPrOBHX PANOB B Mara-
3HHEe CaMOOOGCNYXMBAHHA
/BHrOHOE MeCcTO A
"pexnaMa B MecTe npopa-
xu"/

yc=

13. endcap
TOBapHas YKCNO3HUHA IO



KpasAM TOProBHX pPAOOB B
PO3HHYHOM Mara3suHe

14, endless chain
/xapr./ ycrTHaa pekjiama
cM. Takxe word-of-mouth
advertising

15. end user
KOHEYHHR noTpedurenks

16. engineering fair
TEeXHUUYEeCKAA MauMHOCTPOH-
TenbHaa ApMapkKa

17. entrant
BHCTyNAamomuil Ha PHHKEe
BriepBHie, BrepBhHEe BHXOOA=
MM HA PHHOK

18. entry
HOBMHKA Ha pHHke /O TO-
Bape/

19. entry form
6JlaHK ONA yyacTHA B Ka-
KOM=TO pPEeKJIaMHOM Mepo-
NPUATHH /noTepee U T.n./

20, Enviro-Spray
System
HOBaf TEeXHOJNIOrHA H3Iro-
TOBJIEHUAA HEropmYHX 3KOJNO=
HYeCKH YHCTHX aspo3oneft

21. environmentally
safe /product/
3KOJIOTMYECKH YUCTHR /TO-

Bap/
cM. envirosafe

22, envirosafe /pro-
duct/
9KOJIOTHYECKH YUCTHR /TO-
Bap/
cM. environmentally
safe /product/

23, escalating re-
fund offer

TOProBoe npennoxeHue

O BHMNJNIATE NEeHeXHOro
BO3HarpaxneHus "no Ha-
pacrawvuen", To ecTh B
o6beme, yBeJHUHBAWIEMCH
C KaxIaon ouyepenHoft no-
KYIIKO# TOBapa

24, established
‘product
3apekoMeHnosasumuf ceds

HAa pHHKe ToOBap

25, event management
opraHy3sauldfa cneuHanbHHX
MeponpUATHN B OoOmEeCTBEeH-
HOM XM3HU IUIA CO3MAHHURA
npMBNeKarenbHoOro odtpasa
éupM B rnasax norpeGu-~
Tesen

26, event marketing
CTpaTerusa MapKeTHHra,
onupammaaca Ha "npUBR3-
Ky" pekslaMHO KaMraHHH
K KaKOMy-JIK6O. COBHTHIO
B O6IMEeCTBEHHON XH3HH

27, executive gift
nonapok ot ¢UpMH OTBET-
CTBEHHOMY pPaBOTHHKY OHp-
MH-3aKa34ynka

28, exhibition goods,
pl
o6pa3siiy TOBApOB IUIA BH-
CTaBKHM, BHCTABOYHHE O006-
pasuu

29, exit poll
onpoc 3pureneft nocne
npocMmoTrpa KHHOOUIIBEMA

30. exclusivity
HCKJIOYMTENbHOEe MNpaBoO
/npenocrasnserca Tene-
KOMMaHHenR peksamMomaTeso
K 3akKJoYaeTca B TOM,



YTO ero ToBap e€AHWHCTBEeH-
HHA M3 STOM TOBApPHOA Ka=-
TEropuyH peksaMHpyeTcsl B
onpenesieHHoON TenenporpaM-
me/

31. exposure
posneficTBHe; KOHTAKT CO
cpencTBaMH pekJjiamul M ca-
MON  pekJiaMOn

32. exposure oppor-
tunity
BEPOATHOCTb PEeKJIaMHOTrO

KOHTAKTa&a

F

1. fad
deTHul, Maccopoe yBennue-
HUE 4YeM=-NHOO

2. Fair Trade Acts
Konexc YeCTHOR KOHKYypeH=—
MM /perynupoBan ypo-
BeHb UeH B nepxHom "Ho-
Boro kypca" ¢. Pyssenb-
Ta/

3. family brand
"cemefiHaa" mapka /kxor-
na Bce UK OOJNILWHHCTBO
TOBApPOB $HPMH HMEKT OAHO
MapouHoe Ha3BaHue/

4. family budget
inquiry
oocnelopaHue ownxerta

CeMbH

5. fancy fair
6NaroTBOPHTENIbHHA 6as3ap

6. fashion forward
ynbTpamoaHas /o6 onexue/

7. fashion magazine.
KypHan moxn

8. fast-food chain
¢upMeHHan ceTb 3aKycou=-
HEIX

9, feature mention
ynomMmMHalMe O TOoBape BO
BHYTpPHMAra3HHHOR pekname

10. field
ob6pabaTuBaTh /Hanp.,
OTBEeTH aHKeTWH W T.n./
/B MCCnenoBaHHAX Mapke-

THHTra/

11. field procedure
NOpANOK pPaGOTH C KJHEeH=
TaMH Ha MecTax

12. finger foods
nuuweBHe NPOAYKTH, KOTO-
pHle MOXHO €CTb pPyKaMM
/cerMeHT PpHHKa MNHuEeBHX
TopapoB/

13. finished art
roToBOE XyloXecTBeHHOoe
odopmMnenne peKNnaMHoOro
OODbABJIEHHA

14, flagship
*éonarmaH" 1/ nepBuf nof-
BHBIUKACA MarasuH B CeTH
PO3HHUYHHX MArasuHOB;}
2/ nepBHA BHNYWeHHHA QUpP-
MOfA TOBap

15. flagship radio
station
dnarmaHckas paaMocTaH-
UMA /OOHYHO KAKOR-TO Of-
HOM CNOPTHBHOR KOMAaHOH
H t.n./

16. flankers, pl
noGoYHHeEe TOBaph /B CepHH
ONHOPONHHX TOBApPOB/

17. flat year
HeynauyHunA nna éupmu ron
/B cMHCcne c6ura ToBapa/



18. flexform ad-
vertising
peksama “cpobonHoR - dop-
ma" HNu peknama “¢nexc-

popm" ‘

19, flysheet
pexnaMHasa NHCTOBKa

20. focus group
*$okyc-rpynna®, /rpynna
nuy B 8-12 yenosex, on-
pauHBaeMiX Ha KOHKPETHYW
Temy/

21. focus-group
interview
neneBon onpoc /nposonu-

mait B dokyc-rpynne/

22, folder dummy
MaKeT pekJlaMHOro npo-
cnekra ;

23. foldout
XYPHAJIbHHA PAaIBOPOT Ha
4 CTpaHHUH

24, follow-~up
BTOpPOE /HMNH nwboe nocne-
Ayloamee/ o6pameHHe NPAMOR
NOYTOBOA peKnamu

25, follow-up inter-
view
BTOPHUYHHA HMAH nocnenyio=-
uua onpoc

26. follow-up program
nporpamMMa nocJienylomt x
Mep

27, foodies, pl
/pasr./ nokynaTenu C Bu-
COKHMMH JOoXonamH, npen-
CTaBJIAWME PHHOK COHTA
I8 9K3IOTHYECKOR NpoRyk=
UMM /Hanono6ue kHBH/

28, forgetting rate
“sabuBaeMocTb" TOBapa
/HACKONIBKO OHCTPO NOTpu-
6HTeNlb 3abhBaeT O KakKom-
NHG6O0 TOoBape NpUM OTCYT-
CTBHH BHeUHEro CTHMYy-
Nla - B BHOe pekyaMu U
T.n./

29, formal company
“oduuHanbHaa" koMnaHux
/oMpMa, IUIA KOTOPOA Xxa-
paKkTepeH OQHUHAIbHHA
CTHNb B3aHMOOTHOWEHHN
PYKOBOACTBA M COTPYOHH=
xoB/ '

30, Fortune 500
exeronHuft cnucok 500
KPYNHEeRuWHX NPOMHIWIEHHHX
Kopnopauun CUWA, cocras-
NAEMHR xypHaJIOM “"Fortune®

31, Four C's
veTnpe BHOA CaMuX NOITYJIAPHEIX
TOBApPOB, NpPomaBaeMuHX Ye-
pe3 TOpl'OBHE aBTOMATH?
CHrapeTH, npoxjagHTenb-
HHe HANHTKH, KOHdeTH H
xode

32, franchise
¢paHuKsa /npaBo Ha npo-
Jaxy ToBsapa, npenocras-
nAaeMoe MNpoH3BoOAHTeneM
KaKkofl=TO TOProso#l ¢upMme,
® ToproBsasa é¢upma, nonay-
yHBWAaA Takoe npaso/

33, franchisee
éupmMa, nonyvamwias oT
PUPMH-NTPOU3I BOOAHTENA
npaso IponaxH MAPOUYHOIO
TOBAapa

34, franchise exten-

sion



npucBoOeHHe HOBOMY TOBa-
Py yxe cyrecTsywumeft map-
KH

cM. brand extension
branding

35. franchiser
dupmMma, npenocTasBnfpman
npaso Nponaxu CBOero Ma-
POYHOro TOBapa H HCNOJNb=
30BaHHUA CBOell TOBapHON
Mapk¥ B PEKJIaMHHX ULeJIAX
npyroft /rtoproso#i/ dupme

36, free qgift
nongapok OoTr GUPMH-NPOKU3=
BOOUTENA norpedbutenm /B
pexksaMHHX uenax/

37. free-in-the-mail
premium

neHexHoe BO3HAarpaxneHmue
3a MOKYNKY onpenejeHHO-
ro Topapa, BHCHUIaeMoe
GecrulaTHO no nouyre /»
Oo6MeH Ha [AOKa3aTesbCTBO
noxynku Ttosapa/
cMm. proof-of-purchase
seal

38. free offer
GecnnaTHHl npu3, BO3Har-
paxneHue 3a MNOKYMNKY,
npencTrapnseMoe nokynare-
o 6e3 Kakof-nu60 NONONHHU-
TeJILHON OnNnaTH ~
cM. Takxe self-liquida-
ting offer

39, frequent-buyer
program

nporpamMMa yBeJIMYeHHSA
c6HTa, OCHOBaHHas Ha
npenocTaBJIEHHH JNILI'OT MNO-
CTOfIHHHM KJIMEeHTaM
cMm. Takxke frequent-pur=-
chase program

40. frequent-purcha-
se program
nporpamMMa yBeJiIHueHHus
cOHTa

cMm. frequent-buyer prog-

ram

41, "frequent shopper"”
points, pl

"ouyku", kKOTOpHE nonyvdaer
noxynarens 3a CheslaHHHE
B KOHKDPETHOM MarasHuHe
Nokynku /onpeneneHHoe
xonuyecTtBo "ouykoB" paer
eMy npaBoO Ha nonydyeHue
pexnaMHoro npusa/ /B npo=-
rpaMMax MepoOnpHATHA Mo
CTUMYJIMPOBaHHUIO COHTa/

42, fringe time
/ua Tenepuneuuun/ "norpa-
HHYHOe" BpeMa; Bpemsa,
npuMHkaomee K NMUKOBOMY,
T.e., OO MIH NOCNe Hero
cM. Takxe early fringe,
late fringe

43, front-end
"nepenHuft kpaf" neaTeNb-
HOCTH $UPDMH, T.e. Map-
KeTHHr /B NPOTHBOMNOJIOX~—
HOCTBE CaMOMy NpPOHU3BONO~
crey/

44, frontier selling
MapkeTHHr "3aBoeBaTeneft",
T.€. 3HEepruyHufl ¥ arpec-
CHBHHf, CTPeMAmUfCca X
3aBOEeBaHHI0 HOBHX "Tep-
putopun"

45, full-service
agency
aAreéHTCTBO C IMOJIHHM LHKJIOM
ycnyr /oT pa3paBoOTku 3a-
MHCsla TOBapa U nposene-
HHA MapKeTHHTOBHX HCCJle-



AOBaHUR N0 pasMeuweHHs
pekslaMi B CpeaACTBax
MaccoBof HHopMauHH/

46. fulfilment house
ornen ¢UpMH, OTBevawmHi
3a BHIMNOJIHEHHE of6A3a-
TeJIbCTB lepen Nnokynatena~-
MH NPH npoBeleHHH npo-
rpamMM MO CTHMYyNHPOBAaHHUIO
céuTra /UK CaMOCTOATEJIb=
HafA ¢upMa, OKa3HBawwWas
ycnyru Takoro poaa/

G

1. garment center
WBEAHHA panoH /pafoH B
Hpo-%opke /unu Qpyrom ro-
pone/, roe cocpenoToO4YeH-*
HO OoJibwoe KOJIMYeCTBO
NPEennpHATHN O BHNYCKY

rorosoro nnatba/
cMm. garment district

2. garment district
wBePHHN pafoH

CM. garment center

3. gatefold adverti-
sement
pPeksiaMHOoe OObABJIEHHE,
noMeuweHHoe Ha OTBOpPOTE
OGNOXKK XypHana

4. general advertiser
pPexnamonaTens Ha WHPOKYIO
aynHToOpHio

5. general audience
WHpoOKaa ayaMTOpHUA, NnyG-
nuKa

6. general-interest
magazine
XypHan ofmero HanpasJe-
HUMA, IUVIA WHPOKOI'O YHUTa-
Tensa
CM. Takxe general magazine

- 39

7. general magazine
XypHan ofulero HanpasJje-
HHUA
CM. general-interest-
magazine

8. general mail-order
firm

dupMa NOCLUIOYHOA TOProB-

JNIH C WHPOKHM aCCOPTHMEH-
TOM TOBAapoOB

9. generic product
TOBap-npeacTaBuTeNlb TO-
BapHOro kJjacca

10. generics
HeMapouyHue TOBapH

11. get-in
/nonurpa¢./ BroHka
CTPOK HJIN OYKB 3a cuer
YMEHBbUIEHUA MexnyCJlOB=
HHX MNpo6GesioB, 3aMeHH
CJZIOB 6oNiee KOPOTKHMH K
T.0.

12, gift division
otTaen ¢GHPMH, 3aHUMaK=
WMHUACA peKNaMHOR NpoRyK=
usep nnsa nporpaMMm CTH-
MyJIHpOBaHHA COHTa

13. gift item
CyBEeHUDPHHR ToBap /pacn-
pocTpaHAaeMun ¢HUpPMOR-
peknaMonaTesieM B KavuecT-
Be peknamu/

14. giftware
nonapoyHue TOBapH

15. giveaway
PeKlaMHHl NPH3, CYBEHHP

16. global marketing
"rnoGanbHuil MapKkeTHHr",
MapKeTHHI' BO BCEMHPHOM
MacutTate 6e3 ydyeTa Ha-
UHOHANIbHHIX OCOBEeHHOCTEeR



OTHEeNbHHX CTPaH /B OTJIMMHH M 3JIeKTPOOHTOBHE MNMPHGO-

or "international marke-
ting", yuuTHBawmero »Ty
cneun¢uxy/

17. gondola
/pa3r./ TOPropHft pan B
pPO3HUYHOM MarasuHe camMo-
O6CNyxXHBaHUA

18. grading factor
npM3HaK COPTHOCTH

19. Great Yellow
Father
"Bonbuoh xentHft oren”,
Nnpo3BHme KOMMaHHUU "Ko-
dak"

20. gross markup
PO3HHYHaa HaueHka /pas-
HHLA Memny ONnTOBOfl H
PO3HHYHON UeHOft ToBapa/

21. growth industry
6yPHO pa3BHBaOMASsCA OT-
pacnp NpOMEMUIEHHOCTH

22. grumpie /grown-
up mature person/
/xapr./ B3pOoCNiOoe Hacene-

H

1. hair-care products,
pl
NMPOAYKTH INA yxoda 3a
BOJIOCAMH

2. hands-on, how-to
seminar
pexsilaMHHl CeMHHap C ne-
MOHCTpauueft Tosapa B
nefcTBUH M OOGYyYeHHeM
ero HCIHOJJbL30BAaHND

3. hard goods
"reepade" ToBapH /Mebens

p/ /B PO3HMYHOR TOProB-
ne/

4. hard-sell adver-
tising
pexnamMa, OTKPOBEHHO Ha-
BA3WBAaKMans CBOA TOBap
NnoTpesHTenNw

- 5, heavy buyer
NMOCTOAHHHA AKTHBHHMN
noxynarens

6. heavy user
norpednaomMft Topap YacTo
H B GONBUIMX KOJHYECTBaX
/o norpeturene/

7. hidden offer
CKPHTOEe KOoMMepueckoe
npemioxeHne
cM. buried offer

8. high-end
6oslee gmoporas YacThb npo-
OYKUHK /O npooykKuuu xa-
KON ~-TO NPOH3BONCTBEHHOR
codepu/

9. high-profile

company

éupMa c xopoweft penyTra-
uMeft, MHTEHCHBHO Beny-
masg peKsIaMHYI0 KaMMaHHUo

10. high-traffic

' editorial page
YacTo nMpocMaTpHBaeMmas
YNTATENAMH DefaKLUHOHHas
nonoca

11. higher-risk
customer
KNHeHT "rpynnu pucka”
/B OTHOUWEHHMH MIaTexecrno-
co6HocTH/

12. historical data
naHHHe O pe3yJbTaTax
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npenuwecTBYyNIMX pekJiam-
HHX KaMraHuft ¥ Meponpua-
TU MO CTHUMYJIHPOBAHHK
CO6HTA /B NNaHUPOBaHHUMU
peKknaMHof kamnaHuu/

13. hit the market
NOABUTHLCA Ha pHHKe /O
ToBape/

14. hit the shelves
MOABUTBHCA HAa NpuUnaBke
/o ToBape/

15. hold-back

NPOUEHT OT ONTOBOA CTOM~
MOCTH aBTOMOOHNA, BHNIa-
YUBaeMH NpPOM3IBOOHTENIEM
Ounepy nocije ero npona-
XM B PO3HHYHOM TOprossie
/onHO U3 CpencTB CTHUMy-
nuyoaaaun TOpProsoro 3ee-
Ha

16. hold to the share
ynepxuBaTh NO3HUMU Ha
puike /o ToBape/

17. home-improvement
XO3ANCTBEHHHEe TOBapH A
noma /o6OH, Kpacka H
T.n./

18. home inventory
MHBEHTapmu3auusa naoMmau-
HHUX 3anacoB /uUcCnonpay-
eTcA B MCCnenoBaHUAX
pPexnamMu IUIS BHABJIEHUSA
HaunoboJsiee nonyjaapHoN
Mapkyu B Kakon-nu6o TO-
BapHOf kaTeropuu/

19. horizontal
merger
CMaHHe OBYyX HIX Oonee
dupM B onHOft cdepe mnpo-
H3BoncTaa, padoTawmuUx
H& OOMH PHHOK} "ropu-
3OHTaNBLHOE CNUsHUe"
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. 20. hot buttgn
KpacHasa kHonka" /6Gesor-
Ka3HH! npUuemMm B pekname,
rapaHTUpympmas ycrnex Tak-
THKaA MapkeTHHra/

21. house list
afmpecHHl CNUCOK MOCTOAH=-
HHX KJIMeHTOB ¢UpMH, KO-
TOPHM pacChH/laeTCA pekna-
Ma /B nNpaMoOft NMOUTOBON
pexname/

22. house macgazine
PHPMEHHH XypHan

23. household
/nemorp./ IOMOXO3ANCTBO}
CeMbsi KaK CaMOCTOATeNb-
Haf XO3AACTBEHHAR eOuHHuUa

24, household penetra-
tion
BHeIpeHHe B agomamHee mno-
TpebGseHHe /uU3MepsaeTcs B
%/ /o Tomape/

25. household using
television
aKTHBHafA TeJjleCeMbA, T.e.
ceMbsi, MMewwas TeNneBH-
30p M perynsgpHo CMOTpfi-
manA Tesneneperauu

26. hypermarket
GoNnbuol TOProBHA KOMI~-
Nnekc

1. identifying
feature
OTNHYHTEJSILHHA NMPH3HAK
/ToBapa/
CM. Takxe salient featu-
re

2. ddentity crisis
KPH3HC "o6pa3za" Mapku
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/cuTyaudsa, korma “oopas
MapkH" nepecraer pa6o-
TaTrb, T.e. obGecnevuydBaThb
YCTOAYKWBHA COWT TOBapa/

3. important item
"conuaHunf" ToBap

4. /be/ in business
/in smth/
/uMeTb/ CosibuMe 3anach
K- ToBapa /B PO3HHUYHON
Toprosne/

5. image marketing
HCNoNb30BaHHEe 3HaMEeHHU-
TOCTEeN IJIA pPekJlamMu ToBapa,
"HMuOoxK MapKeTHHD"

6. incentive
pexnaMHasa npuMaHka, npen-
naraemaa nokynarenw o6ec-
MJIATHO NPH NpPHOOPEeTEeHUuH
npyroro, o6onee noporo-
cTofAwero Tosmapa; Topro-
Btill NpHU3

7. incentive overlay
LRonoNnHUTeNbHad /K OCHOB-
HOW/ nporpamme CTHMynu-
poBaHUA coObTa /Hanp.,
nposeneHne JoTepeu B no-
IIOJIHEHHe K Nnporpamme
BHIMJIATH [OEHEXKHOrO BO3-
HarpaxXJleHUsA 3a NOKynky/

8. incentive program
nporpamMma KOHKpeTHHX
MEPONpHATHA NO CTHUMYJIH-
pPOBAHHIO COHITAa

9. independent store
ABTOHOMHHR MarasHH; oOCy=-
WeCTBJAKWHA CBOH TOpro-
BHE Oolepaludd Kak oaHa
Toprosbaf Touka /B OTIH-
yuu oT chain store/
¢cMm. chain store

10. inderect headline
PEeKJIaMHHR 3aroJioBOK C
3aByaJiMpoOBaHHuM ob6paue=-
HHEM

11. industrial ad-
vertisement
pexknamMHoe oObsABJIeHHE Ha
cdepy NpOMLIIEHHOI'O npo-

H3BOACTBA

12. industrial ad-
vertiser
peknamonaresnib Ha codepy
NPOMLIIIEHHOI'O NpPoOM3BOA-

CTBa

13. individual ad-
vertising
pexnaMa OT MMEHH YaCTHO=

r'o nuua

14. industrial goods
TOBapu NPOMLLUIEHHOTO
HasHaYeHHs

15. industrial marke-
ting

nponaxa Ha nNpPOMbITEHHOM
PHHKE; "NPOMbBUUIEHHHA

MapKeTHHI"

16. industrial spe-
cialty catalogue
cneunanu3IupoBaHHHUA NpoO-

MhWIEHHHA KaTasnor

17. information float
BpeMA, KOTopoe Heobxoau-
MO, YTOOH OOCTABHUTb K=1

coobweHHe OT OTNpPaBHTENA

anpecarty

18. informercial
PexJIaMHHR PONHMK, choenaH-
HuR “noa" vHPOpMaUHOHHOE
coobumenne
/B Tene W panuopexkname/



19. in-house
/o menosux onepauuax/
BHYTPHOHDMEHHHE, CBOHMH
cunamu

20. in-pack
BHYTPH yNnakoOBKH, nponabBae-

MOl BMecTe C TOBAapoM

21. inpack event
npUBJievYeHHe nokynarenef
nocpencTsoM "npaMoro
npu3a" B ynakoBKe BMecCTe
c ToBapoM /ooHO H3 CpencTs
CTHMYJINpOBaHua couta/

22. insert
pekJslaMHHfA BKJlanuui, BKJefl-
ka /B nevaTHoe H3naHue
WNK ynakoBky ToBapa/

23. inserts, pl

ONHO U3 CpencTB NpuUBe-
YeHHsA BHUMaHUA Tene3spu-
Tenef, 3aknwyawueecH B
"odopmiieHHH" PpekNaMHOro
poNIUKa Kakofl-TO HHTepec-
Hcfl MHbopMmauuest /Hanp.,
MHHU-BUKTOPHHA, Korma
BOnNpoc 3anaeTca nepen
peksaMmoft/, a oTBeT Ha
Hero 3ByuYdT nocne Hee/

24. inset
PeKNIaMHHfl BKNansl MU
BKJefika /B nevaTHoe H3~-
nauue/

25, in-shelf display
PeKJIaMHH nnaHweT I
pa3MemeHuss Ha MNoOJIKe B
MarasHHe

26. installed base
Nnosib30BaTeNIH KOMNbTe-
pamu, cBsizaHHHe C onpe-
neneHHoft ¢upMmoRt mnn
DanbHeMwHX MoKynok /npo-
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rPAMMHOI'O OBECNEeYCHHA
MM OOTNONHUTENBHHX YCT-
POACTB K KoMmnbwoTepam/

27. instant product
prize
npu3, BpyvYaeMwil nokyna-

Teso Ha MeCcTe NOKYNKH

28, instant-win game
MOMeHTasnbHag NnoTepes
/y4acTHHK ToTuaC xe no-
nydyaeTr npus/

29, institutional
campaign
KaMraHMA NpPecTHXHOR pek-
saMu

30. in-store display
BHY TPUMarasuHHaA 3KCMo-
3numuA

31. in-store promo-

tion

MeponpuATHA MO CTHMYJIH-
poBaHH0 COHTA, NPOBOOH-

Mble B MarasHHe

32. instruction-reci-
pe booklet
MHCTDPYKIUHA NO 3KCnjayara-
UMM KYXOHHOro otopynoBa-
HHA, B KOTOpOf HAKTCA
peuenTH NPUCOTOBJIEHHUA

cmon

33. integrated plan
CBOOHHR /KOMIJIeKCHHR/
nnad

34. interviewer
HHTEepBBIOEP; JIHLO,
namee onpoc

35. introductian
BHBeneHHe Ha DHHOK

npoBo-



36. investment-free
He TpeOyouMdil Kanurajo-
BJIOXEHUR /O nporpammMe H
T.n./

37. investment
introduction
BHBefleHHe ToBapa Ha pH-

HOK C noMmomb HHBECTHULHNA

38. ussue ad
"cneurasibHoe€ pekJlaMHoe
coobuleHue" ; obpaumeHHe
B CpeacTBax MAcCOBOM HH-
dopmaunun, duHaHcHpyemoe
K=n ¢upMOl no npooéneme,
npencrasnsaowen odwecTBeH=
HHA HHTepecC

39. item
XOMOBOR TOBAap /B PO3HWUY~-
HOA Toprosne/

40. item advertising
peknaMa KOHKPEeTHOro ToBa-
pa

41. item business
crneuHanusauda Ha NpoMs-
BOOCTBE ONHOr'O BHla TO-
Bapa

J

1. jingle
pexksiaMHufl KynjaeT

2, joint exposition
COBMeCTHafA 3KCNO3HUHKA

" 3. jumbo

ceMmeftHaa", ONA Gonbworo
sanaca /o pasmepe yna-
KOBKH/

K

1. keeper

npu3, BO3HarpaxpeHue,
KOTOpoOe MNOTeHLHAJNIbHHA
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noKynaTenb KMMeeT MNpPaBo
OCTaBHUTb Yy cebs Hesa-
BHUCHMO OT TOro, cosep-
WHT JIK OH MOKYNKYy TOBa-
pa /OGHYHO NPH NOANHUCKE
Ha JYTO-Nnuo6o/

2. key customer
QCHOBHOMA KJIMEHT

3. keystoning
Ha3HayeHHe PO3IHHUYHOA ue-
HHl nNyTeM aBTOMaAaTHYE€CKO-
TO yOBOEHHA ONTOBOA LEHH
cMm. Takxe triple keysto-
ning

4. key talent
KpynHaa TBoOpYeckaa oury-
pa .
cM. above the line

5. kidvid
“nerckoe mupgeo" /renenpo-
rpamMMel H BHJleOKacceTH,
npenHasHavyeHHue IUIA Ae-
Ten/

6. knock off
neweBas KOMHA OOPOroro
dupMeHHOro ToBapa /oco-
6€HHO B HHOYCTPHHM I'OTO~
BOro nnatba/

L

1. labeling claim
yTBEpXAEeHHE O KauecTsBe
TOBapa, comepxameeca Ha
3THKEeTKe

2. lackluster
Heyna4yHun, GinenHuf /o

KaKON=TO PekJIaMHON KaMm-
naHuu/

3. Lady of the House
“nomMawHAs xo3anka" /ue-
JIeBONl PHHOK C6HTa IVIA



XO3AACTBEHHHX H KOCMETH-
yeCKHX TOoBapoB

4. laggard
noTpeodUTeNDb, - BOCNPHHHUMAI0-
mMA HOBHA TOBaAp B nocnen-
HIO ouepenb

5. large-scale consu-
mer
ONTOBHA NOTPEeCUTENDb

6. late fringe
nosnHee "“norpaHuuyHoe"
BpeMs
cMm. fringe time

7. late majority
sanosnganoe OOJIbWHHCTBO
/ogu, BuXXHAaowHe, Moka
obulecTBeHHoe MHeHHe .
NPU3HaeT TOBap NOCTOMHHM
npHodpereuun/

8. launch
1. BHNYCK HOBOro TOBapa
Ha pHHOK /T.e. ero pe-
KJama, nporpamma mepo-
NPHATHA MO CTHMYyJIMpOBa-
HHI0 COHTA M OUMCTPHOYyuUHA/ §
2. BHNYCKATb TOBap Ha
PHIHOK

9. layout department
PeKaMHO-00OPMUTENbCKURA
uex

10. lead time
BpeMa, Heo6XonWMoe A
nocraBkuH 3akasa /oT no-
CTaBWHKA B PO3HUYHHA
MarasuH 4 T.n./

11. leaflet
ToHKaa peknamMHaa OGpo-
umopa

12. legal check

fpoBepka opUaAHYEeCKon
NpaBOMEPHOCTH /3aKOHHOC-
TH/ PeKJIaMHOIr'O TNpPEIVIOWeHHA
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13. legs /to have
/pa3r./ xopouo HATH,
OHCTPO pacnpoanaBaTbCAH
/o ToBape/

14. lettershop
“noyrosasa koHTopa", cne-
uHanbHoe yupemxneHue
/oupMa/, 3aHHMaloueecs
TeXHHYEeCKHMH BONpPOCaMu
nepecwiKH MOYTOBOA KOp-
pecnoHgeHuud /B npamMon
noutroBon pekname/

15. lifestyle
o6pa3 XU3HHM /cymMma nemo-
rpadHyYecKHx H ncuxorpa-
¢HYEeCKHX XapaKTepPHCTHK
Pa3JIMYHKEX I'pynn norpe-
outenen/

16. lifestyle seamen-
tation

CerMeHTHpPOBaHHE puHKa
Ha OCHOBe memorpaguuec-
KHX K ncuxorpaduueckHux
KpUTEepueB, NpPencTaBiAl=
mwHxX B cymme “"ob6pa3s XKus-
HU" PpAa3/IMUHHX noTpetu=-
TenbCKMX Trpynn
cMm. lifestyle

17. light buyer
HEMOCTOAHHHA NoKynarenb

18. light user
NOTPEGAANWHA ToBap He-
YaCTO H B HeOONbUWHX KO-
nuyectsax /o norpeéure-
ne/

19. line
TOBapHas cepHA
cM. Takxe product line

20. line extender
HOBHI! TOBap, ABJAKMUACSH
MonHdHKauuen craporo



21. line extension
pacuMpeHHe CepHUH pOaCT=
BEHHHX TOBapoOB /BHNYCK
HOBOR pa3HOBHAOHOCTH/

22. list
CIIUCOK PACCHJIKH, pacCH-
JIOUHHII CnNHUCOK /B NpaMof
NnoYyToBoft pekname/
cM. Takxe mail list,
mailing list

23. list broker
"anpecHu® Mmaksnep" /no-
CpPenOHNK, npenocTaBJIAKMKAR
aZgpecHHe CIHUCKH OOHON
¢upmMu npyroft ¢upme/

24, list company
éupMa-nocTaBuMk agpec-
HHX CIHCKOB
cM. addressing company

25, list-compiling
firm :
¢¥pMa-cocTaBHTeNb, ampec-
HHX CMMCKOB

26. list rental
npegocTaBJ/ieHne (HUpMon
cCBOero ampetHoOTr'o CrnHcka
Apyroft ¢upMe i OQHO-
KPaTHOr'O HCMNOJABL3OBaHUA,
"B apenny"

27. listenership
caymaTeNbCKaa ayauTopusa

28, listing fees, pl
ninata 3a pekjlaMHHe yC-
JIyru, B3HMaeMas yHUBep-
caMaMH C ONTOBHX TOProOB-
ueB /3a ycnyru no Crtu-
MYyJIMDOBaHNI0 COHTa ToOBapa
Yepea yHHBepcaM - pekJa-
Ma BHYTPH MarasHHa, no-
MemeH#e peKkSIaMHHX OO0bAB-
NieHH B rasere U T.nO./
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29, Little America
tethod

MeTon onpenesieHus 3¢dek-
THBHOCTH pekKJlaMHOfl Kam-
NnaHuy B oBmeHauuoHanb-
HOM MaclTate Nno pes3ylib=-
TaTaM ee npoBelleHHUA B.
MEeCTHHX YCNOBHAX /Ha He-
GonbuUX pHHKax/

30. Little Sisters,
pl
H3BECTHHE MaCCOBHE XeHC-
KHe xypHana B CHWA /"Self",
"Working Mother" "Wor-
king Woman" u "Ms, Sav-
vy"/: "cecTpuuku"

31. livina habit
o6pa3 XM3HH

32. load up
"Harpyska"; npuem cOHTa,
UCNONb3yeMut B TaK Ha-
3HBAaeMHX KHHUXHHX U My3H-
KaJnbHHX Ky6ax, korma
nokynarenio, npuotpeTtan-

meMy IOBe MM TPHU KHHUIH

HJIN TUJIACTHHKH H3 CepHUuH
ABTOMATHYE€CKH BHCHUIAWTCAHA
OCTaJIbHHE BHINYCKH, C
exeMecCAiYHuM CYeTOM 3a
HHX

33. logo
JIOroTHun; rpadudeckunt
3Hak OMPMH HMJIH OpraHu-
3anuu

34. long form
Tenenepenada, HOVIaa B
"nukoBoe BpeMa" u oA -
masaca 6onee 2-X 4YacCoOB}
"ITUHHER xaHp"

35. loose inset
pPexnaMHHA Bxnanwu /B
rneyaTHoe u3naHune/



36. loss leader
TOBAap, cChneudanbHO npo-
paBaeMuf no ceGecTOH-
MOCTH /uau Huxe ee/ c
11eNbi0 NOBHICHTBL CNPOC Ha
KakHe-TO Ipyrue TOBapH

37. low-pressure
advertising

HeHaBA34YHUBaA pekyama

38. low-end market
PHHOK QOelueBHX TOBapoOB M
ycnyr

39. luxury-car
HOpOoron aBTOMOOHIbL

M

1. Macromarketing
MaKpPOMapKeTHHTr /H3yyeHHe
NpoLecCcCOB 3KOHOMHYECKOro
o6MeHa B 3kOHOMHMKe B uesioMm/

2. made for
/xapr./ kHHOOHUNbBM, CHA=-
THA ONA nokasa cHavana
Nno TeneBHIAEHHI

3. made-to-measure
QUM THA NO MepkaM, HHAOAH-
BunyansHo /o6 omexne/

4. Madison Avenue
ManuMCOH-aBEeHP
cM. Ad Alley

5. magalog /magazine+
cataloque/

XypHasi-xaTtanor, HCnoJib-
syeMun OHPMaMH MOCHIION=
HOR TOProOBJIH, B KOTODPHIMA,
BKJIOYEHH pekJlaMHhe OO6b-
fiBNnneHuAa dHUpPpM, NpPoOAYKLHA
KOTOpPHX He npencraslieHa
B KaTanoOXHON pyOpPHKe

6. magnum
CTEeKJIAHHAA OyThUlkKa eM-
KOCTb0 B 2/5 rannosa,
Hcnonb3ayemaa OGHYHO ans
pa3nuBa BHHA

7. mailgram
nuceMo-Tenerpamma /Kkom-
OHHHPpOBaHHOe Tesnerpaod-
HO-NOYTOBOE oOTNpasJ/leHue,
nepenasaemoe no Tenerpa-
¢y B Onuxaniuee k anpeca-
TY MOYTOBOE oTueJsieHHe,

M 3aTeM oTnpasnsgemoe
eMy 110 nouTe CpaBHUTENb=
HO Henoporasa ycnyra/

8. mail 1list
CNMHCOK PaCCHUIKH
cMm,. list

9. mailing list
CNHUCOK pPaCCHUJIKH
cM. list

10. mail order
sakas no noure

11. mail-order
advertiser
pexknamonarens cédéepn no-

CHUIOYHOR TOPrOBJIH

12, mail-order
catalogue
KaTaJior nocChUioO4YHOA TOp=

I'OBJIHK

13, mainstay
NOCTOAHHO NPHCYTCTBYIO-
WHA, NMOCTOAHHO HCNONbL=-
syemun /Hanp., marke-
ting mainstay - cpen-
CTBO, MOCTOAHHO HCNONb-
syemMoe B MapkeTHHTre/

14, maintained
mark~-on



NOCTOAHHAA HalleHka /pa3-
HHUIlA MexOy CTOMOCTBLM OO=
CTaBJIIeMHX B PO3HHYHHA
Maras3uid TOBApOB.H HX pO3-
HUYHON nexon/

15. make-good
KOMIEeHCaTOPHHA npokart
pPekKJlaMHHX DOJIHKOB, OCy=-
mecTBJIAEMH TeNeKOMNaHH-
et 6ecnyiaTHO KaK NOKPH=-
THEe MNOJIHOCTLI HJIM YacTHY-
HO HEeBHINOJIHEHHHX oO6fs3a-
TenbCTB nepen pexknamopna-
TeneM '

16 . make-or-buy
decision

peueine GHpMH O NpouU3BoOnA-
CTBEe COGCTBEHHOro ToBa-
pa onpeneseHHoro npomus-
BONCTBEHHOI'O Ha3HAayeHHud,
HJIN 3aKYNKH ero y npyrux
oupm

17. maker
dupMa-u3rotoeurens /oGHY-
HO B CJIOKHHIX CJIOBax, Ta-
KMX Kak car maker u T.n./

18. management con-
sulting

KOHCAJITUHI TIO MeHeIxMeH-
Ty /raTHHe YCNyTrH, npe-
nocrasnsieMuHe He3aBHCH=-
MEIMM JIHLAMH MM dupmamu,
UMewmHe CBOef nenbw oka-
3aTh NOMOmML B peleHne
npo6sieM ynpasJIeHHMA TNpoO-
U3BOOCTBOM HJIM OpraHusa-
nuen/

19. management deve-
lopment
KYDCH MOBHIIEHUA KBaJHu-
dukanuu pyxkosopdmero
3BeHa ynpaBJ/IeHHA

-

20. management game
nEeNoBHe UTrpH, HMCNONbL3Y-.
eMHe Kak cpencrtso ofy-
YeHHUA NpHEeMOM yrpasie-
HHUA

21. management process
school

coBpeMeHHaA lKosa MeHenx-
MeHTa, MNOCTpOeHHas Ha
aHanu3e ynpaBleHYECKUX
dyHKUHMA /nnaHupoOBaHHUA,
KOHTPOMNA M OpraHU3auHH
NMPOU3BOACTBEHHHX MNpolec-
cos/

22, management trainee
cTaxep Ha ¢upMe /MeHen-
xep-ctaxep/

23. manit
/ennuuna uamepeuns/ on-
Ha YenoBeKO-MMHyTa Npo-
HM3BOJICTBA

24. manual
CnpaBoOYHHK /nepevyeHb He~
O6XO0aUMOft VIt KOHKpeT-
HOfA o6nacTHU nenosoft ak-
THBHOCTH MHOOPMaAUUKM, HH-
CTPYKUHA, npafiCnuToB H
T.n./

25. manufacturer
coupon
TOBAPHHMA KYMNOH, BHMNyCKa=
eMat "@dupmon " -npoHaBoOOU-
TeJslp ToBapa /B nporpam-
Me CTHMyJIMpOBaHHA cOuTa/
CcM, coupon

26 . manufacturer's
agent
areHT OUPMH-TIDOH3BOLHUTE~
N} ONTOBHA TOprosenu,
NnoCpenHuK, He ABNALHMMRCS
COBCTBEHHUKOM nponaBae-
MO0 UM TOBapa /areHr
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OBHYHO npencTaBifgeT MNpo-
OYKUHI HECKOJIbKHX HEeKOH—
KYPUDPYmuHx Mexny coooft
éupM-npousBoauTeneft, -
npenHa3HayeHHyo IUis on-
penesieHHof céepnH TOProB-
am/

cM. Takxe MR, manufac-
turer's representative

27. manufacturer's
brand
MapouyHoOe Ha3BaHHe ToBa-
pa, npHuHannexamee rnpo-
M3BOIHUTENI0 CAaMOTrO ToBa-
pa

28. manufacturer's
representative
npencrapureny GUpMH-U3-
rOTOBHTENSI, AreHT OUPMH~
H3rorosuresnsn
cM. Takxe MR, manufac-
turer's agent

29. marginal buyer
MapruHajsHHfA, "norpa-
HUYHHA" nokynaTtens /T.e.
Takol nokynartenb, KOTO-
pHft BO3EPXUTCHA OT nO-
KYNKH onpenesieHHOro To-
papa B cJiyvae MNoBhue-
HHUA LeHH Ha Hero/

30. marginal pro-
ducer

MapriHanabHHA NMPOU3BOAU-~
Tens /T.e. Takas ¢upMa,
NPUOHNBE KOTOPON OT pea-
JIM3alMH CBOEro ToBapa
enBa NOKpHBaeT 3aTpaTH
Ha ero npoussoncTtBo/

31. marqginal seller
MapruHajibHH TOprosell
/T.e. Tako# Toprosen,
KOTOPHI OTKaXeTCs1 npo-
naBaThe TOBap, ecCinu le-
Ha Ha Hero 6yner cHuxexHa/

7=1

32. markdown
CHUXEeHHE YyCTaHOBNEHHON
paHee PO3HHUYHON LEeHH

33. markdown cencel-
lation

NOBHWEHHE 1leHH, paHee
CHHUXEHHON /B PO3HUYHORN
Toproene/ /OHO He IONX-
HO NpeBHINaTh NEepPBOHA-
YyanbHO YCTAHOBJIEHHOR Ha
TOBap HeHw/

34, markdown money
neHexHast cyMMma, KOTOPYWI
nosiydaetr PO3HHUHHII TOp-
rosely OoT GUPMH-NPOU3IBO-
OuTeNsa B cnyvyae, eclsu
ero ToBpap He pacnpoma-
eTca /OnNHH U3 CymecTBeH—
HHX MYHKTOB KOHTpPAKTa
Mexny TOProBueM M Nnpou3-
sonurenem/

35. market
1/ pPHHOK; OBHIYHO KaKON~-
TO onpeneneHHHN CerMeHT
BCero noTpebUTesIbCKOTO
PHHKA
cM. Takxe target market
2/ coxp. oT market price

36. market
OCYymecCTBJIATh BeCh KOMI~
JIeKC MepoNnpuATHN, CBA-
3aHHHX C peanusauuen
TOBapa HA PHHKe, Hauu-
Haf C ero nNpomM3BONCTBA
H KOHYaAfA AUCTPHOyLHeR
# pexsyiamon

37. marketability
CNnOCOGHOCTH HeKoero Ma-
TepuanbHOoro o6bexra /To-
Bapa wnu ycnyru/ OHThH
O6pameHHEM B HaJINYHHE
neHbIru



38, marketable
NpOnaxecnoco6Hun /o To-
pape/

39, market analysis
aHaNM3 pHHKA /OOWUH H3
acCrneKTOB H3y4YeHWUA pPhHHKa,
BKANYARIMA onpeneneHue
€ro KONHYEeCTBEHHHX H
KaueCTBEHHHX XapaKTepuc-
THK/

40, market audit
pPeBH3HUA pPHHKa; MeTon
H3IYUEeHHHA MapKeTHHFOBOM
AKTHBHOCTH H CTPYKTYPH
6M3Heca /C Uenbl BHAB=
JleHHsa cnabux Mect/

41. market behaviour
COCTOAHHE PHHKA COHTa

42. market decision
NPUHATHE peuweHWA O PhH=-
Ke c6uTa TOoBapa

43, market develop-
ment
cranosiiedne /dopmupoBa-
Hue,/ puHka

44, market dominance
AuaMpyuee MNnojlioxXxeHue Ha
priHke

45. market-driven
/marketing/
/MapKkeTHHr/ OpPHEHTHpPO-
BaHHHNN Ha peanbHuUe 3a-
IpoCuw rorpecHTenen

46. marketer
dupMa, ocyuecTsiApumas
MapKeTHHI CBOero ToBapaj;
pexsaMonaresb

47. market explora-
tion
M3yueHHe DpHHKa
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48, market factor
PHHOYHHA daxkTOop, dakTOp
céHTa

49. market failure
npoean puHka /CHTyauus,
Korna pHlHOYHaA 3KOHOMHKaA
He crnpasJfdeTcsa C 3ana-
yen addeKTUBHOro pacnpe-
neJleHUsd MaTepHaNlbHHX pe-
cypcos/

50. market fit
PHIHOYHOE COOTBETCTBHE
/BEpPOATHOCTbL TOrO, YTO
HOBHIfI TOBap G6yneT Nnojib-
30BaThCA CMNPOCOM Yy Tex
Xe noKynaresefl, KOTopHe
NoJib3ylwTCA NAPYyTHMM TOBa-
pamMd sTonl xe oupmu/

51. market-qgrid

approach
“peweTrka" /aHanuTHyec-
Koe cpencTBO CEerMeHTH-
pPOBaHUA pHHKA, B KOTO-
POM PHHOK npeacTaBjiAeT-
CcA MaTtpuuen, pas3ncyieHHOR
Ha CerMeHTH NnOo peJleBaHT-
HEIM npH3Hakam/

52. market ideoloqy
dnnocodua puHka

53. marketing aqgency
areHTCTBO, 3aHUMaKweecs
MapKeTHHIOM

54. markReting boards,
pl

COBETH NO MapKEeTHHTY
/areHTrcrBa, cosnaBaeMme
C ueNbid MOHOMNOJIM3HPO~
BaTb COHT onpenesieHHuxX
TOBApOB, B OCOGEHHOCTH
CeJIbCKOXO3ARCTBEHHON
npoaykuuu. OHH oOOGbenu-



HAIT OGONbllOe YHUCIO Men-
KX NpOM3BONUTENEel H
ABNANTCA MNOCPCNHHUKOM NpPH
neperopopax C HeMHOIroO--
YHUCJIeHHLIMY OMTOBHIMH 3a=-
Kynuukammu/

55. marketing concept
éunocodbna MapkeTHHra
cM. broad business phi-
losophy

56. marketing cost
analysis

aHasu3 MapKeTHHIOBHX
sarpaT /T.e. 3arpar
C MOMEeHTa NPOH3BOJICTBA
roTOBOR NPOAYKIHUHM IO ee
NMOCTaBKH KOHEYHOMY NOTpe-
6UTENIID U MONy4YeHUua on-
nartn/

57. marketing-domi-
nated strategy
CTpaTerusa MeHeIoXMeHTa,
cTaBAmas BO IJlaBy yriaa
NnoTpeGUTEeNILCKUA CNnpocC;
OpHeHTUpPOBaAHHAA Ha Map-
KEeTHHT

58. marketina func-
tions, pl

dyHKUNHM MapKkeTHHra: no-
Kynka, npomaxa, HnocTraB-
Ka, CknamgMpoBaHHe, COp-
TUPOBKa, CTaHnapTH3auUHA,
dnHaHcUpOBaHUA, MPUHA-
THe OTBEeTCTBEHHOCTH 3a
PHCK U cBop uHdOpMaUUH

59. marketing infor-
mation system
CHCTeMa MapKeTHHIOBON
uudbopmanum /BCA CUCTe-
Ma cbopa, aHanuza, Xpa-
HEeHUSA M pacrnpocTpaHeHus
HHOpMAalLINK, HMewunel He-

nocpenCcTBeHHOe OTHOWe-
HHEe K MAapKeTHHry, HC-
nons3yemMasa pasHoi ¢upmon/

60. marketing intel-
ligence

MapKeTHHIroBaa pa3ssenka
/4acTh CUCTEMH MApKETHH-
ropoit nudopmanumn, kacalw-
masicA c6opa IHaHHHX O
nocinenHUux NOCTHUXEHUAX
B MHTepecyiouwel ¢upmy o6-
nactu/

61. marketing
management

MeHeOXMeHT MapKeTHHra
/NnnaHMpoBaHUA, ynpasie-
HHMe H KOHTPOJIb BCeX Map-
KeTHHTOBHX oOnepaunuf, B
TOM YyMClle NMOCTAaHOBKAa 3a-
may MapkeTHHra, pa3pasoT-
Ka NMporpamMmsl U CTpaTeruu
MapkeTHHra, 3aKpenneHue
3a 3THMM NporpamMMaMH On-
peniesleHHOro népcoHana,
cynepBafi3uHI MapKeTHHIO-
BHX OnepauMift U KOHTPOJb
ucnonHeuunsa/

62. marketingmanship
Mepa KBalMOHWUIHMPOBAHHOCTH
NpoBeJeHUA MapKeTHHra
TOBapa MJIM YCNyTrH

63. marketing mix
dopmMysia MapkeTHHra, 4
cocCTaBJiAIHe MapKeTHUHra:
neHa, ToOBap, pekjlama H
pa3MmeuleHHe /pa3paBoTaHa
Bnneppne Husnom Bopnenom,
aMepUKaHCKUM 3KOHOMMC-
ToM/

64. marketing re-
search
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MapKeTHHTOBHE Hccneno-
paHUMA /npounecc coéopa,
3anucy M aHanusa HHOoOp-
MauMu, Kacawuencsa mMmap-
KeTHHIa TOBapoB H ycC-
nyr/

65. marketing re-
search” informa-
. tion
NAHHHEe HCCcJieoOBaHu Mmap-
KeTHHra

66. Marketing Science
Institute
UHCTUTYT MaApPKeTHHI'OBHX
uccnenosauuft /CiIA, Kem6-
punx, wratra Maccauyccerg/
cM. Takxe MSI

67. marketing-ser-
vices firm
¢upma, OKasHBawmass pas-

JIMYHHe MAapKeTHHIroBhe
yCcnyru, MapkKeTHHIroBas
dupma

68. marketing tool
cpencTso MapKeTHHra,
MapKeTHHITOBHA MNpHeM

69. market niche
HeBONBIOA CerMeHT pPhHHKAa,
noaxonfuwMdn JuIAg Mapke-
THHrAa, KAKOro-nuoéo onpe-
OeNEeHHOro Tosapa
cM. Takxe niche

70. market-oriented
production
[IPOH3BOJICTBO, OPUEHTHPO=-

BaHHOe HA KOHKPETHHA'
PLHOK /T.€. NPOH3BOACT-
BO TOBapa B TOH cTpa-
He, rae NPOM3BOAUTCHA
ero npoanaxa/ /B Mexay-
HapOIHOM MapkeThHre/

71. market outline
MECTO TOBapa Ha pHHKe
/oGiee npencraBieHHe O
MecTe KOHKpeTHOro BHAOAa
HJIK MapkX ToBapa B. OG-
mweR cucteMe puHka/

72. market penetra-
tion
BHeIpeHHe, MNPOHHKHOBE-=
HHe /ToBapa/ Ha PHHOK
/nona, npuHamiexamas

- KOHKpPeTHOMY BHLOY TOBa=-

pa B ofbuen COBOKYNHOCTH
NMONOOHKHX TOBApPOB HA DPHH-
ke/

73. market presence
NPUCYTCTBHE HAa DhHHKEe;
HaJllHyHe y OUPpMH peksa-
M, ob6nanaHue YyCTORUYHKH-
BOR penyTraunen cpenu
norpeduTenel H KOHKYy=
peHTOB

74. market price
pnHOYyHasa ueHa /r.e. pe-
anbHaa LeHa, NO KOTOpPOR
B NAHHHWA MOMEHT npona-
erca Tosap. Cokp. mar-
ket/

75. market profile
cpe3 phHHka /uHHboOpMauns
O noTeHUHaNbHOM NOKyna-
TeJie MK aHaNUu3 NOTeHUH-
anbHOro puhHKa cOhTa no
HMHOMBHAYaA/NbHHM XapakKTe-
pUcCTHKaM: BoO3pacT, non
ur.n./

76. market represen-
tative
npencTaBUTENb TOProBof
¢éHpMH O rpynne TOBapoOB
/COTPYOHHK oOTmena saky-
noxk ¢upMu, 3aHHMaKUHA-



. CA onpenesieHHOR rpynnon
© TOBAPOB W NnpenocTaBnAw=
wy¥f HHOOpMALHI0 O HUX
nokynaresiiM MarasuHoB,
KOTOPHMH BlaleeT HJIH
ynpaBsnsaeTt ¢upma/

77. market research
yccnenopalua phHka /4acTshk
MapKeTHHIOBHX HCClenosa-
HHR, 3aHHMAIWAACA H3y4ye-
HHEM OCOOBeHHOCTeR pHHKa,
ero CTPYKTYpH H o6beMma/

78. market segmenta-
tion

cerMeHTHPOBaHHEe DPHHKA
/pa3neneHde pHHKa cOHTa
onpeneseHHOro BHOa Hane-
JIMA HA pa3sityHHe KaTe-
ropHd nNO TaKHM NpH3Ha-
KaM, KaK MecTonojioxeHHe
H Ton-/

79. market share ’
PHHOYHAA OONA, AONA PHHKA
/NPOUEHT, KOTOPHA NpH-
XOOAUTCA HA HOOJI0 NOKYMNOK
onpeneneHHoro OUPMEHHOro,
MapoYHOro TOBapa OT BCceR
COBOKYNMHOCTH MOKYNOK TO-
Bapa OaHHOro BHMAa, Hanp.,
noMann ¢upmua "Revlon”,
mapky "F&I" oT Bcefl no-
ManH, nponaBaeMOA Ha
pRHKe/

80. market-share
leader

Benymaa ¢upma no nokasa=-
TeNnAM 3aHHMaeMOR noJiH

PHHKA

81. market skimming
“cHATHEe cnuBOK" /ycra-
HOBNeHHe BHCOKOR HCxon~
HOA LeHH HA HOBHA TOBAp
C uenpw OHCTPO OKYMNHTH

NPOH3BOACTBEHHHE H Map-—
KeTHHIropHe 3aTpaTtu/
/cTpaTerusa ueHoo6pasosa-
Husa/

82, market strateqy
PHHOYHAA cTpaTrerusa /Bu-
patoTKa MaApKEeTHHIOBOI'O
nogxoma, no3BOJNAKUCTO
BHIIONIHHTL MOCTAaBJIeHHKWe
nepen HOBHM BHAOM TOBa-
pa 3ajauM no cOoutry/

83. market structure
.analysis

aHaNM3 CTPYKTYPH PHHKA
/H3ydyeHHe TOBAapOB KOH=
KypHPpymuMX $HPM Ha
onpeneneHHoOM PHHKe U
OTBETHOA peakuMd norpe-
OHuTesIel HAa HHX C ueJibio
BHpPAGOTKH ONTHMAJILHOI'O
peuweHnA O BHeulHeM Buae
TOBaApa U MNO3HLKHOHUPOBA=-
HHMH ero Ha puHke/

84. marking
MApPKHPOBKA TOBApPOB
/CcHabxeHHe TOBapoOB TOpP-
TOBHMH FPJIHKAMH C yKa=-
sSaHHeM LeHH, pa3Mepa M

"T.R./
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85. mark-on
PO3HHYHAA HalueHka; pa3-
HHUa Mexny ce6ecTou-
MOCTBI H PO3HHMYHOA Le-
HOA
cM. mark-up

86. mark-up
PO3HHYHAA HAalleHKa
cM, mark-on

87. marriage mail
COBMECTHasa pacchsika no
noyTe pekKJMaMHuX OO0bAB-
JIEHMA HeCKOJIbKHX pas3=-



nuuHex OupM /c uenbio
COKOHOMUTBH HAa NOYTOBHX
pacxonax/

cM. Takxe network mail

88. mashion /mass +
fashion/
/xapr./ maccoBas moma C
npeTeH3ueft Ha "au3lafiHep-
ckoe" ucnonsHeHwe /Taxue
oupMu, kak Gloria Vander-
bilt, Jordache, Sasson/

89. mass-circulation
magazine
MaccoOBHl KypHan

90. mass-market
WHPOKOro cnpoca, Macco-
Buit /o ToBape/

91. mass marketing
MacCOBHI* MapKeTHHr /Me-
TOn nNponaxH KPYMHHX nap-
THR ToBapa JNMWOOMY NOKY-
narenw, OGHYHO NPHUMe-
HAETCHA B CynepMapkeTax
M PO3HUYHHX Mara3suHax,
TOPTYIOIHUX MO CHHUXEHHHM
unexHam/

92. mature indust-
ries, pl
"npecTtapenue”" oTpacsH
NpoM3BOACTBA, CMPOC Ha
NPONYKIHI0O KOTOPHX He
UMeeT TeHNEeHUHH K POCTY,
HNH MCnoJab3ywmHe ycTra-
penne MeTOOH MPOM3BOA-~
CTBa

93. Mc Kittrick
"MakKkuTpuk" /exexBap-
TanpHOe CrnpaBoYHOe u3ga-
HHe, QJampimee CMUCOK BCex
peknamonaTesiell ¥ UX peK-
NnaMHHX aredHTcTts Clula/
cM. Takxe McK
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94. mechanical
TexHUHUYeCckuft MakeT /B
neyaTHonf pekname/

95. media
cpenctsa peksamu /nedars,
panuo K Tenesuneuue/

96. media adverti-
_ sing
peknama B cpencTBax Mac-

COBOfl KOMMYHHKAaULHUH

97. media adverti-
sing expenditu-
res

3aTpaTH Ha peknamy B
cpencTBax MacCoOBOfl MH-

dopmMmauuu

98. media analysis
a’danui3 CpencTB pPeKJaMH
/M3ydYenue BO3MOXHHIX
NOOXONOB K OpraHu3auuu
peknaMHO KaMNaHUH B
cpencteax MacCoBOfl MH-
dopMmaumumn, HanpabBeHHOH
Ha WHMPOKYI0 WK Creuua-
JIN3UPOBAaHHYI® ayauTopuio/

99. media audiences,
pl
ayauTOpPHUA CpenacTB Mac-
CoBOfl MHOPMAUUMU

100. media buy
MOoKynka MecTa M Bpeme-
HY B CpencTBax pekJamsl

101. media buyer
PekJylaMHEA areHT, 3aHu-
MammUACa NOKYNnKon pe-
KJIaMHOTro MecTa U Bpeme-
HM B CpenCTBax PeKJIaMH

102. media costs,
pl
1/ usnepxkM Ha cpexncrsa
peknamul; 2/ pacueHka
CPENCTB pPeKJiaMH



103. media clearance
body
opraH KOHTpona 3a cpen-
CTBaMH peKJiaMu -

104. media decision
NPUHATHE peLleHUA 00 HC-
nosib30BaHUK onpenesie HHHX
CpeACTB pekJjlaMhl B pekJjiaM-
HOA KaMNnaHWH

105. media director
ynpasadioudit no cpencTsBam
pexJyiaMu /COTPYNHHK Pex-
JIaMHOT'O areHTCTBa, OT-
pevdawnuMn 3a BHOOp pek-
JlaMHHX CpencTB IJiA npo-
BeeHHA pekJIaMHOMl Kam-
naHHM H 3a pa3MeueHUe
B HHUX peKJlaMHHX O6bfiBie-.
Hun/

106. media investment
acCUMrHoBaHua Ha cpencr-
Ba pekJamul

107. media manage-
ment
PYKOBOIACTBO CJyXGOR
cpencTts pexknamu /B pek-
JlaMHOM areHTtcrse/

108. media plan
niaH HCNoNb3OBaHUA
CpPencTB pekJlaMul B peKk-
JlaMHOR KaMnaHHH

109. medium buyer
YMepeHHul, cpenHHn no-
Kynartenb
CM. Takxe moderate buyer

110. mega-agency
PeknamMHoe areHTcrso -
TCHraHT; KpynHoe pekJjiaM-
HOe areHTCTBO C NOJIHLM

UHknoMm ycnyr

111. megameraer
CnusaHue GUPM-TUraHTOB
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112. membership
groups, pl

rpynnu nimonen, o6belgHHEH=-
HHe no ¢opManbHOMY IMpu3=-
HakKy MNpHHAIEXHOCTH K
KaKOR-TO obuweCTBEeHHON
opraHusauMu /B TOM YHC~
Jne u "Toprosomy knyoy"/

113. merchandise
cataloque
TOBApPHHA KaTaJior

114. merchandise
.manager
yNpaBJAWHiA 1o TOprosiae
/B PO3HHYHON Toprosiue/;

OTBEeTCTBEHHOE JIKLO,
KOHTpOJIMpylumee 3aKynku,
nponaxy M yyYeT TOBapos
B MarasuHe

115. merchandise
mart

AEeMOHCTPAUHNOHHO-TOPIOBHA
KoMmekc /6onbuioe Top-
rosoe nomeumeHdve, npuHag-
nexaumee ¢Hpme-npou3IBOAH=
Tenw, rae NpoBOIMTCA Oe-
MOHCTpPAUMUA ToBapa M sa-
KJIOYAlTCA TOproBhe cien-
KH/

116. merchandising
MepyYaHman3uHr /noaro-
TOBKAa TOBAapoB kK nponaxe
B PO3HMYHOA Toprosne C
nesibio NpPHBJIEYEHHA BHH=-
MaHHA nokynaTtesnen - pas-
MeumeHHe B TOProOBOM 3ane,
DOMoOJIHUTENbHAaA YNakoBKa,
YCTaHOBKa PeKJIaMHHX
nnaHweTos U ap./

117. merger
C/IMAAHHE norJjoueHHe of-
HOM ¢upMon Apyroft /npu



7TOM COXPaHAETCsT Ha3Ba-
Hue U CTPYKTypa ¢HUpMH,
nornorTusuefl 6osee cna-
oyw dupmy /

118. merge/purge
ornepauua Ha KoMnsoTepe,
uensvw KOTOPOH ABNAETCH
OGHOBJIEHHE MNOYTOBHX
CUCKOB /HCKJIOUEeHHEe On-
peniesleHHHX agpecoB, BBe-
OeHve HOBHX anpecoB M
T.n./ /B NpAMOR NMOYTOBOR
pexname/

119. message environ-
ment
KOHTEKCT peKJIaMHOIr'o o6-
pameHus

120. me-too
/xapr./ cCluaHue HeGONb-
mwoft (MPMH C KPYMHON
cM. Takxe minimerger

121. metro area /met-
ropolitan area/
MEeTpONOJIMCHHA apean

122. metropolitan
newspaper
MeTpOornoJMCHasg raseTa

123. micromarketing
MHUKPOMapKEeTHHI /u3yye-
HME MpoLecCOB 3KOHOMH-
Yyeckoro ot6MeHa B KOHK-
peTHHX ¢upmax/
cM. macromarketing

124. microwaveable
rpenHasHaAYeHHHR IUIA NMpU-
T'OTOBJICHUSS B MHUKPOBOJI-
HOBON neyYH /o nUmeBHX
nponykTtax/

125. mid-range
market
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PHHOK MNMOTPeONTEeNbCKHX
TOBApoOB CcpenHefl CTOU=-
MOCTH

126. middle-of~the-
line merchandise
TOBap cpenHero kavecTsa,
HOOGPOTHHI TOBAap

127. Milline Rate
Formula
MeTOoOouKa CONoOCTaBJIeHHA
CTOMMOCTH pexnamMu B pa3-
JIMYHHX ralserax /CTOMMOCTH
3a pexJslaMHy®w CTPOYKYy ne-
JIMTCA Ha THUpax HM3naHHA
M yMHOxaeTcs Ha 1 mnu/

128. minimerger
CnaHNe HeOBONMbWOP TeXHU-
Yyeckoft (MPMH C KpPynHORN
KoMnaHuen
cM. me-too

129. mislabelinco
HenpaBunbHAA MapKHPOBKAa

130. misredemption
HenpaBHJIbHOE MorameHue
/xynouosn/ .

131. missionary sel-
ling
"MHCCcHOHepcTBO" /ucnons-
3OBaHHE KOMMHBOSAXEDPOB Ha
HOBHX Yy4YacTKax MIA npo-
naxd HOBHX TOBapoB/

132. Mister Magoo
"MucTep Mary", mnepcoHax
CrnenHaJibHHX PeKJIaMHHX
PONNKOB
¢M. abnormal Magoo

133. mobile exposi-
tion
nepenBHKXHAA BHCTaBKa



134. mobile unit
nepenopuxian Tenexkamepa,
Ucnonb3lyemas WA penop-
Taxeft C MecTa COOHTHA ~
/B TeneBHW3IHOHHON pekna=-
me/

135. moderate buyer
cpenHuft nokynartens
cMm. medium buyer

136. model stock
ofpa3noswit 3anac ToBa-
poB /HeobxonuMoe KOJN-
YyecTBO HeOOXOONHMHX TO-
BapoB B HYXHOM MecTe B
HyxHOe Bpemsa/

137. mom and pop
outlets, pl

ceMefiHHe MarasuHe /oSHY-
HO He6oNbuMe TOProOBHE
TOYKH, OOGCNyXHUBaeMue
CHJIaMH OIIHOP CeMbH, HMe-
omefl OorpaHHYeHHufl kahnu-
Tan/

138. money center
bank
KPYMHHA KOMMEpYecCKHUH
BaHk

139. motor freight
aBTOMOGUNBbHHN rpy3 /TO=-
BapH, TpaHCNOpPTHpyemue
aBTOMOOHNBHEIM TpaHCNoOp-
Tom/

" 140. move product
nsurate" TOBAap, YyBenu-
yuBaTh ero COHT nocpen-
CTBOM pekxJiaMi K Mepo-
NPHATHA NO CTHUMyJIMpPOBa~
HHUI0O CcOHTAa

141. move-up buyers
IOMOBNafenbuH, CTpeMsa-
mHecs Kk 6osee pPOCKOu-
HHM H NPOCTODHHM XHJIH=
mam
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142, multinational
corporation

MexHaluHoHanpHafa kopnopa-
uuA /kopnopaumMsa, ydacT-
Bywmas B MexnyHapogHoR
NMPON3BOACTBEHHON U KOM-
MepuyecKkoft NefATesILHOCTH,
KOTOpPas NPOM3IBONUT, NpoO-
naer, pexknammpyer CBOH
TOBaApH B Pa3/IMYHHX CTpa-
Hax Mmupa/
cM. MNC

143. multipack
MynbeTHUNak /xoHTefHepHasn
ynakobka, conepxamas
HECKOJIbKO enWHHUIl HMHIOH-
BUAYANbHO YNaKOBaHHOTO
ToBapa/

144. multiple brands, -
pl

MHOXeCTBeHHHe Mapku /pas-
NUYHHE MapoyHhe Ha3lBa-
HUA, HCMoOnb3syemue ¢UpP-
MOf-NPON3BOOUTENIEM IR
OMHOr'O TOBapa C HeNbo
PACUIHPHUTDL PHHOK COHTa/

145. multiple pricing
npenocTaBfieHHe CKHOKH C
ueHn B cnyyae npuodpere-
HHS HECKOJNIBKHX eWHHL
ToBapa

146. multiunit orga-
nization
HOBOe Ha3BaHHe IR
"chain store"
cM. chain store

147. muppies /mid-
dle-aged urban
professionals/

"annmu" cpenHero Boapac-
Ta
CM. Taxxe yuppies



148. musicvid
MY 3HKAJIbHHE BUHAOECOPOJIUKH
/BNepBHe MOABUJIHCHL Ha
KabGenbHOM TeJIeBHOEHHH,
KkoMnaHua "MTV"/

149, Mylar
Mmannap /TOBapHHA 3HAK
¢éupmiz JlonOH 1A CHHTETH-
YEeCKOR NJNIeHKH, HCNONb-—
3yeMOR NMpH HM3IrOTOBJIEHHH
MarHHTHORN NeHTH/

N

1. name plate
HMeHHaA ¢UPMeHHaA niawka

2. name slug
"uMeHHaA cTpoka"; non-
MUCh WIH JIOTFOTUN pekna-
MomaTens

3. narrowcast
TPAHCJIAUMA KaBeJNIbHOro
TenesuneHua /B OTAHUYHE
OoT 3¢upHuX "broadcasts"/

4. national adverti-
ser
peknamMonaTenb B HAUHKO-
HanbHHEX MacuTadax

5. national adverti-
sing

peksaMMpoBaHde B MacuTa-
B6ax BCen CTpaHum /pekna-
MonaTresneM SABJIAETCA Mpo-
M3BOOUTENh HJIK ONTOBHA
TOoprosel B OTJIMUHE OT
PO3HHYHOI'O MJIH MECTHO-
ro toprosua/

6. national brand
ob6ueHaluHoHanbHasa Mapkas;
MapouyHbl TOBAap, pacnpo-
CTpPAaHfAeMul yepe3 wHpo-
Ky CeTb PO3HHYHOA TOp-

roBnu /B OTJ/IMYHE OT
private brand - "wacTtHon
Mapku" - npHHarsiexamer
onpeneseHHioMy INHCTPHOI=
TOPY WK PO3HUYHOMY TOp-
rosuy/

7. national penetra-
) tion
BHeOpeHHe Ha PHHOK B OG-
meHaluHOHaNbHOM MacuTabe

8. needle trades, pl
"drosnbHuA 6U3Hec" /npo-
MHUIUTEHHHE QUPMH, BHMYC-
KapuHe rotrosoe nnartee/

9. necative qaroups
rpynnue, K KOTOPHM noTpe-
OMTesIK HEOXOTHO MNMPHYHC—
NIAWT Ce6A; HeraTHBHHLE
rpynnu

10. negative option
npUeM MNpAMOro MapKeTHH-=-
ra, 3aknwyawuHACA B TOM,
YTO TOBAp BHCH/IAETCSH
KJIHEHTY aBTOMATHUECKH,
€CJZIN OT Hero He nojayuded
NHACbMEHHHA OTKa3

11. negotiated price
DorosopHasa ueHa /OOHYHO
HHXe, 4YeM cTaHnapTHaa/

12. nested
"B ogHoM rHesne" /o To-
Bape/; /ToBap nomeueH-
HHl BHYTPH YNAaKOBKH
npyroro Tosapa /uyame
BCero pekJjaMHufA CyBeHup/

13. Net Ratina
Point
enMHHLa pefTHHra /OonuH
NPoUEeHT obweRN MNMOTEeHUH-
anbHoi "“yucrton" aymnuTo-
pun/

CM. NRP



14. net unduplicated
audience
CYMMapHHA PERTHHI ayauTo-
pHH .
cm. CUME

15. network
TeJileBU3MOHHAA WMIM panuo-
ceTs /rpynna Tene- WIN
paanoBemaTesIbHEX CTaH-
UMM, CBA3aHHHX KOHTPaK=-
TOM U CHUHXPOHHO nepexnawo-
wMX OOHH M Te Xe Mnpo-
rpammul/ '

16. network mail
COBMeCTHaAa pacchnka /B
NPAMOA NOYTOBOA pekyia=
me/
cM. marriage mail

17. network televi-
sion

ceTeBoe TeneBuageHue /Te-
NIEBU3HOHHHE CTaHuMH, Be-
AyuMe nepenayM B OTKpPH=-
TOM 3dupe - B OTIUYHe

OT KabenbHOro TeneBune-
HUa/

18. never-outs, pl
o6a3aTenbHHe ToBapu /TO-
Baph, HENpPeMeHHO B 6O0Jib=
WHX KoJMMuecTBax Hmewune-
CA B MarasWHe B onpepne-
JIeHHHR Ce30H, Koraa
Cnpoc Ha HHX OCOGEHHO
BLICOK/

19. New Age
odnnocodua "HoBoR 3pu",
npencrasnaomwag cobon
CMeCb BOCTOYHHX M 3anag-
HHIX PEeJIM'MO3HHX H (Uo-~
Codckux yuyeHHPr, CoOT-
BETCTBEHHO ToBapu "HO~
Bo#t 3pu" - HaTypasibHHe

8-2

NnuueBHe NPOAYKTH, albTep-
HaTUBHAA My3bhka U T.AO.

20. "new collar"
worker
"HOBLRM BOpOTHHYOK" /pa-
O6OTHUK cdepu oBCnywxm-
Bauun/

21. new entrant
KOMNAaHUA-HOBHYOK Ha PhHH=-
Ke

22. New Product
Watch
cnyx6a CliexeHUA 3a MOoAB-
NeHHeM HOBHIX TOBApOB Ha
pHHKe

23. news environment
COGHTHRHOE OKpyXeHHe
/pexnaMiHoro o6pamenusn/

24. nets, pl
"ceru" /Tpu camnuie Kpyn-
HHEe TeJsle- U pangHOKomna-
Huu CulA: ABC; CBS; NBS

25. niche-
HeBOoNbuwoOW CerMeHT pHHKa

cM. market niche

26. Nielsen Drug
/Food/ Index

HHOeKkc HunbceHa, noka-
3aTeNib CMEeHW aCCOpPTHMEH=-
Ta anreKk M nponoBOJbLCT-
BEeHHHX MarasHHOB, CO-
cTapJIfieMHft O MeTOOHKe,
paspagoTaHHofl A.K. Hunb-
CeHOM, Ha OCHOBaHHMH naH-
HHX, npenocTaBl/iAeMuHX
3KCNEepTHHMKU naHenamu/

27. Nielsen rating
perTUHr Hunbcena /npo-
LEeHT cemen, NPUHUMAWMWIX
onpenesyieHHyw Tene=- HIN



paguonepepavyy no gaHHuM
éupmMu A.K. Hunbcena, uc-
nonb3ypuwen ayaumeTpu/
cM. nielsens

28. nielsens, pl
penrTHHr HHnbceHa
cM. Nielsen ratinqg

29. nixie mail
“epakoBaHHaa" noura /nou-
TOBHE OTNpaBJ/IeHHA C He-
MpaBHJIbHEM, HE TOYHHM HIH
Hepa36OpPYHBHIM anpecom/

30. nixies, pl’
"MepTBHe ayuu" /anpecaTH
pacCLUIOYHOr'o CNUCKa, KO-
TOPEIM MO0 KAKHM-NIH60 npU-=-
YyHHaM HEeBO3MOXHO JocCTa-
BHTb KoppecnoHueHuuwo/

/B NpAMOA MOYTOBOA peK-
name/

31. non-adults, pl
HEB3pOCJioe HaceJieHue
/neTH M noapocTku/

32. non-advertising
marketing ap-
proaches

MapKeTHHI 6e3 [OMOuWH
peKJlaMHpOBaHHA ToBapa B
cpencTBax MacCoBOA HMH-
¢opMauuu /T.e. TONbLKO
MEPONPHATHA 11O CTHMYJIK=
poBaHHI cthTa, AUCTPU-—-

OyuMsa ¥ T.0./

33. nonbusiness
advertising
HeKOMMepuYecKkaa pekJsaMma

34. nondurable goods
TOBaph HeIJIHTCNBHOI'O
[1OJIb30OBAHUH /NPOAYKTH
NMUTaHKHA, odexna M T.4./

35. nonprofit marke-
ting
NpUMeHeHHe MAaPKEeTHHIOBHX
NNpHEMOB HEKOMMepueCKHMH
opraHMsauusaMu; "HeKom=-
MepuYeCKHA MapKeTHHI"

36. nonprofit orga-
nization
HEeKoMMepuYecKaa opraHusa=-
U4 A
37. nontheatrical
distribution
HeKOMMEepYEeCKHA npokaT
/odunbma, nporpammul/

38. normal good
“nponopiiHonalibHuil ToBap"
/ToBap, norpebseHHe Ko-
TOPOro NpAMO MNpPOIOPUHO=-
HaNlbHO YBEJIMYECHHI [OXO-
NOB noTpe6GuTeNIs NPH HHUI-
MeHHOA uexHe/

CM. Takxe superior good

3%. no-tech product
TPpaauMuMoHHoe H3nesnue,
ABNAWeeCa OCHOBOM IJIA
HCNoNb3OBaHWUA COBpPEMEH-—
HOr'o BHICOKOTEXHHYECKOro
cpencrtsa /Hanp., abBTO-
MOOHNBHRHA MNOMJIOKOTHHK,
Ha KOTOpPOM yCTaHaBJiHBa=-
eTca panuHorenedoH/

40. novel feature
3JIEeMEHT HOPH3HW /ToBapa/

41. nut
/xapr./ "opewek"; non-
HafA CTOMMOCTbL 3aTpaT
pexnamMonaTenas, BHCTynaw-
mwero CrnoHCoOpoM KaKof=TO
pagMo- MnM Tenenepenavd



0

1. 080 station /owned
& operated/
MecTHasa paano- MAH Tene-
CTaHUMA, MNpyHHalexawan
¥ ynpabnaeMas OOQHOA U3
KOMnaHun “ceten"
cM. nets

2. obsolescence
nnaHosoe cHaTvHe (UPMOR-
npod3sBoanTENIeM CBoero
TOBapa C phHKka kak yc-
TapeBwero ¥ 3sameHa ero
HOBHM, OoJsiee coBepueH=-
HHM TOBApoM /NTO OOWYHO
CONPOBOXOAETCA WHPOKORA
peknaMHofn kamnahunen/

3. odd-pricing
npucBoeHHe ToBapy "“He-
Kkpyrnof" uexHu /Hanp.,

99 ueHtoB BMecTO 1 non-
napa/

cMm. Takxe pshychological
pricing

4. off-price re-
tailers, pl

npencTaBuTeNnn crneuynanu-
SHPOBAHHOR PO3HHYHOA
TOProBnau, npopawpuwHe ma-=
POYHHE TOBaph Mo ueHe
Ha 20-60% HMXe HX CTOH=-
MOCTH MO NPEeACKYPAHTY
OHPME~-TIPOH3IBOAKTEJIA .
BucTpo pactywasa ¢ 80-x
rogoB 06JslaCTb TOPrOBOrOC
6H3Heca, Bh3HBawwaa He-
[OBONBCTBO APYIHX poO3-
HHYHHX TOProBuUEB

5. offshore
saMopckun" /o nobux ne-
JIOBHIX OMnepauuAx aMepu-
KaHCKHX ¢MPM 3a npenena-
Mu Cwa/
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6. oligopoly
Oonuronosiua /oTpacnp npo-
H3BOACTBA, B KOTOPOR He-
Gonbuwoe uKucno ¢upMm no-
CTaBJ/If€eT Ha PHHOK OOHH
U TOT Xe ToBap, HMes
BO3MOXHOCTb OMKTOBATh Ha
Hero ueHu/

7. on-air
9¢upHuR, B 3dupe

8. "on-body" signage
peknamMa KOMIIaHHHM Ha crniop-
THBHOA ¢opMe KOMaH.

9, one-call closers
KOMMHBOAXEPH, HUMewude
OOLIKHOBEHHE 3aKJKn4YaThb
TOProByl0 COesiky NpH nep-
BOM Xe BH3HUTE

10. one-step /marke-
ting/

onHOoCTyneHYaThHn /mapke-
TUHI/ /npsaMoe coBepuwe-
HHe CHeNkH Kyrmad-npopna-=
XH no Tene¢oHy, uepes
HCNoJib30BaHUe KynoHa
WJIH MO MnouyTe, B KOTOPOR
NOJIOKUTENBHHM OTBETOM
Ha TOproBoe Mnpemioxe-
HHe ABJAETCA aKT NoKyn=-

KH HJIH NOANHCKHM HA YTO-
TO/

11. one-time rate
onHopa3oBas pacueHKa
/pacueHka, Nno KOTOpOoH
pexknaMoaaTenbk onnavdBa=-
€T BpeMAa M MeCTO B cpeg-
CTBAaxX PpeKJlaMH MNMPH NOoKyn-
Ke HX Hebonbworo otne-
Ma, HeONOoCTaTOYHOroO A
nonyvyenuua "ontosof"
ckunku/



12. on order /of goods
saka3aHHuf /ToBap/; /To-
Bap/ orJlayeHHuHfl, HO eiune
He MOIYYeHHLW MOKynaTesneMm

13. onpack
NpsAMOe BO3HarpaxneHHe,
npUKpenjieHHoe CBEpPXYy K
ynakoBke ToBapa
cMm, direct premium

14. open-contract-
plus-commission
plan

METOH OTKPHTOro KOHTpPAaK-
Ta B COYeTaHUH C KOMMCCH=-

OHHHIM BO3HarpaxneHuem

15. open-end
contract

OTKPHTHNA KOHTPAKT /KOHT-
PaKT Mexny MNOCTaBIHKOM
M nokxynareneM, B KOTO-
pPOM nocraBuiMk G6epeT Ha
cebs O6A3aTENbCTBO BH-
MNOJIHATL TPEeOOBAaHHUA KJIH-
€eHTa B TeueHHe OroBoOpeH-
HOro B KOHTpPaKTe CpoKa,
npy 3TOM caMH 3TH TpebGo-
BaHMA He oroBapuBawTca/

" 16. opening
npembepa", nepBHft no-
Ka3 HOBON cepHHM TOBapa B

HOBOM ce3oHe /omHOR
dupMOM-npou3BOAHTENIEM
HJIH BCEW OTpacyibo Npo-
MeuvieHHocTH/

17. open order
OTPHTHA 3aka3a /3aka3s Ha
TOBap 6e3 ykasaHUA LEeHH
HJIM CPOKOB nocrasxu/

18. open outcry
PHHOK "KPHKYHOB" /oOOLu-
HO NpHM npolaxe CeslbCKO=-
XO3ANCTBEHHON NpoayKuuH/
cMm. outcry market

/
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19. open rate
nooBuxHas pacueHka /pac-
ueHka, 3aBUCAWAnf OT MNpPH-
o6peraeMoro pexJjlamMmopare-
neM o6trema Mecra H Bpe-
MEeHH B cpelncTBax pexina-
i/

20. open-to-buy
SionxeT 3aKynokKk MarasnHa

PO3IHAYHOA TOPI'OBJIK

21. optimum reach
onTUMaNbLHEA OXBaT /cpen-
cCTBaMH peknamu/

22. orange goods
"opaHreBne" usnenusa /To-
BapH CO cpenHef cTeneHbio
of6opoTa, Takue Kak onex-
na/ /B PO3HHUYHOA TOProB-
ne/

23. order cycle
UMK/ BHIOJHEHUA 3aKasaj
BpeMa, HeoOxonumoe IS
€ro BHIIONIHEHHSA

24. order-getting
cost
CTOMMOCTb MapKETHHCOBHX
saTpaT WA oBGecriedueHus
HYXHOT'O 3KOHOMHYECKOI'O
addexTa

25. ordering fre-
quency
YyacToTa pa3meumeHHA 3aKa-
30B

26. orgman /organi-
zation man/
dyHKUHOHep

27. outcry market
PHHOK "KPUKYHOB" /3akmwo-
YeHHe KOHTAKTOB 4YAaCTHH=-
MM QOHpPMaMH Ha 3aKyIlKy
CeJIbCKOXO3ANCTBEHHON



NPOAYKIHH NMOCPenCTBOM
BHKPHKOB npennaraeMof
HeHH, Kak Ha 6upxe/
CM, open outcry

28. outdoof adverti-
sing

HapyXHana pekJsama

29. outdoor adverti-
sing campaign
pPeKsaMHaA KaMrMaHHR C
NnpUMeHeHHeM CpencTB Ha-
PYXHOR peknamu

30. outdoor appliance
3JIEKTPOGHTOBHE MPHOOPH
JUIA UCNonb30BaHHA Ha OT-
KPHTOM BO3ayxe

31. outdoor poster
nakaT HapyxHoOfl packnef-
KH

32. outgo
saTpaTH, CBA3aHHHE C nog-
nepxaHdeM Oe/loBOR aKTHB-
HOCTH OOHUPMH

33. outlay
3aTpaTh

34. outlay costs, pl
lleHexHHe 3aTpaTH, CBR-
3aHHHEe C MpPOH3BOACTBOM
H TPAHCNOPTHPOBKOR TO-
Bapa /Wnn npenocrasne-
HueMm ycnyr/

35. out-of-home
media
cpencTBa HapyXHOR pekna-
M
cMm. outdoor advertising

36. out of stock
/o ToBapax/ 3anach Ko-

TOpPHX B MarasvHe Hcuep-
NnaHm

37. over-the-counter
npoanamwmuecs 6e3 peuenta
/0 nexapcTBeHHHX npena-
paTtax/

38. overall /overall
deal/

BceoObemnpuas caenka,
Korga OUCTPHObLIOTOP BHa-
yane ¢HHaHcHpyeT, a 3a-
TeM rnosiyyaeT BCe npasa
Ha BJlaleHHe HIOeAMH, cue-
HapHeM HJIH aopyromft npo-
OyKuHen oTmenbHOro JHua
HJIK HeOONbuwo#t TBOPUECKOR
OUpMH ‘

39. overexpose
H36LHTOYHO pekaMHpoOBaTh
TOBAp

40. overfull demand
NOBHIIEHHHA CMPOC Ha TO=

Bap

41. overlay
Npo3payvHHRA JIMCT CBEpXY
rpaduyeckoro MakeTra Inf
noMeT H HMHCTPYKUHRA /B
neyaTHoi pekname/

42, overrun
"nepe6op” /kKoNHYECTBO
eNUHNL NeYaTHOH DeKJlaMu
cBepx TpebGyeMoro otbnema/

43. oversaturation
nepeHachmeHue /pHHKA
TOoBapom/

44. oversize
C/IMIUKOM OONBUOTO pa3Mepa
/o ToBape/

45. oversold
O CHTyaumH, korma ¢upma-
npousBoOOMTENIb OOJIXHA BH=-
MONMHUTL oOb6A3aTesNbCTBa



no nocraske Gonswero Ko=
suyecTBa TOBAapa, 4YeM OHAa
P COCTOAHUH cnenaTskb

46. own brand
co6cTBeHHans Mapka /ToBap,
MMepmU Mapxky MarasnHa,

B KOTOPOM OH npomaeTcna -
B OTJ/INYHE OT Mapk¥ OHDPMH-
npou3asonurena/

P

1. package
"naker" TenerpamMm /roro-
BHe K TDPaHCHANHA panno-
UIH TeNlecepHans, KOTOpHe
3a Kpyriyw Cymmy npegn-
naranT pemaTeNbHHE KOM-
naHuu pexnamopartenwvw/

2. packaged goods
dacoBaHHHe TOBAapPH

3. package enginee-
ring

pa3pafoTka ynaxKkoBKH
/npUMeHeHHe Hay4YHO-Tex-
HUYECKHX NPUHUHMNOB MNpPH
CO3MaHHU YyNakKoOBKM, pa3-
patoTKke ee pa3MepoB, BH-
pa, matepuana u Tt.4./

4. package insert
pekJlaMHHIl BKJlansid B
ynakoBkKy ToOBapa

5. page paste-up
MOHTaxX nevyaTHOR MOJIOCH
6. painted bulletin

PHUCOBAHHHRA DeKJIaMHHHA
mHAT

7. pantry audit
"peBu3UA KIanoBux" /uc-
cnenoBaHue norpeturesib-

CKOIr'o cnpoca MeToOInoM
MHBEeHTapH3al¥H HMelmUx~
CA y norpedutena poma
TOBapoB/

8. parent company
"ponutenscxaa” ¢upma,
KOHTpONupypomana neaTennp-
HOCTH MNpHHaIexammx ef
"nouepHux OGUPM"

.cM, proprietory company

9. participating
dealer
nocpenHnK, yJvacCTBYyomUR
B pPekslaMHOft KaMnaHHH
pexnamonarens

10. party plan
OAHH M3 NMpPUEMOB Mapke-
THHra, 3aKjovaluufica B
TOM, 4TO ¢uUpMa ycTpau-
BaeT BeYEepHHKY HIH Yae-
NMUTHe C pacnpomaxeft CBO-
HX TOBapoB

11. pasted inset
pexnaMHas Bkjaefika /B ne-
yaTHof pexname/

12. paste-in
BKJIefika

13. paste-up
MOHTax /OGbABNIEHHA H
T.n./

14. pay cable
ninatHoe kxaGennHoe Tene-
BHOeHHe

15. paying capacity
nnaTexecrnocotHOCTDL

16. pay channel
KaHaj NNaTHOTO TeNeBn-
nexus

17. payout plan
nnaHd sarpar
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18. penetrated people
noaY ¢ BHeapeHHoONf B na-
MATH peknamoft /B Teopuu
YTl aMepHKaHCKOro cne-
umnanucra pexknams P.Pubmca/

19. penetration check
npoBepka cTeneHu BHenpe-
HUA

20. perks, pl
/pa3H./ dUHAHCOBHE NbLIO-
TH

21. personal inter-
viewer
nuuo, Benymee JHYHLA On-
poc

22. personalized
maaazine
XypHan, COCTOAMMA M3 pa3-

JIMUYHLX pPYyOpHMK, nonctupae-
MHA IR Kaxnool rpynng
MOANUCYHKOB MHIONBHAYaNb-
HO, B COOTBETCTBHH C UX
HHTepecaMH '

23. personal sales
force
nepcoHasn, 3aHHMalmUica
JIMYHHIMH TPORAaXaMH

24, phaseout
CHfiTMe TOBapa C PHHKa

25, plannino board
rpynna njaHupoBaHUA

26. pleasure travel
TYpH3M ¥ NyTeweCTBHA
/cermMeHT puHxa/

27. god

"ceaska" pexnamumx po-
JIMKOB, HAYMMX OOWH 3a
opyruM /B panyo- H Te~
nepexname/

CM. clutter

9~-1
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28. point-of-purchase
MecTO npopnaxu /ToBapas
cM. POP

29, point-of-purchase
advertising
pexnaMa Ha MecTe nponaxu

cM. POP advertising

30. pollster
crnieuranucT no onpocawm,
HHTepBbleEp

31. P.0.P. advertising
peksiaMa Ha MecTe nponaxH
cM. point-of-purchase
advertising

32. positionina
no3nuUoHHpoBanue /Topa-
pa/: 1/ npouecc Mucnen-
HOro onpeneneHUa MecTa
HOBUHKM B pPANYy CyuecTBY-~
mMX ToBapoB; 2/ KOHKpeT-
HHEe MEepOINpPHATHA Mo 3a-
KperieHu 3a Hefl 3Toro
MecTa Ha pHHKe

33. poster
nocTep; peKNlaMHHR ninaxar

34. poster board
NAaKaATHHA WHUT, NaKaTHadA
naHens

35. p.r. department
OTHes1 nMpecTHUXHOM pekna-
MH
cM. Takxe public rela-
tions department

36. preemptive marke-
ting
"npenpocxumamnmuit" Mapke-
THHT /peknaMupoBaHHe TO-
BapoOB, eme He BHNyMeHHHX
HA DPHHOK,.C UeNnbhlo OT-
BJleyb BHHMaHHe noTrpetu-



TeNiel OT ToBapa KOHKY-
peHTa, OCOOEHHO YacTo
UCMONb3yeTCsA B HHAYCTPHH
KoMnbloTepoB/

37. preference func-
tion
QYHKUMA NMpeanouTeHUus
/npyu Bubope ToBapoB/

38. preference item
TOBap, KOTOpPOMY oTnaeTr
npennodyTeHde OGONbWHHCT=
BO noxynarenen

39. preferential
customer
NOCTOAHHHA MOKynaTesb,
NMONb3YWOUHACA NbIOTAaMH

40. preferred posi-
tion
npenioYTHTENIbHOE pacrno-
noxeHne /pexknamu/ /mec-
TO B CpefCTBAaX pPeKJlaMu,
3a KoTopoe pexjlamomaTenb
naaTUT oco6o/

41. premium
BO3HarpaxneHue; pekxJjlam-
HWA npus /ToBap, npen-
naraemMufl nokynarersno
6ecnyaTHO WJIK 34 MHHU-
ManibHyK lleHy B KauyecTBe
cpencTBa CTHMYJIMPOBaHUA
c6uTa npyroro Ttosapa/
cM. custom premium

42. premium brand
MapOYHHA TOBap OYEeHb
BHICOKOI'O KaudecTBa

43. . epackaging
pacdacoska TOBapoB /cBe-
XHX NPOAYKTOB MUTAHUA
IJIA TIponaxu B MarasdHax
caMoo6CilyxuBaHua/
cM. prepak
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44, prepak
cMm. prepackaging

45. pre-print colour
“BxnagHonN upet" /uBeTHas
BKNanka, nedaTamoumasacs
oTOeNnbHO OT OCHOBHON
JyacTH u3nanusa/

+ 46. presentation
npesentrauuna /rtosapa/

47. presentation
folder
Habop peKJlaMHORM JiMuTepa-
Typa O TOBape

48. presenter

BenyuHft npeseHTauud To-
Bapa, aeMoHcTpaTrtop

49. pres-kit
nonéopka pexsjiaMhofl JNIUTEe-
pPaTtTypa M o6pa3uoB ToOBa-
pPa; MenuMa-kKuT
cM. media-kit

50. pressure qroup
rpynna nasnexnusa /rpynna,
OTCTauBawwas onpepeneHHue
HHTepecu/

51. preticketinag
npenBapUTeESIbHAA MapKUPOB-
Ka ToBapoB /JocywecTsiAe-
Mafa nocTaBuHKom/

52. price-consumption
curve
KpuBasg 3aBHUCHMMOCTH no-
TpebJsieHnsT OT H3IMEHEeHHA
HeHH Ha ToBap

53. price-demand
curve
KPHBafd 3aBHCHMOCTH Cnpo-
Ca OT UeHH ToBapa

54. price development
AMHaAMUKA LeH



55. price leader
nunep no ueHam /édupma,
3anawpmas TOH B lLleHooOpa-
30BaHUU HA TOBapH onpe>*
neneHHon cdepn NpPpoOH3IBOA-
ctBa/

56. price line
kaTeropusa ues /o ToBa-
pax, CrpynnupoBaHHHX
N0 NpPU3HaKy OOWHAKOBOM
ueHn/

57. price/value
perception
COOTHOmeHue ueHa/CTOH-
MOCTB TOBapa B CO3HaHHH
nokynartens

58. primary package
nepBHYHas ynaxKoBKaj;
yrnakoBka, HenocpencTBeH-
HO conpMkacawmasica C
TOBapoMm

59. prime time
BpeMA-NHK Ha panuo Hu
TenepuaeHUu /xorna Hau-
Gonbmee 4YUCAO nonein
CMOTPHT M CiaymaeT nepe-
nayu; camoe noporoe nns
pasMmemeHuna pexnamu/

60. print adverti-

B sement
peksiaMHoe O6bABJIeHHe B

nevaru

61. print campaiqgn
peknaMHas KaMmnaHHuA
cpencTBaMH redaTHORN
pekJyiaMH

62, printed novelty
nevyaTHH CYBEHHUP

63. print media
CpelicCTBAa NeYaTHON peK=-
JlaMel

0-2
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64. private brand
Mapka ToOprosoro nocpeg-
HUKa
cM. dealer's brand

65. private label
Mapka TOpProsoro nocpep-
HHKA
cMm, dealer's brand

66. private ware-
house
yacTHaa Toprosasa O6a3za;
6a3a, nNpHHamiexamas M HC-
nons3yeman onHoit dupmoft
KaHana aAucTpHoyumuH

67. producer goods
TOBaApH NPOMHLIUIEHHOT O
Ha3HaYeHusn; TOBapH, HC-
nonb3yeMue MpH npous-
BOACTBE OPYrHX TOBapoOB

68. product class
TOBapHHR knacc /rpynna
H3nenui, ABJIAKWUMUXCA A
GonpuMHCTBA NoTpetuTenen
B3auMO3aMeHsAeMuEMH/

69. product demon-
" stration
HaArnaoHEA nokas ToBapa

70. product develop-
ment
co3naHue /paspaboTka/
TOBapa

71. product feature
XapaKTepucTuka, CBONCT-
BO ToOBapa

72. product field

TOBapHana cdepa

73. product

idea
3aMuICen ToBapa



74. product introduc-
tion
BuBeneHHe ToBapa Ha ph-
HOK

75. production ma-
nager
saBenywudi NpPoOH3BOACT-
BEHHHM OTHEJIOM

76. Yroduct know-
edge
3HaHHe TOBapa

77. product life-
cycle ’

KMIHEHHHN LHUKA ToBapa
/WwecTb CTanMA npebuBaHHUA
TOBapa Ha pHHKE: MnoABJe--
HHe, POCT, 3PENocCTsh,
HacouleHle, ynagok M OT-
Kas oOT ToBapa/

78. product line
ToBapHana cepua /accop-
THUMEHT TOBAPOB ONHON
dUpPpMH MM I'Pynna H3nesivn,
TECHO CBA3aHHHX Mexay
co60fl H 3a4acTyw ynor-
PesBNIACMEX COBMECTHO,
UMEeUMX OLHH M TOT Xe
PLIHOK COhiTa, MNPOM3BOOAU-
Teslell M HaXoOAAWHWXCHA B
ONHOM AuanasoHe ueH/
cM. line

79. product manager
yrnpapjsouwMi no ToBapy

80. product mix
CTPYKTYPA acCCOpTHUMeHTa
TOBApoOB, MNOCTAaBAAEMHX
Ha PuHOK ¢upmon

81. product perso-
nality
MHOMBUOYANbHOCTL /"=~
uo"/ rosapa

82. product prefe-
rence
/noxkynarenbckoe/ npeg-
[IouTeHHe K TOoBapy

83. product quality
leader
aupep no nokasaTensM
KauecTBa ToBapa

84. product support
‘nonmepxka" ToBapa /no-
CTOAHHHIMH KaNMTasloBJIOKe-
HHAMM B pekJlaMy H Mepo-
NPUATHA MO CTHUMYyJIHpPOBa-
HHUI0O couTa/

85. product-use
experience
OMHT HCMNOJIb30BaHWA ToOBa-
pa

86. product watch
NnocTOoAHHOe HalnneHHe
sa ToBapaMM Ha phHKe

87. professional
npenHasHAYeHHWN ONA cne-
udanucros /o rtosape/

88. professional ad-
vertisinag
pexsiama Ha nHiy csoton-

HHX npodeccHn

89. grofessional
eauty aids
KOCMeTHYeCKHe ToBapu
INIA KOCMETHUYEeCKHX cano-
HOB /TOBapHasa kareropua/
cM. professional beauty
products

90. grofessional
eauty products
cMm. professional beauty
aids
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91. profit margin
ganac MnpUHHOCHMON MNPHOKIH
/o ToBape/

92. procramminag
coCTaBnieHHe Mnporpammul
fnepenay Ha onpenesneHHoe
BpeMA /Ha panuo, TeneBH-
A€HHH/

93. projected audi-
ence

pacueTHaA ayauTopua /B
pekname/

94. promo /promotion/
B 3HAYEHHWH KOHKPETHOro
MEPONPHATHA MO CTHMYJIH=
POBaHUI0 COHITA

95. promotion
CTHMyJIKPpOBaHHe COHTa;
peksiaMHpoBaHHe C LeNbo
NnoBLEHHA HHTEpeca no-
TpeGHTeNnen K onpeneneH-
HOMY TOBapy

96. promotional
allowance

neHexHuWe cpencrsea, npe-
nocrabnaeMue GHPMOA-
npoussonuresnieMm ¢upme-
nocpenHHKy Ha nposene-
HHEe MEepOnpHATHA NO CTHMYy-
JIHpOBaHHI0 COHITA TOBapaj;
CKHOKa

97. promotional item
H3menue, HCHNoONb3yemoe
B KamnaHHK MO CTHMYJIHPO-
BaHHUI0O COHITA

98. promotional visor
peknaMHuN nnadweTr /Ha
mecTe nponaxu/

CM. Takxe visor

99. promotools, pl
CPpencTBa CTHMYJIHPOBAaHHA

coHTa /pexsiaMHHe OGbAB-
JIeHKA, peknaMHue NnouYTo-
BHE OTNpaB/ieHHA, NEMOH-
CTpauHH ToBapa, KaTano-
r'd U ap./

100. proof-of-purcha-
se
cM. proof-of-purchase
seal

101. proof-of-purcha-
se labecl

MeCTO Ha ynakoBKe, rue
pa3MemaeTca 3HaK nomg-
TBEPXOEHHUA MOKYINKH TOBA-
pa
cMm. proof-of-purchase
seal

102, proof-of-purcha-
se seal
3HAK MNOATBEPKOEHHUA MO~
KYyNnKH ToBapa /OOGHYHO
pasMemaeTcsa Ha ynakoske/

103. proprietary
company
"poaurenbckaa" ¢upma
CM. parent company

104. proprietary
goods
sanaTeHTOBaHHuHE TOBAapH,
npaso Npoaaxd HJIH Nnpo-
H3IBOICTBO KOTOPHIX NpH-
HanieXuT KaKoR-JIn6o of-
HOR ¢upMe

105. psychoqraphics
cermMeHTHMpOBaHHe neMorpa-
duueckux rpynn norpetu-
Tenen no TAaKUM xXapakTe-
PHCTHKAM Kak o6pa3s XH3-
HH, MPUBHNKH, couHanb-
HHA CcTaTyC M T.Qn.
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106. phychological
pricing
npUcBOEHHe TOBapy
KpyrJjon" neHw
cMm. odd-pricing

107. Public Advisory
Committee for
Trademark Affairs

O6meCTBEeHHHN KOHCYJNbTa-
THUBHH KOMHTET IO menam

O TOBapHHX 3Hakax /CuA/

108. public-interest
advertisement
peknaMHoe oO6bABJIEHHE MO
aKTyaslbHHLM BOmnpocam, 3a-
TparvBawmuM HHTEepecH
UHPOKOA OOBmMECTBEHHOCTH

109. publicity cam-
paign .
peknaMHo-nponaraHoucCTCKan
KaMnaHHuR

110. publicity de-
partment
OoTHesl pexsaMH M npona-
raugsd /Ha ¢UpMe-H3roro-
Butrene/

111. public relations
advertisement
o6baBJIeHHe "npecTuxHon"”
peknaMH, pekJylaMu "nat-
UK punettmuc”

112, public relations
department
otnen "npectuxHont" pex-
namMe /Ha dUpMe-NpPOH3BO-
nurene/
cM. p.r. department

113. public relations
expert
3KCNnepT no opraHusauuu
O6mMeCTBEHHOI'O MHEeHHSA

He-
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114, public service
advertisement
peksiaMHoe OObfABJIeHHEe B
BHOe ofOpameHusa Kk obuecT-
BEHHOCTH

115. public warehouse
o6meCTBeHHaAA TOBapHas
6a3a /6Ga3a, oka3HBawmas
YCAYTrH HecKosbkuM GUp-

mam/

116. pullinag power
"cuna" o6baABJIEHHA; 30—
PEeKTHBHOCTbL PEeKJIaMHOTI'O
OO6bABJIEHUA

117. punch line
ynapHas ¢pasa /B peksam-
HOM oGbaBneHun/

118. purchase incen-
tive
peksiaMHas npooykuus /cy-
BeHUp/, HCnosb3yeMas B
nporpamMMe MepoOnpHUATHN
Mo CTUMYJNHPOBaHUKW COHTA

119. purchasing
‘capacity
nokyrnarenpbHas Crnocot-
HOCTbBH

120. purchasina pat-
tern
OCOGEHHOCTH NpHOBpEeTeHHA
kakoro-nu6o tosapa /vac-
TOTa, PEeryJjsipHoCcTb M

T.n./
Q

1. qualified accep-
tance
NPUHATHE Yero-iau6o ¢
OTrOBOPKaMH, YCJIOBHHA
akuenr



2. qualified buyer
fokynartesnb, ob6Jjsananuudi
uenbM pAnNOM OOCTOMHCTB;
"BHIOAHHA" nokynaresb

3. query card
xkapTouka 3anpoca

4. questionnaire
construction
coCTaBJieHne aHKeTHh ana
onpoca norpebHTesnen

R

1. rack jobber

ONTOBHIA TOPprosey, cneuyHa-

JIN3UPYIOWHACA HA nocTap-
Kax ToBapoB noscegHes-
HOro cnpoca

2. radio buy
NnoKynka BPeMEeHH Ha pa-
AHO I8 TPAHCIALHH pek=-
slamMul

3. radio merchandi-

sing programm

nporpamMMa MepOnpHATHA
NOo CTHMYNUPOBAHHK COKLTA
onpeneneHHOro Tosapa
nposoaUMaf NnocpencTBOM
PanHoo6bABIIEHUR

4. radio rep firm
cM. radio representation
firm

5. radio representa-
tion firm
nocpenxHuyeckana ¢upma,
OoKasHnBamwuaa ycnyru no
Pas3sMeumeHHw pekslaMHRX
OObABJIEHHN B panHos3dupe

6. _raa business
“TPANHUYHHA" GU3HEC; HH-
MYCTPHA TOTOBOrO INJNATbA

7. rate card
npepckypasT /B cpencr-
Bax peknamu/

8. ratings company
peATHHTrOBaa ¢éMpMa, BHBO-
nsmas OueHOYHHEe KO3d-
¢HuHEeHTH Tene- W paauo-
nporpamm

9. reach
oxBaT /Tese- HNH pajaMo-
ayauropun/ CpencTBOM
pexknamu

10. reach level
ypoBeHp OxBaTa /Kakum-
NHUGO CpPencTBOM pexinamu/

11. reach potential

‘noTeHunan oxearta /cpen-

cTBaMH pexnamu/

12. reader profile
aHaNu3 cocTaBa uYuTaTenef
/onpeneneHHoro uauenua/

13. read¥-to-assemble
furniture

c6opHaa Mebenb /CermeHT

puHka/

14. ready-to-serve
rOTOBHE K yrnoTpebneHuIo
/0 nuweBHX npoaykTrax/

15. reason-why ad-
vertising

aApryMeHTHpywriaa pekiaaMa

16. rebate
onHopa3oBOe HOEeHEexHoe
BO3HarpaxiueHue npy no-
Kynke IOporocTosumero
ToBapa /Hanp., aBTOMO-
ouna/ /B nporpamMMe CTH-
MyJIMPOBaHUA COHTa/
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17. rebate offer
npensioxeHue CKHUOKH C
LeHH

18. red label
KPaCHbIt APJIHK /MapKHUPOB-
Ka BOCIUIaMEHAHHUXCHA Tpy-~
30B NPH HUX TPaHCNOPTH-
poske/

19. refund
IeHexHOe BO3HarpaxmeHue
NpH TNOKynKe, YIOCTOBEpA~
eMolt npenbaBJIeHNEM
*proof-of-purchase" /B
nporpaMMe MepoOnpUSTHA
Mo CTHMyJIUPOBaHHK0 cOura/
cMm,. proof-of-purchase

20. refund check
cyeT K onnaTe 3a TOKYMNKy,
BO3BpameHHy» nokynarte-
NneM B MarasuH

21. regional buyinag
preference
pervoHanbHHe nNoKynarenb-

HHe NpearnouYTeHus

22. regular brand
Oo6HYHAafA Mapka, Mapka
peryJsiipHoro nonp3OBaHHA

23. reqular price
CTaHRapTHas PO3HMYHAA
nena /6ea cxunxu/

24, reqular-size
CcTaHnapTHHA /no pasmepy/

25, relationship
marketing
MapkeTHHI, OCHOBAaHHHIM
Ha YCTAHOBJIEHHM MPOUYHHX
cBa3eft C NOKynaTeJIAMH

26. remarketing
PEeMapKeTHHI', NOBTOPHHH
MapxeTHHr /"oxusnenue"

uaymero Ha cnas TOBapa
NoCpencTBOM HOBOR pek-
naMHOR KOMMAaHUU KU pek-
JJaMHpOBaHHe ero Ha HO-
BOM lLlenleBOM prHke/

27. remote .
cM. remote broadcast

28. remote broadcast
penopra® ¢ MecTa COOHTHR

/B pexname - c MmecTa

nponaxy pexknamMupyemoro
ToBapa/
CM. remote

29. repeat business
NOBTOpHOE o6GpameHue
norpeGéuTenet Kk ycnyram
onpeneneHHon GUpMu

30. reply card
BO3BpaTHaA KapTouka

31. revoresentative
TOPIr'OBHIY areHT
CM. Takxe sales repre-
sentative

32. retail chain
ceTb PO3HHUYHHX Mara3MHOB
/onHon énpmu/

33. residential
customer
KJIMEeHT, XUBYmMHUA B rpaHu-
fax TOPropoft 30HH NpoO-
nasua

34. response measure
3aMep OTBETHOM peakuHH

35. retail adverti-
sement
OObABJIeHHEe PO3HUYHON
pexknamu

36. retail adver-
tiser
peksnaMonaTens PO3HHUUYHON
TOPTr'OBH
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37. retail distribution
pacrnpocrpaHeHye B PO3HULY,
yepes3 PO3HHYHYR TOPTroBIK

38. retailer tagqg
coobmeHne PoO3HUYHOI'O TOp-
roBla B KOHIEe peKJaMHO-
ro poJItKa OCHOBHOI'O peK-
JsaMopaTeNni O MecTte U ycC-
JIOBHUSAX NPOMAXH peKJIaMH-
pyeMoro ToBapa /B Tene-

U panuo-pexname/

39. retall field
po3HKua

40. retailing insti-
tution
PO3HNYHOE TOpProsoe mnpesn-
NpUATHE

41. retail tag
yXa3saHHe KOHKpeTHOro
MecTa PO3HHYHOl npomaxH
pexnaMHpyeMoOro ToBapa
/B Tene- nU panuopeksame/

42, return privilege
IOOroBOPEHHOCTbL C NOCTaB-

IMMKOM O BO3BpaTe HeH3-
pacxonoBaHHOft 4aCTH TO-
Bapa /OGHYHO pPeKJIaMHHX
npuaos/

43. ribbon branding
JIEHTOYHaA MapKHpoBKa

44, riqg
KOMOGUHHPOBAHHHA T'py30-

BMK; TPaKTOp M aBTO-
¢yprox

45. roll out
BHNYCKAaTh Ha PHHOK, Ha-
YUHATh aKTHBHY®D npopma-
xy /o Tomape/

46. rollout
TNOofABJIeHHEe HOBHX TOBapoOB
Ha pHHKe

10-1

47, runaway brand
MapouyHuft ToBap, C GONb-
WHM OTPHBOM JINOHPYIOWMHA
Ha pHHKe

48. run-of-paper
usetr "OT raseTn", ONHO-
NPOroHHas MHOrOKpacoud-
Hag nevarsb
cM. ROP

S

1. saleable article
XomoBof ToBap

2. sales area
TOPrOBH 3an; nnomanbd
TOProBoOro 3anaj; pafoH
cOHTa
cM. selling area

3. sales bulletin
TOProsLft GwineTeHb

4. sales claim
KOMMEpYECKHN apryMeHT

5. sales develop-
ment proaram
nporpaMma Mep Mo yBenu-

YeHUu npojaaxH TosBapa

6. sales leads, pl
"nonckasku", ueneyka-
3aHHUA Ha noTeHUuuanb-
HHX nokynartenef

7. sales manager
YNpaBpnavmun cayxcon
couTa

8. sales message
TOprosoe ofpaueHne

9. sales opportu-
nity :
BO3MOXHOCTL COHTAa



10. sales promotion
KaMilaHMsa MEPONPHATHA MO
CTHMYJIMPORAHHI COBHITA
/peksama B MecTax npo-
naxmM, GecrJaTiHne o6pas-
ti TOBapa, pekJjlaMHue
NPH3LH, KyNoHH M T.4./

11. sales promotion
budqget
cMeTa pacxonoB Ha Mepo-
NPHATHA MO CTHMyJMpoBa-
HHIO COHITA

12. sales representa-
tive
TOPI'OBHA areHT, KOMMHBOSA-
xep _
cM. representative

13. salient feature
OTJIMMHUTENLHUA NPH3HAK
cM. identifying feature

14. sampling campaign
peKJiaMHas KaMnaHus no
PacnpoOCTPAHCHUI Npo6-
HLX 0O6pPasllOB HOBOr'o TO-
Bapa

15. samplina intro-

duction
BUBCLCHMEe TOoBapa Ha ph-
HOK C [oMoubio pPacnpocT-
PAHEHHs] 6EeCIUIaTHUX 06—
pasuos

16. sampling opera-
tion
npolecc COCTAaBJICHHUA Bh-
GOpPKH
17. sampling plan

IU1ad BLOOPOYHOro o6cne-
noBauuy

18. saturation
campaign

KaMIlalHHM 110 HAaCuLue HUuo

PHHKa onpenesieHHHM TOo-
BAPOM

19. saturation
couponina
KaMaHna HacCoblleHHA C
pacnpocTpaHeHHeM KYNOHOB

20. saturation flow
NOTOK HaCHUEeHHUA

21. scatter packaae
650k nepenad “mpasdpoc”
/Ha TenesuneHuu/

22, scrambled merchan-
dising
“cMewaHuwan" Toprosns,
TOProOBJIA TOBapaMH pa3-
JIMYHEIX TOBAPHHX KJ1ACCOB
B ONHOM MarasHHe

23. scratch-off card
KapTouka onpoca norpe-
ouTenen, Ha KoTopon Tpe-
OyeTCA bBHUYCPKHYTb KakuHe-
TO BAPHAHTH OTBeTa

24. screen ad
KHHOPEKJIaMa

25. seasonal effects,
pl
Ce30HHUEe KoNleGaHua /cnpo-
caurT.n./

26. secondary circu-
lation
BTOPHYHOC obtpauweHUue ne-
HYaTHOro HsnaHusa /cpenu
JIML, He ABAARUMXCA ero
NepBHYHLUIMH YMTaTeNnaAMH/

27. seqmentation
analysis
CerMeHTHUN aHaNu3 puHKa

28. self-liquida-
ting offer
CaMOJIMKBHAOHPYIOWECCA BO3-
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HarpaxneHue 3a MOKYMNKY
/CTOMMOCTh KOTOPOI'O BKIIO-
yeHa B CTOMMOCTBL ToBapa

¥ onjlauMBaeTCH hLokynarte-
JsieM npM ero nokynke/

cMm. self-liquidatina
premium

29. self-liquidatina
premium
CaMOJIMKBUANPYKIEEeCA BO3-
HarpaxmeHue 3a MOKYMNKy
cM. self-liquidatina
offer n free offer

30. sellinc appeal
PEeKNaMHO-KOMMEepYeCKHUN
MOTHB

31. selling area
TOProBHt 3an
CM. sales area

32. sellina force
TOProBHP nepcoHan

33. sellina environ-
ment
komMMmepueckan /Topropas/
cpena

34. sellina noint
KOMMEPYEeCKH! apTyMeHT

35. sell-throuoch
ycnemHas npomaxa ToBapa
Ha pHHKe /B pes3ynbTarTe
NMPpaBHJIILHON peKJIaMHON
KaMnauuu/

36. SELTEL Inc
¢upma "Cenren", sasasw-
mMAACA pacnpoCTpaHHTeNeM
pPeKJIaMHOTrO BpeMeHM Ha
100 TeneBH3HOHHHX CTaH-
uuax B CUA

37. Service 500
exeronHut cnucox 500
KpynHeAuMX Kopnopauuf

10-2

Hémxmanmmnﬁemmxkcmenin
CUlA, cocTaBnfaeMhnt xypHa-
noMm "Fortune"

38. share aoal
niavupyeMult nokasaTtensb
OONY PHHKA

39. shelf display
BHKJIaflKka TOBapa Ha non-

‘KaxXx B MarasuHe

40. shelf-1life /of
a product/
NONrOBEeYHOCTbh XpPaHEeHHUA
Ha npunaske /o ToBape/

41. shelf pad
peknaMHoe oO6bABJIeHHE HA
Mara3snHHoON nonke

42. shelf spotter
pexknaMioe odopmiieHue
Nojiok B MarasmHe, ykKajsh-
Bamimee Ha ornpeneneHHun
TOBap, NpHUBlekawuee K
HeMy BHHMaHHe Nnokyna-
Tenep

43. shelf-stable
NPATCOOHLA A LJINTEeNbHO-
ro xpaHeuusa /o Tomape/

44. shopping club
"kny® nokynarenet"; Top-
rosasg Gasa-MarasMH, rne
TOBapH NpoRalnTCA MO He-
CKOJIBKO CHHUXEHHHM IO
CPaBHEHUI C PO3HHUYHON
TOprosJyieft LleHaM
CM. Takxe warehouse
club

45, shopping goods
TOBapH npenBapUTeNnbHOIO
BHOOpa /Me6Genn, 6GONb-
HHHCTBO 3J1IEKTPOOHTOBLIX
TOoBapoB M T.n./
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46. shopping guide
TOProsBaf NyTEBOAKTENb

47. shopping habit
NOKyNnaTesbCKHA CTepeoTHN

48. shoppina informa-
tion

TOproBaa HHboOpMauus

49. shoppina news-
paper

TOProBu BECTHHK

50. shopping spree
peKnaMHHil NpU3, npeno-
CTaBJIALWHA ero Blanenb-
Uy npaBo Ha GecrnilaTHoe
npuo6pereHde TOBaAapOB Ha
onpeneneHHyw cymmy /B
nporpamMMe MeEpONpPHATHRA
no CTHMYJNIHPOBAHHW cOuTa/

51. show floor
BHICTaBka, INEeMOHCTpPaUHOH-
HHIR 3ajl; 3SKCMNO3HUMA

52. sinqle-copy

circuiaction
pacnpocTpaHeHHe nevaT-
HOI'O HM3NaHUA B PO3HHLY

53. single-serve
food
rnMuweBne NpoAYKTH B pac-

dacoBke. Ha OIOHY NOPUHIO

54. six-pack
pacnpocTpaHeHHun BUAO
YNaKOBKH HANHTKOB, 3a-
KJoyawudii B OOHOM KOH-—
TenHepe 6 enMHUl, ToBapa

55. "smart card"
noxkynaTenbCkasa KpeouT-
Hafg KapToudyka, ob6pataTh-
BaemMad NpH MOMOuWH KOM-
newTEpa
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56. Snow Belt
"cHexHHMA noac” /ceBepHue
wrata ClA/

57. soft-sell adver-~
tisina

HeHaBA3YWBaA peknama /B
oTtnuuue ot hard-sell ad-

vertising/

58. space buyer
crneyHasIMCT Mo 3aKyrnke
MecTa B cpencrBax Macco-
BOA HHPOpMAUUKM AN\ pas-
MeueHUA pekJsiaMu

59. special-interest
newspaper
cnepHanM3IupoBaHHaA rase-

Ta

60. special occasion
advertisina
HCNONb30BaHHE Pa3NIHUYHHX
MEPOINPHATHA O6ueCTBEHHOC-
TH C Lesibl peklaMHpOoBa=-
HHA ToBapa :

61. special offer
PeKNnamMHui nNpHeM, 3aKiwo-
jalouHRCA B npencrasse-
HHUH "ocoboro /ocoBo Bh-
ronHoro/ npemnoxeHua"
CKHIOKH LEeHH WK OApyroro
BO3HarpaxneHHus

62. special price
HeHa CO CKUOKOR /ofHu-
HO ycTaHaBnuMBaeTCs Ha
onpenesieHHuN nepuon
BpeMeHu/

63. specialty ad-

: vertising
PeknamMa C nomoubio pek-—
JIAMHHX CYBEHHPOB

64. specialty adver-
tising industry



HHAYCTPHA PeKJIaMHHX CyBe-
HHPOB

65. specialty aoods
TOBapu 0OCOBOro cnpoca
/oco60 MonHHe ToBaph, aB-

TOMOOHUNIK, CTepeoannapaTy-.

pa v t.n./

66. specialty store
MarasuH cneuvaynusupoBaH=-
HOR PO3IHHUYHOA TOPrOBJH

67. specimen dummy
MaKeT BepCTKH

68. spendina habit
XapakTep pacxonos

69. split-30 com-
mercials
OBa peKNlaMHHX OGbABJNIEHHA
O OBYX pas3JIdiHuHX TOBapax
onHoM ¢UPMH, Kaxnoe Mnpo-
RONXHTENbHOCTHIO 25 ce-
KyHO, COBMeuweHHHe B OOHH
CTaHOnapTHuA 30-CeKyHOHHRA
ponuk; asofHon 30-cekyHO-
HHA pondk; mBoAHOA 30-

CEeKYHIOHHA PEeKJIaMHuLR po=-
JIHK /b Tenepekname/

70. split-run ad-
vertising
pexnama, HCroyib3yoman
pas6uBKy THpaxa UIA pas-
MEeweHUA pasNMYHhX OO0b-
ABNEHUA

71. spokescharacter
PeKJIaMHHA NepcoHax

72. spokesperson
odHUHANBHHR NpeacTaBU-
Tenb GHPMH, BHCTYNAaLWHA
C 3anABJIEHHEM

73. sponsor
CnoHcop

74. sponsorship
BionHeHne OGYHKUHA cnoH-
copaj; CnOHCOPCKHEe YyClNyru

75. sponsorship
packaae
NnakeT pPeKJIaMHHX MepOonpuf-
THR, npemnaraeMufl CrioH-
CcopoM

76. spot advertising
“ToyeyHaa" Tene- ¥ pamHo-
pexknaMa, nposoauMas Ha
OTHEJIbHHX PHHKaX C Nno-
MOWBbI0 PEKJIAMHHX BHIEO-

U pPanHoOpPOJ/INKOB

77. spot market
"TOYeYHHA" pPHHOK /PHHOK,
HA KOTOPOM TOProOBJIA OCY-
MEeCTBJIAETCA 3a HaJIMYHue
OeHbTH C KOPOTKHMH CpO-
KaMH NOCTaBKH ToBapa no-
xynaremo/

78. spot price
neHa Topapa Ha "ToueuHoM"
puHKe
cM. spot market

79. spreadhead
SaroJloBOK Ha pa3BopoTe
/B nedaTHoOR pexjame/

80. standard-size
package
CTaHnapTHasa ynakoBKa

81. standee
pPeKJIaMHHIl MaHeKeH, oO6hu-~
HO B BMIEe KAKOro-ToO U3-
BECTHOI'o nepcoHaxa

82, stand-up presenter
BeAymHi npeseHTauund B
Kanpe /B TeneBHM3HOHHOM
pexkname/

83. star
“spesna" /rtoBap, Ha Ko-
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TOPHIt NPUXOOAUTCA OONb-
mas nosig puHka nNpu pac-
TymeMm puHke/

84. start-up
HOBHIf, HeNaBHO MOABHBUWHMA~-.

CA Ha pHHKe /OOBYHO O Oup-
me/

85. state-of-the-
industry
BHITOJIHEHHHA MO nocnenHe-
My CJIOBY TE€XHHKH, BHCOKO-

KauecTBeHHHR /o ronape/

86. station break
"cTaHUKOHHHP npocBeT"
/MHTepBan Mexny TpaHCHs-
UMSIMM nporpamMM cCeTH,
Korna crtaHuma-ounuan
MOxeT nepenasaTh peksa-
My, nosyvyaemyn el Hanpsa-
My, Kaxk npaBuio, OT
MecCTHHX pexJyiamomartenefn/

87. station call
letters
Ha3BaHHe TeJle- HJAH panmo-
CTaHUHK /OGHYHO H3 He-
CKONbKUX OykB: CBS,
WNAY u T.1n./

88. station identi-

fication

NO3HBHHE pagHo-
NecTaHuuu

89. station identi-
fication break
nepepwB B panHo- M Te-
NlenporpamMMax s rnepe-
nayy MO3HBHHX CTAHUHH

HJIIH Te-

90. station poster
CTaHUHOHHHN nnakaT /Ha
BOk3ane M T.x./

91. status product
NPeCTHXHHA TOBap

.CM.

92, stayino power
CnocobHOCThL ToOBapa non-
roe BpeMa ynepxuBaTh BHH=-
MaHHe norpedturtenefy

93, steady buyer
NMOCTOAHHHA nokynarenb

94, stitch-in
BKJIefka
blow-in

95. stock art
MaccoBhft nu3laPH peknam-
HHX OGbABNEeHUR /npona-
eTca IUIA HEeCKOJIbKHMX
pexnamonarenefnt/

96. stockout
CHUTyaumsa, korma B TOpro-
BOff TOuke KOHUYUaAmWTCHA 3a-
nacs ToBapa

97. store brand
Mapka KOHKpeTHOro
3HHA

98.

mara-

store circular

_ pekylaMHHl BECTHHK Mara-
3uHa /OGHYHO coobmanmnft,

KakHe ToBapH NpomRAaKwTCA
co ckunxon/

99, store demostra-
tion
JeMOHCTpAauusa ToBapa Npo-

AJaBuoM B MarasnHe

100. store traffic
nocemaemocTr /nokynare-
namMu/ marasuHa, nony-
JIAPHOCTH MarasuHa

101. Strategic Busi-
ness Unit
"crpareruyeckasa rpynna”
/ornen unu nompasnene-
HUe OHUPMH, 3aHMMaOMUACH
onpefieNIeHHHM TOBapPOM
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HWJIH TOBaApPHOR cepHen U
ABJIAIOWHPICH aBTOHOMHOR
caMOPHHAHCHpPYIWEHRCH eau-
Huuen/

CM. Takxe SBU -

102. street encounter
YJIMYHOE HHTEepPBbI0

103, strip show
perynfapHaa exeanHeBHan
Teneneperava
cM. across the board

104. strona market
CHNbHHA PHHOK /pHHOK, Ha
KOTOPOM CMnpoC npesBbisaeT
npennoxesve/

105. subliminal mes-
sage

OObABJIEHHE NPONOJIXKUTENb=
HocTbio B 1/30 cekyHau,
TpaHCAHpyeMoe MHoro-
KPAaTHO BO BpeMa OGHMHORN
TenenporpamMmmul; "noncos-
HaTenbHan" pekxiama

106. suagestive brand
name
CyrrecTuBHoe Ha3sBaHHe
ToBapHoO® Mapk¥ /Hanp.,
"Life-Safers", Ha3sBaHue
MapKH JIeAeHUOB C Oupov=-
Ko~ nocpenuue/

107. Sun Belt
*YconHeyHun nosc" /ixHuoe
wraTtw CuA/

108. superior qood
“npornopuHoHanbHun TosBap"
cM. normal aood

109. superiority
claim
yTBepxaeHye O npeBocxon-
cTBe /onHOro Tosapa Han
npyrum/

11Q, superstore
MarasMi Tuna cynepmap-
KeTa, HQ C pacuMpeHHoRn
nponaxef HenpoayKTOBHX
TOBapoB

T

1. tabloid insert
MmanodopMmaTHana peknamMHas
BXnanka /B rasety #€JH
xypHan/

2. tag line
sakJpuyHTeNnbHan odépasa
PeKJIaMHOTr'O OObABJIEHHA

3. "take-one" lite-
rature
peksiaMHaa JnuTepaTtypa
A 6ecnjiaTHoOl pa3naum

4, take-out foods
rOTOBHE MAuWeBHE NpoaykK+
TH, nponaBaeMHe kKadere-
puAMH "Ha BmHOC" /cer-
MEHT pHHKAa NUueBHX TO-
Bapos/

5. takeover marketing
“saBoeBaTenbHHN" Mapke-
THHI /MapKeTHHr, PacCuH-
TaHHHA Ha norJsowehHde on-
HHX OupM apyrumun/

CcM. meraer

6. target audience
uenesasa ayuuropusa /B
pexkname/

7. taste-test
NnoTpeGHUTEeNnbCKHEe HCIHTA~
HHA HOBOro TOBapa Ha
BKYC

8. tax write-off
OCBOGOXNEHHE onpeneneH-
HO" YyacTH goxona OT Har
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nora /nepenavyefl yacTH
cpelncrsp Ha 61arorBoOpH-
TeNnbHHE HyxOs U T.n./

9. team
patoyas rpynna

" 10. teeser

3aTpaBka"” /pexknaMHHNR
npueM, HanpabBJIEHHHNR Ha
TO, YTOOH BH3BaTh HHTE-
pec k nocnenywomeMy pek-
JaMHOMy OOGbsaBJIeHH1/

11. teleconference
hookup
TeJyIeMoCT

12. telemarketina
NPAMON MAapPKEeTUHI no
TenedoHy

13. telephone inter-
viewer ’
n¥uo, Benymee onpoc no
Tenedouy

14. telequalification
system
CHCTeMa omnpoca noxynare-
nent no TenedoHy /o6 MX
MOKYNnaTeNbCKHX HaMepeHH=-
ax/

15. teleshopping
TIOKYNKHK no TtenedoHy

16. telethon
TenemapadoH /6narorso-
pUTensHas TeJleBU3WOHHAR
nepenava/

17. test advertise-
ment
npo6Hoe oGbLsBIEHUEe

18. test check
KOHTPONbHOE HCHHTAHHE

19. test marketing
NPOGHHY MapKeTHHD

20. theater exhibj-
tion pattern
CTPYKTYypPa NPOKATA B KHe
HoTeaTpax /o dunbme/

21. theater screen
advertising

peksaMa B KomMmepuec-
KOM KHHOnNpokaTre

22. themeline

' OCHOBHas pexksaMHas Tema

/cdopMynupoBaHHas B of~
HOI' ¢pa3ze unes peknam-
HONl kamnaHuu/

23. thin market
"npocnoeyHun" PHHOK}
peakTHUBHER /Banuft/ ph-
HOK

24. tie-in
"cpA3ka" /coBMecTHas
pexnaMa HECKONbKHUX TO-
BapoB ONHOf MJIM pa3HHX
onpm/

25, time buyer
crneuytasiMcCT No 3aKynke
BpeMeHu B cpencTBax
MaccoBoff HHOOPMaAUHUH Onf
pa3MemeHua pekxsamMu

26, top-of-the-line
qgoods -
NepBOKNIACCHHEe TOBAapH

TOBapHOfl cepumn

27. total advertising
ofmMe KanuTaJloOBJIO*EHHA
B peknamy

28. total market
coverage
TOTAJILHHA OXBAT DHHK2

29. trackino system
/xoMiibdTepHan/ cHcTeMma
cnexeHuss /3a TOPrOBHMH
onepauuamu/
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30. trade acceptance
peaKuHa Toprywunux ¢upMm
Ha npennoxeHusa pexknamopa-
rTensa Mo npoBeneHHw kamna-
HUHN CTHMYJIUPOBaAHMA COHTA

31. trade advertise-

ment :

pekJlaMHOe OObABJIEHHE Ha
cdepy TOpProsJiH

32. trade booth
BHICTABOYHHA CTeHn
cM. trade show exhibi-
tion booth

33. trade fair
TOproBas fipMapka

34. trade journal
KypHan oA cCrneunanncToB
Kakofi-=TO onpeneseHHON
o6nacTH

35. trade magazine
cneyHanM3upoBaHHHA NpPO-
deccHoHanbHHR, oOTpacne-
BOR xypHan

36. trademark bulletin
6nneTedb TOBAPHHX 3HAKOB

37. trademark expert
9KCnepT no TOBApHHM 3Ha-
xam

38. trade name .
TOpProBoe Ha3BaHHe ToBapa

39. tradeoff
BHINOJIHEHHE KAKHX-JIH6O
KOMMEepYeCKHX O6A3aTeNbCTB
P OTBET Ha NoJiydeHHHe yC-
nyru

40. trade show exhibit
booth
BHCTaBOYHHI CTeHS

cM. trade booth

11-1

41. trade support
noonepxka ToBapa /H 3a-
HMHTEepeCOBAHHOCTbL B HeM/
PatOTHHKAMH TOPIOBJH

42. trading stamps,
pl
TOProBHE MapKH, KOTOpHe
NoKynaTesiy noayd4awT B

. HEKOTOPHX MarasHHax npu

NokKynke ToBapa, a 3aTeM
MOr'yT OGMEHATh Ha KAaKoOn-
TO ToBap /OONHO H3 Mepo-
NMPUATHA NO CTHUMyJIHpoOBa-
HHUI0 cOmTa/

43. traffic
nocemaeMocTsh NOkKynaTena-
MM TOPI'OBON TOYKH

44, traffic depart-
ment
oTaesl NMPOXOXOEHHA 3aKa-
30B /B pekKJslaMHOM areHT-
ctee/

45. traffic manage-
ment,
PYKOBOOCTBO Cnyxtoft npo-
XOXOEeHUss 3aKa30B /B pek-
NnaMHOM areHTcTBe/

46. transit adverti-
sement
pexnamMHoe oObABNeHHe Ha
TpaHcnopre

47. trial size
npoGHasg ynaxkoska ToBapa
/OGHYHO YMEHBHEeHHOTO
pasmepa/

48. triple keysto-
ning
YTpOeHue OonToBOR UL EeHH
/B 1eHoOGpa3’OBaHHH PO3-
HUYHON TOprosnu/
cM. keystoning
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49, turnkey
cnava "nox ximou" /npeno-
CTaBJleHHe BCero uMkia
YCAyr' WM MOJIHOT'O KOMI—
JleKca TOBapoB = MO COOT=
BETCTBYIUWEMY KOHTPAaKTy/

50. TV/radio spot
buyer
areHT CNenMasiucT no 3akyn=

Ke BpeMeHu nna "TodeuHon"
peKxsiamMul
51. two-step marketing

OBYXCTyneHYaTH! Mapke-
THHI

CM. conversion rate

52, two-tier pricing
system

CHCTeMa ueHooOpa3OBaHHA,
cocToawas U3 OBYX KaTerc-
PHA ULeH /paccuHTaHHHX

Ha pa3Hue KJlaCCH norpe-
6éuTenen, Hanp., onHa

ueHa OJA ONTOBOA npona-
XH U Opyras OJs PO3HUUY=—

Hon/
U

1. underdog
He O4YeHb KPYyNHHA npen-
NPUHHUMATENb H pPekJjlaMo-
nartesnn-

2. under-merchandise
HE TMONKPEennAaATb npemjo-
XeHHe O BO3HarpaxaeHHH
3a MOKYNKY OOCTAaTOYHONA
TOBApHOM UEHHOCTLI

3. Universal Product
Code
YHHBCPCANbHEA TOBAPHHA
Kon, UPC
cMm. bar code

4, upper-income
BHICOKOOIJIQUUBAEMHA, C
BHICOKMMH goxonamMu /o
npocnonke HaceneHusa/

5. usage pattern
OCOBEHHOCTH HCNOJAb30Ba-
HUA /TOBapay

6. upscale market
PHHOK noTpebuTenef C
ypoOBHEM OOXOINOB H obpa+—
30BaHHfl Bhule cCpenHero

7. usage cycle
OOJITOBEYKOCTb, QJIMTENb-
HOCTb HCnonp3oBaHua /o
ToBape/

8. utility vehicle
aBTOMOOHJIb CpenHero
Knacca

\'

1. value-conscious
CTPEMAWHHCA K 3KOHOMHH
/o nokynartene/
cMm. budget-conscious

2. vending machine
TOPrOBHl aBTOMAT

3. vendor analysis
npouecc or6opa nocras-
WM KOB

4. vendor supported
HMeuWHUA NOMNEPXKY H
ontoBHkoB /o ToOBape/

5. venture team
padoyasd rpynna ¢HpMu-
NMPOHU3IBOAHTENA, 3aHUMAK-
mascs paspaBGOTKOA M Map-
KeTHHI'OM HOBOI'O ToBapa

L vertical merger
1]
BepTUHKanbHoe" CluAHUe



é¥pM, BXOOAMHUX B ono—
HY CHCTeMy KaHaJIoOB OUCT-
PHOYLHH

7. videologue
BUOEOoNor, kaTtajor Ha BH-
neokacere '

8. viewing diary
3PUTEeNnbCKUNA ONHEeBHUK /HC-
NMosib3yeTca MPH aHajuie
cocTaBsa 3pHTenbCKON ayamn-
TOPHH U ONA peRTUHra Te-
nenporpamm/

9. VIP pack
flonGopka pPekJaMHHX MaTe-
pHanoB, paccCh/laeMHX Mo-
TeHIHaNbHEM MOKYyMaTesaM
IOPOroCTOAMMUX TOBAPOB
/B NPAMOM MOYTOBON peKk-
name/

10. visor
PeKNaMHHA MJjaHweT |
cM. promotional visor

11. voluntary chain
CHCTeMa Koornepauuu OnTo-
BUKOB NPOTHB KDYITHHX
PO3HHYHHX TOProBUEeB

w

1. walking advertise-
ment ’
"xonsvyaa" unu "xuBas"
pexnama /T.e. 4YeJyoOBeK,
Hecymu#t pekJjilaMHhe WHATH
MNH TpaHCnopaHTh/

2. warehouse club
Toproeas 6Gasa-MmarasHH;
MarasudH-CcKIan
cMm. shopping club

3. wars
"Boftun" npousBOmHUTEneN-
KOHKYDPEHTOB 3a DHIHKH

11-2

c6uTa. U3BecTHH %ola
wars" /Mexny 'KomrnaHHAMM
Pepsi u Coka Cola/,
"burger wars" /mexay
KOMriasnAaMu Mac Donald ¢
Burger King, npoussonsa-
mMUMH raméyprepun/, "PC
wars" /Mexny nNpoH3BONU-
TeJIAMH TepPCOoHANIbHHX KOM=

nelTepoB Apple u IBM/,

"jeans wars" /mexny ¢up-
MamM, MNpPOH3BONOAIMHMHU
nxuHca Jordache u Murjani/

4. waste circulation
THpPax, ocCTaBuWURCA Hepacr-
pocTpaHeHHEM

5. wasted coverage
decnoyne3Hnft oxBaTt /pexk-
JlaMHOft aynurTopuu/

6. well-established
product
NMPOYHO 3apekKoOMeHOoBaBWHUNA
ce6a Ha DPHHKe. ToBap

7. wheel of retailing
KOJeco PO3HHYHON TOProB-
nu /Teopus TOro, 4YTO BHa=
yane nenaeTcs ynop Ha
HH3KYI0 LeHy HOBOrO ToOBa-
pa, OonHaKoO CO BpeMeHeM
ueHa Ha Hero pacTeT H
HOBHIe KOHKYDEHTH npenna-
rair GoJjiee neweBhHll TO-
Bap/

8. white goods
"Genup" ToBap /GHTOBHE
3JIeKTPONPHOOPH 3HAUYHU-
TenbHHX TaGapUTOB: XOJIO-
OUNBHUKY, CTHpPaNbHHE Ma-
UMHH B T.O./

9. wholesale outlet
ONnTOBafg ToOprosasg 6Basa

83 -



10. wine cooler
Jlerkoe cyxoe CTOJIoBoOe
BHHO

11. with-pack pre-
mium
Bo3HarpamxaeHne 3a IMOKYIMKY,
nonyvyaeMoe nokynaTesnem
B ynakoBKe BMecTe C TO-
BapoMm

12. word-of-mouth
advertisina
ycTHaa peknama, "monsa"

¢M. endless chain

13. wrap-up
/xapr./ "nerxkun" noky-
narens, "npocroduna"

/nokynarenn, C roTOB-
HOCTBK NOKYyNnawuMi KaKof-
TO TOBap/

Y

1. yellow pages, pl
TenedOHHHA CnpaBOYHHK
TOPTroOBJIH

2. yupple /young
urban professionaly
AMNMNH, MOJIOAHE NpeyCreBaj-
iMe roponCKHE XHTENH C
BHICWWHM oOOpa3OBaHHEM H
BHCOKHMH Hoxonamu /ne-
Morpa¢uyeckas rpynna/

y A

1. zap
/pasr./ OCTAHOBHTB,
pyéuTs" /Hanp., Tene-
pexnamy/

BRI~

2. zapper
TOBap, NPHHOCAWHA O6OJIb-
Wy nNpUonsib U OLHCTPO 3a-
BO€BHBawuHN PHIHOK

3. zip code
NOYTOBHA HHOEKC

COKPAIEHHUSA

AMA /American Marke-
ting Association/
AMCPpHKAHCKaA aCCoOlHaluMnRg
MAapPpKuTHHI A

AS1 /Audience Survey's
The/
"Onuendc cepsefis”, kamra-
HHH M0 HCCNIeNOBaHUK 3pPU-
TeNnbCKHX peakuudn /Culn/

CEO /Chief Executive
Officer/
IJIaBHHA YPaBJIHIOWHA

CPI /Consumer Price
Index/

nokasaTeslb NoTpetuTenb-
CKHX LeH

CUME /Cumulative
Audience ratings/



CYMMapHHA PeATHHr aynH-
TOpHH

DAGMAR /Defining Ad-
vertising Goals for
measured Advertising
Results/
"onpenenenne uenen ans
pacyeTHHX pPekJIaMHHX pe-
synbratoB” /pacnpocrpa=
HEeHHHI! MeToR MNJlaHHpoBa-
HHA peKnaMHORM KaMnaHuu/

DIS /Direct Impact

on Sales/
npAMan 3aBHCHMOCTB COH=-
Ta OT NPOBOOAMMOR pekJlamM-
HOR KaMNaHWH

D1Y /Do-it-yourself/

ToBapuw THna "cnenap cam" ’

EDI /Electronic Data
Interchanae/
CHCTeMa oOMeHa 3JIeKTPOH-
HoR HudopMmauHen

EOM /end of the
month/
nocnenHHe OHH MeCcAla

GAF /General merchan-
dise, Apparel and
Furniture/
TOBAPH NOLSCECHHEBHOIO
cnpoca, onexna, medent
JOBHYHHA ACCOPTHMEHT
Mara3nHoB POSHHYHOA TOop-
ropnu/

GWP /aift with
purchase/
decnnaTHuil nonapok, Bpy=-
YaeMufl nokynartenw npu
MOKYIKe Kakoro-to onpe-

nesieHHoro Topapa /B Me-

PONPUATHAX NO CTHMYJIH-
poBauu courta/
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HUT /Household using
television/
CeMbA, HMelwasa TeJeBU3Oop

LDC /Low Developed
Country/

pasBHUBalWAACA CTpaHa

LOH /Lady of the
House/

"noMawHAR xo3sanka"

M&A /Mergers and

Acquisitions/
oTheNleHHEe MHBECTHHHOHHO-
ro 6adka, 3aHUMapEerocs
KanuTaNIOBJIOKEHHAMH, CBA-
SaHHHMH C CJIHAHUEM KOM-
NMaHUA HJIK NpHOGpeTeHHEeM
ONHOR KOMITAHHH JOpPYTon
/T.e. ¢ MapkeTHHrom "sa-
BoeBaHun", "takeover
marketina"/

Mc K /Mc Kittrick/
dHpMa "MaKKHTpPHUK"

MNC /Multinational

Corporation/
MexHauHOHaJIbHafa Kopnopa-
UHA

MR /manufacturer's

representative/
npencTaBuTeNb QUPMH-H3I'O-
TOBUTENA

MSI /Marketing Science
Institute, Cambridge,
Mass/
HHCTHTYT MQPKETHUHI'OBHX
HcenenosaHun /Chia/

NARB /National Adver-

tising Review Board/
HauMoHaNbHAA CcOBET no
HaAONIEHHI 3a PeKJIaMHOHR
fAearenwHocTvw /CUA/



NIC /Newly Industria-

lizina Country/
CTpaHa OGHCTPO pPa3BHBaw-
mass TexXHUUYecKoe Mpou3-
ponctpo /Hanp., TarBaHb,
Mwuas Kopes, Iou-Kour/

NPO /nonprofit oroca-

nization/
HeKkoMMepuyecKkasa opraHusa-
uus

NRP /Net Ration Point/
enuHHua PeNTHHra

OPM /orders per

thousand/
KOJIMYeCTBO 3aKal30B Ha TH-
CAYYy enuHHI THpaxa neyar-
HOI'O M3aHHUA HUIM npamon
nouToBON peksamu /nokasza-
Tens 3¢(PeKTHBHOCTH peKJiaM-
HO#t kamnaHuu/

OTO /one time only/
pexnaMioe OGbABJIEHHE, NO-
MemaeMoe B CpencTBax
pPeKNnaMel TOJIBLKO OIOWH pas3s

P.0.P. /point-of-
purchase/
MecTo npopnaxu /ToBapa/

PSA /Public Service

Announcement/
O6bfABNIeHHe CNnyx6GH obmecT-
BeHHOR HHOPMALKH

PWP /Purchase with

Purchase/ ,
MOKYyTNKa BMecTe C MOKyn-
koft /Toprosoe npenao-
XeHue fnpHobpecTH BMeCTe
C TOBAapoM, IpojilaBaeMHM
3a OOHYHYK LleHy, aOonon-
HUTENBHO HOpPyroit TosBap
Mo CHUxeHHON ueHe/

rep. /representative/
npencraBurens /TOProsof
unu apyroft dpupme/

ROP /run-of-paper/
uset "or raseTtn"

SBV /Strategic Busi-
ness Unit/
"crpaTerndeckaa” rpynmna

SMSA /standard metro-
politan statistical
area/
CTaHOapTHHA MeTpONOJINC-
HHI CTaTUCTHYECKHNA
apean /culn/
UPC /Universal Pro-
duct Code/

VHUBepCanbHH TOBapHHHA
Kon ’

vp /vice president/
BHUE-TPe3UAEeHT
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VKA3ATEJIb PYCCKUX TEPMHHOB

A

aHanu3 puwHka M 39
B
BpeMa-nuk P 59

BHCTaBOYHHEe of6pasun E 28
BHCTABOYHHA cTenHpg T 32

A

neMapkeTdHr D 14

neMorpad¢uueckue rnokasare=
s D 16

nunep D 6

X

XH3HEeHHRA UuUWKJ ToBapa
P 77 )
XypHan-karajaor M 5

3

sakasudk A 4

H

wnnocrpauMsa A 81

K

KaMrnaHHa MepOnpHATHA MO
CTHMYJIHPOBAaHHK COHTAa
s 10

KOHEeUYHHI norpebHTenb
E 15

xkynoH C 162

J
nvuo ¢éupma A 89

L 33

M

MaxkpoMapkeTHHr M 1
MapKeTHHIOBHE HCchenosa=-
HUA M 64
MepuaHpmansuHr M 116
MeCTO npolaxH ToBapa
P 28

JIOTQTHI

MHKpPOMapkeTuHr I 23
MyneTHnaxk M 143
H

HeTpanHUMOHHKEe cpencrsaa
peknama A 75

o

ONTOBHA noTpe6HTesib L 5
OoXBaT CpelncCTBaMH pexJlaMu
R 9

rl

nepeHacnmeHHe puHKa ToBa=

pom O 43 .
no6ouyHwe TtosBapu F 16
norpaHuyHoe Bpema F 42
No3vUHOHUpOBaHHe P 32
npeseHTauus P 46
Npo6HHUA MapkeTUHr T 19

npAMas Nno4YToBas pekJama
D 26
NpsMON MapKeTHHI

P

padouas rpynna T 9
pa3paBoTka ynakoBkd P 3
PacChUIOYHHM CNUCOK L 22

D 31
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pexnama A 26
pekslaMHOe areHTCTBO

A 12
pexsiaMHoe OOGbABJIeHHe

A 11
pPekKJlaMHHA GloaxeT A 10
pexnaMHHR KOHTAKT A 42
peknaMHufl kyrmner J 1
peknaMHuft npua P 41
peknamuuft ponuk C 57
pexnamonaTtenp A 25
peMmapkeTuur R 27
pHHOK M 35
PHHQYHaA NOONA

C

cerMeHTHpOBaHHe pPHHKa
M 78
cnusaHve ¢éupm M 117
coBMecTHasa pexsama C 131
cnoHcop S 73
cpenHeCTAaTHCTHYECKHUR 3pH-
TeJIbCKUH pefTHHr A 1
cpencTsa MapkeTuHra M 68
cpencTsa pekyslaMa M 95
cpencTsa CTHUMYJUPOBAaHUA
c6éuta P 99
cpe3 puHHka M 75
CTHMYJIHpPOBaHHe COHTa
P 95
CYMMApPHHR 3PpHTEJNILCKHUA
peftftTuHr C 182

T

TEeKCT pexJaMHOTro o6bAB-
neuna C 136

M 79

- 88 -

TenemapadoH T 16
Tenemoct T 11

TOoBapHaa Mapka B 52

ToBapHuft kxaTtasor M 113
TOBapHas cepua P 78
TOBapHuHM knacc P 68

TOPrOoBHRA aBTCMAT V. 2

y

YHHMBEpPCaNbHHA TOBapHHN
kon U 3

ynpasafwomMil 1o ToBapy
P 79

Y

dupma-u3rorosutTens M 17
dupMeHHH cTune C 148
dokyc-rpynna F 20
dopMysia MapkeTHHra M 63

uenesana aygutopua T 6

1]

wrpuxosoft xon B 16

J

BKOJIOTHYECKH YUCTHR TO-
Bap E 21
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